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Up 

Bankruptcies — Busine 
across the U. S. 
Oct. 16 declined to 139 
week earlier and com 
157 in same week last 
Bradstreet reports. 


plants last week sche 
tions to turn out a 
2,214,000 net tons of 
steel for casting, o 1,000 tons 
short of the record production 
of 2,215,000 in week pf Oct. 6. 

Bumping Awarps4-Heavy con- 
struction contracts in week ended 
Oct. 13 totaled $333,337,000, or 16 
percent above the average week 
this year. Compares with $341,573,- 
000 in preceding week and $195,220,- 
000 in corresponding period last 
year. 

Jopsper SaLtes— Wholesalers sold 
$8,700,000,000 of goods during Au- 
gust, $133,000,000 more than in July, 
Commerce Department reports. 

* * * 


Down 


N. Y. Times INpEx—Business ac- 
tivity for week ended Oct. 11 
slipped to 174.3 from 174.5 in pre- 
ceding week. Figure for week 
ended Oct. 13, 1951, was 166.1. 


CarLoapINcs — Revenue freight 
for week ended Oct. 11 totaled 
842,713 cars. This was 9,153 cars, 
or 1.1 percent, fewer than for 
preceding week. 

Bank Cueartincs—For 25 leading 
cities of the nation, for week ended 
Oct. 15, amounted to $14,938,216,000, 
representing a decline of 2.8 per- 

cent below the $15,365,819,000 
cleared in corresponding 1951 week. 


ar-record 
ingots and 













By Bob Finlay 

Managing Editor 
pS aLAND PARK, Mich.—Vol- 
ume production plus efficiency 
can do much to offset the present 
inflationary trend and assure an 
expanding future for the auto in- 
dustry, L. L. Col- 
bert, Chrysler 
Corp. president, 














said here last 
week. 

At a news con- 
ference in con- 





nection with the 
press preview of 
the 1953 Plym- 
outh, Dodge, De- 
Soto and ae 
ler cars, Colbert 
L. L. Colbert asserted: 

“We are confirmed in our faith 
_ in volume production as the key 
to increasingly better highway 
_ transportation for the people of 
_ this country,” Colbert said. 

“Our constant aim is to improve 
quality and performance, safety 
and comfort, at decreased rather 
than increased prices. We pin our 
aith on volume to achieve this ob- 
jective.” 
























* * ~ 


OLBERT pointed out that the 
lower prices on most 1953 
ges are predicated on unre- 
stricted production volume, adding 
hat prices would have to be re- 
onsidered if government controls 
are continued in 1953. 


He refused to comment on prices 
or other 1953 Chrysler Corp. cars, 
declaring that each division would 














model-introduction time. 






Prices Tied to Output 


Colbert Stresses Need for Volume Production; 


$200 Million Spent on ’53 Models 


make its own announcements at|New Dodges 
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Used-Car Prices 
Stabilizing After 
New 1952 Low 


50s, °47s Holding Up; 
Retail Sales Varying 
With Local Conditions 


By Sam Sampson 
Staff Writer 

HOLESALE used-car prices 

continued to decline on most 
models last week, according to 
AvuToMoTivE News’ index, but late 
reports from auction operators in- 
dicated that the market was level- 
ing off. 

Last week saw another new low 
established for the year in the 
overall average price of used 
cars, when the figure slipped $4 
to stand at $1,178. All models 
were off except ’50s and ’47s. 
Reports from retail dealers show 
no definite upward or downward 
trend, as the activity appears to 
depend on local conditions entirely. 
Used-car dealers say business 
ranges from “in the doldrums” at 

Miami, to “booming” in the soy- 
bean country near Louisiana, Mo. 
* * a 

OMMY IANNELLI, at Lebanon 

Auto Auction, North Plainfield, 

N. J., and Tim Anspach, at Albany, 
N. Y., reported that wholesale 
prices are leveling off somewhat, 
and that a better percentage of 
cars offered is being sold. 

From Fort Wayne, Ind.; Dan- 
ville, Va.; Ebensburg, Pa., and 
Philadelphia came reports from 
auction operators that prices 
have firmed up some, or at least 

(Continued on Page 33, Col. 4) 






is fast approaching when, barring 
war, production restrictions can be 
suspended because of the demon- 
strated ability of our economy to 
carry defense along with the 
civilian job. 
* * * 
HE SAID the company’s new 1953 
model passenger cars, “repre- 
sent collectively the greatest im- 
provements in styling, engineering 
and riding comfort ever introduced 
(See COLBERT, Page 12, Col. 5) 
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Auto Steel Showdown 
Due Monday at Capital 


Production Pace |———_ 
Continues Hot 


137,036 Cars, Trucks 
In Week Is Second 
Highest of the Year 


By Bernie Thomas 
Associate Editor 

ESPITE high worker absentee- 

ism as the hunting season 
opened, U. S. automotive plants 
turned in the second best produc- 
tion performance of the year last 
week. 


A new 1952 record production 
total appears certain for this 
week, and auto makers remain 
optimistic about steel supply 
prospects for the first quarter 
of 1953, notwithstanding gloomy 
pronouncements from Washing- 
ton. 

However, manpower problems 
may keep them from reaching the 
production heights they would real- 
ly like to attain. 


* * * 


Buns in U. S. plants last week, 
according to AuToMoTIVE NEws 
estimates, were 107,538 cars and 29,- 
498 trucks—a total of 137,036 ve- 
hicles. The only weekly total of the 
year to top that was recorded the 
week ended Sept. 20, when 138,577 
cars and trucks were made. 


Produced in this country week 
before last, revised tabulations 
show, were 101,344 cars and 29,- 
734 trucks—a total of 131,078 
units. 


Manpower is becoming an in- 
creasingly serious problem at the 
plants of nearly all vehicle makers 
and their suppliers. Up to now, it 
has been almost impossible to get 
maximum efficiency out of extra- 
shift operations due to inability to 
get enough workers. 

Nearly all efforts to recruit help 
have been disappointing, but none 
so disappointing as the recruiting 

(Continued on Page 36, Col. 3) 
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Bow for 1953, Some at Lower Prices— 






Supply Available, 
Makers Insist 


New NPA Director 
Expresses Fear of 


Early °53 Cutback 
By William Ullman 


Washington Correspondent 

ASHINGTON.—The auto indus- 

try, clamoring for more steel 
for first-quarter production to pre- 
vent serious unemployment, should 
learn the Government’s answer to 
its dilemma this week. 

NPA has been pressed so in- 
sistently for the last several 
weeks by all segments of the 
industry, plus some Michigan 
members of Congress, that it has 
been on pins and needles. 

The agency had advised auto 
companies that they could not ex- 
pect more steel until it received a 
complete report from the mills on 
their status of carryovers and un- 
filled space on order boards. 

* = oa 
ee data now is ready and will 
be aired when NPA meets to- 
day (Oct. 27) with the Steel Prod- 
ucts Industry Advisory Committee. 
The auto industry’s chances for 
supplemental steel allotments will 
(Continued on Page 41, Col. 1) 


Produetion 


Automotive News Estimates, 
U. 8. Cars, Trucks 











137,036 





131,078 







114,505 















Last Prev. 1951 
Week Week Week 
For complete production totals 

by makes, see table, page 36. 


Ford, Dodge Shift 


Places in Heavy 
Truck Quotas 


ASHINGTON.—NPA last week 

announced adjustments in 
truck manufacturers’ percentage 
share of total authorized production 
for the first quarter of 1953. 

The changes were made after 
examination of current competi- 
tive position, required by the De- 
fense Production Act, NPA said. 
The agency’s Motor Vehicle Di- 

vision evaluated current competi- 
tive positions primarily on the 
basis of factory sales during the 
1l-month period ended May 31, 
1952, it said. 





























Top Cars 
New-car registrations for 
eight months, plus 14 states for 
September: 






* * 


NPA said changes made in exist- 































ing percentages of truck com-|] 1952 Pos. Make 1951 Pos. 
panies were .36 percent in the light 1—550,366 Chev. 793,601— 1 
truck category, 1.48 percent in 2—451,828 Ford 640,781— 2 
medium trucks and 1.28 percent 3—302,017  Plym. 413,839— 3 
in the heavies, for a total redistri- 4—206,990 Buick 289,068— 4 
bution of 3.12 percent. 5—175,128 Pontiac 245,968— 5 
Chevrolet, Ford, Dodge, IHC 6—174,854 Dodge 215,841— 6 
and GMC still rank in that order 7—144,748 Olds. 201,412— 7 
among light trucks. Leaders in 8—118,713 Mercury 170,668— 8 
the medium field — Chevrolet, 9—110,518 Stude. 145,660— 9 
Ford, IHC and Dodge, respec- 10— 98,028 Nash 95,286—11 
tively—also hold their places. 11— - Pn deg oon ae 
However, while IHC retains its|| 12— 6 , 

top spot in the heavies, Dodge and|| 13— 59,455 Cadillac 69,068—14 
Ford have traded places in the|| 14— 56,759 Hudson 73,313—13 
percentages. Dodge, heretofore No.|| 15— 48,184 Packard 48,129—15 
2, now ranks No. 3. Ford, previ-|| 16— 27,715 Kaiser 39,722—16 
(See QUOTAS, Page 41, Col. 3) 17— 27,206 Willys 19,167—18 
. ; 3 18— 22,244 HenryJ 39,427—17 
19— 18,514 Lincoln 18,278—19 
20— 3,436 Austin 2,282—21 
21— 2,443 Brit.Ford 2,192—22 
22— 2,425 Crosley 4,028—20 

23— 1,112 Allstate 

Total All Makes 
2,762,103 3,730,934 






For further details see page 
35 today’s issue. 


Parts Makers Ask 
40% More Steel 


ASHINGTON. — Manufacturers 

of automotive replacement parts 
painted a dismal picture of their 
situation last week at a meeting 
with NPA and asked for 40 percent 
more steel for the first quarter of 
1953. 

They said their inventories of 
parts for cars, trucks, trailers 
and buses are being rapidly de- 
pleted. Dealers’ inventories, too, 
are low, NPA was told; backlogs 
of orders are piling up and new 
orders are accelerating. 

The parts producers reported that 











This is the new Dodge Diplomat, the hardtop in Dodge's new line of cars, all of which went on display last Thursday at| stocks of gears, axles, drive shafts 


At the news conference Colbert | dealerships across the country. The Diplomat, as are all other models in a Coronet series, is powered by a new 140-horsepower|and leaf springs are dangerously 
expressed conviction that the time | V-8 engine which has been tagged the “Red Ram" after Dodge's traditional hood ornament. (See story on Page 40.) 





(See PARTS, Page 40, Col. 5) 
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earborn Urges ‘Outside’ Aid .. . 
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Enlist More Groups, 
Safety Council Told 


By Mel Adams 
Staff Correspondent 

CHICAGO.—If safety promotion 
is to survive and grow, it must 
join forces with any other move- 
ment that can claim kinship with 
it, Ned H. Dearborn, president of 
the National Safety Council, told 
some 12,000 delegates attending the 
40th National Safety Congress and 
Exposition. 

“It is not enough for safety 
groups to cooperate among them- 
selves,” Dearborn asserted. 

Citing grim reports of 37,300 
fatalities and 1,300,000 injuries 


Franchise Seeker 
Sues Buick Dealer 


For $750,000 


ROCHESTER, N. Y.—The former 
general manager of a Rochester 
Buick dealership, suing the firm 
for alleged breach of contract, has 
dropped all but his demand for 
$750,000 cash damages. 

Arthur H. Bartlett had been ask- 
ing for a court-enforced sale of 
the physical assets, and release to 
him of the dealership franchise, of 
Whiting-Buick, Inc., 30 N. Union 
St., plus a lease on the Union St. 
building. 

Judge Frederic T. Henry, sitting 
in equity term of the New York 
Supreme Court, ordered the amend- 
ed suit to be held for jury decision 
during a future trial term. 


Bartlett, who has owned a Buick 
dealership in Buffalo since June 
26, brought suit against Whiting- 
Buick June 20 for failure to per- 
form on alleged contractual agree- 
ments entered into on May 27. 


Bartlett claimed that Thomas N. 
Nagle, president and majority 
stockholder of Whiting-Buick, first 
agreed, then refused, to sell him the 
firm’s physical assets, release its 
franchise to him, and lease him 
the Union St. building. 

Nagel’s attorneys countered with 
a demand that Bartlett be required 
to go through with buying the 
firm’s physical assets and leasing 
its building, but without transfer 
of the Buick franchise, which they 
said was not assignable. 

These demands were withdrawn, 
with court permission, at the same 
time Bartlett withdrew his non- 
monetary demands. 

However, Nagel’s counsel said 
their amended answer to Bartlett’s 
damage claim would ask money 
damages against the former man- 
ager for failure to carry through 
on the options. 






Not So Easy 


There’s an interesting angle to 
the talk we hear from the field 
about some factories seeking to 
“qualify” dealers 
for competitive 
times. The pitch 
seems to be this: 
“Are you going 
7 ! to be with us 
t when the gravy 
gets thinner on 

the train?” 

And to find 
out, some factories are asking 
dealers to increase their commit- 
ments to the auto business, with 
the idea that the new facilities 
will put the doubtful dealers in 
a better trading position on new 
cars. 

If the dealers are going to leave 
the business, the factories want 
them to do it in time for them to 
make replacements before compe- 
tition sets in too deeply. 

Latest reports, however, indi- 
cate that replacements are a good 
deal less easy to come by. It 
takes considerable capital to 
enter the business now, and those 
who have it aren’t so sure that 





during 1951, the congress called 

for immediate improvement in 

the traffic-safety record. “The 
choice today is teamwork or fail- 
ure,” Dearborn declared. 

Dearborn expressed particular 
concern over failure of safety 
groups to enlist active aid of eco- 
nomic and social organizations. He 
listed medical groups, better-roads 
associations and similar organiza- 
tions as examples of the “reserve 
strength” the safety movement 
needs. 

“I have profound faith that co- 
operation in safety work will come 
to pass before it is too late,” he 
said. 

In a speech prepared for deliv- 
ery at the President’s Highway 
Safety Conference, preceding the 
opening of the congress, Secre- 
tary of Commerce Charles Saw- 
yer sharply criticized the states’ 
safety and highway situation. 

He said there is a general short- 
age of engineering personnel and 
“no training programs for new per- 
sonnel in nearly two-thirds of the 
states.” 

For the second straight year, he 
noted, there has been a 20 percent 
drop in the effort devoted to traf- 
fic administration. 

“It is evident from the engineer- 
ing committee’s report that more 
personnel, money and time must 
be devoted to studying methods of 
improving highways so that they 
will be safe for both pedestrian and 
vehicular traffic,” Sawyer com- 
mented. 

According to the committee’s 
report, slightly more than $36 
million was spent in 1951 for 
traffic operation and control in 
38 states. This was described as 
a “comparatively small sum when 
ranked alongside the $2.5 billion 
expended on state highways.” 

On the positive side, the commit- 
tee disclosed that 46 states con- 

(Continued on Page 32, Col. 1) 


Hudson Profit 
Hits $6,249,145 


DETROIT. — Hudson last week 
reported a net profit for the nine 
months ended Sept. 30 of $6,249,145, 
after all charges, which is equal to 
$3.28 per share. This compares 
with $967,379 for the same 1951 
period, or 51 cents a share. 


Upcoming ... Gut Unoffictal 


they want to put it into a dealer- 

ship. 

Is this like the story of the guy 
who invented a new boomerang— 
and knocked his brains out trying 
to throw the old one away? 

* * ok 


Tintless Windshields 


Watch for colorless anti-glare 
windshileds within the next few 
years. It’ll have the same effect 
as the present tinted glass, ’tis 
said, and may be used for all 
windows, too. 

Dealers expect they'll have a 
tough time convincing the pub- 
lic, used to darker hues, that the 
tintless glass is really anti-glare. 


* * * 


UAW Drops Shops 


UAW-CIO doesn’t plan to con- 
duct further large-scale drives to 
organize dealers’ back shops. 

Sources near top 

say union has de- 

cided small units 
lend themselves 
well only to “busi- 
ness agent” type 
of union organi- 
zation. 
UAW—after 
some unpleasant 
experiences—has discovered this 
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They Guide Natio 


Pr 


nal Used Car Dealers Assn.— 


Gathered together is NUCDA's 1953 board of directors, elected at the Cleveland convention. Front row (from left): Homer 
Herndon, Tampa, Fla.; William Lees, Tulsa, Okla.; Ray Miles, Norfolk, Va.; James C. Downing, Atlanta; Ray Hayward, Omaha; 
Arthur M. Waterman, Portland, Me.; R. W. Workman, Lubbock, Tex.; Lovis A. Geller, Akron; J. M. Vickers, Houston; Irv Rubin, 
Cleveland; Jesse Barnett, Fresno, Calif., and Miles Elliott, Norfolk, Va. Back row: C. H. Perkins, Greensboro, N. C.; J. Dewey 
Rice, Washington; Rudy Broome, Augusta, Ga.; D. F. Eaton, Lubbock, Tex.; John Mohrhardt, Saginaw, Mich.; Walter Wilson, Dallas; 
Max M, Pomeranz, Denver; Dan Hux, Norfolk, Va.; H. A. Hennies, Denver; Frank Nichols, Augusta, Me.; H. C. Brown, Akron; 
Sheldon Stiegel, Providence; Carl Marker, Fort Wayne, Ind.; Max Freedman, Cleveland; James C. Baker, Gulfport, Miss.; Ray 
Rochelle, Detroit; Jack Davis, Dayton, O.; Ray Breeden, Roanoke, Va.; D. F. Finnigan, Denver; William Thornton, Atlanta, 


and William Fitzpatrick, Waterbury, Conn. 
cd od * 


* * + 


Defers Action on Changing Association Name... 


NUCDA Opens Goodwill Drive 


By Bob Finlay 
Managing Editor 

LEVELAND.—A broad program 

to build public confidence in 

members of the National Used Car 
Dealers Assn. was adopted here 
last week at the annual convention 
of the group. 

The program includes efforts to 
help clear the highways of un- 
safe vehicles, a uniform war- 
ranty, goodwill projects and pub- 
licizing of the fair-dealing poli- 
cies of the association. 

The convention, which drew 200 
used-car dealers from all sections 
of the country, also went on rec- 
ord through resolutions as: 

* oe * 


DEMANDING immediate sus- 
* pension of OPS price controls. 
2. Opposing any reimposition of 
credit restrictions except under ac- 
tual emergencies. 
3. Urging co-operation of state 
and local associations in working 
for a uniform title law. 


4. Seeking amendment to the 
Dyer Act to make it a federal of- 
fense to defraud anyone by selling 
a motor vehicle in interstate com- 
merce without prior disclosure of 
the existence of a lien to the pur- 
chaser. 

* * *~ 
AY HAYWARD, of Omaha, suc- 
ceeded James C. Downing, At- 
lanta, as president of the associa- 
tion. Downing was elected to a new 





“leaves the road wide open for 


racketeering.” 
ad * * 


Rural Reminder 


Some auto executives are starting 
to give more attention to the rural 
market after long neglect, small- 
town dealers report. And for these 
reasons: 

(a) The road mess, which is 
beginning to curtail auto use and 





will continue to be a market 
factor for years, is mostly a prob- 
lem of the big cities; 

(b) Rural areas have fared better 
on roads and have room for ex- 
pansion; 

(c) Population trends show the 
auto market is moving toward the 
rural areas. 


(And, of course, autos look to be in 
ample supply nent yous.) 
oe 


Turnpike Blinkers? 
Stoplights on superhighways? 
Highway experts have been mull- 


ing over the idea lately. While de- 
(See UPCOMING, Page 37, Col. 2) 


post of chairman of the board. 


Those elected vice-presidents are 
Arthur M. Waterman, Portland, 
Me.; Ray Miles, Norfolk, Va., and 
R. W. Workman, Lubbock, Tex. 
Louis A. Geller, of Akron, is secre- 
tary, and Irv Rubin, Cleveland, is 
treasurer. 


Regional vice-presidents are 
Cyrus S. Gorson, Philadelphia; 
Allan J. Bergman, Hillsdale, N. 
J.; Homer Herndon, Tampa; J. 
Dewey Rice, Washington, D. C.; 
Jack Geller, Detroit; William Lee, 
Tulsa; Cliff Nelsen, Omaha; Max 


M. Poheranz, Denver; J. M. Vick- 


Tire Dealers Join 
Makers in Fight 


On Price Controls 


ST. LOUIS.—An immediate end 
to price controls was urged by 
members of the National Assn. of 
Tire Dealers at the annual meet- 
ing held here. 

Unanimously adopted was a reso- 
lution stating that ceilings are un- 
realistic and unnecessary because 
stocks of tires are adequate. The 
resolution noted that already Gov- 
ernment restrictions on the size of 
tire production have been lifted 
and private importation of crude 
rubber has been restored. 

The Rubber Manufacturers Assn. 
has similarly urged an end to price 
control on tires. 

J. Earl Stowe, of Phoenix, Ariz., 
was elected president of the na- 
tional association. Elected vice- 
presidents were Tom McDermott, 
of Tulsa, Okla., and Ben Wilbanks, 
of Montgomery, Ala. F. Earl Cobb, 
of Oak Hill, W. Va., was elected 
secretary, and Ashby Leeth, 
Washington, treasurer. 

In other actions, the association 
warned its state affiliates and indi- 
vidual members to keep a close 
watch on state legislation seeking 
to divert gasoline taxes to purposes 
other than maintenance and con- 
struction of public roads. 

Frederick Machlin, president of 
Armstrong Rubber Co., West 
Haven, Conn., told the delegates 
that many an American office- 
holder “talks out of both sides of 
his mouth where the free-enter- 
prise system is concerned.” 


“You may have noticed,” Mach- 
lin said, “that when speaking for 
foreign consumption, our represen- 
tatives never fail to extol American 
industrial might, and they have 
encouraged a large part of the 
world to rely on our boundless 
productivity as its chief hope of 
survival against the military power 
of Russia. 


“Yet some of these same leaders 
see nothing but imperfection in 
our free-enterprise system, and in 
the industrial machine it has cre- 
ated, as they devise their plans 
for seizure, confiscation and re- 
striction at home.” 





of |; 


* * * 


ers, Houston, and Jesse Barnett, 
Fresno, Calif. 


One of the important issues at 
the convention was whether the 
name of the association should be 
changed to the National Independ- 
ent Automobile Dealers Assn. 


‘ : es 


LONG-RANGE program on this 
matter was adopted by the di- 
rectors. 

Some of the local and state asso- 
ciations have already eliminated 
“used car” from their names and 
substituted “independent.” It was 
decided that they should carry on 
missionary work in getting the pub- 
lic accustomed to the new name. 
They are to report on advantages 
and disadvantages they encounter. 

Meantime, the dealers will have 
the advantage of the descriptive 
“used car’ name at the national 
level until such time as it is de- 
cided that the association is 
strong enough and the time is 
ripe to make the change. 

The long-term goal of the pro- 
ponents of the name change is to 
eliminate “used” not only from the 
association name but from the in- 
dustry as well. They point out that 
most of the homes that real-estate 
men sell are used homes, but they 
are not called “used.” And they 
point that what the used-car dealer 
sells is not actually the used car 
but the unused transportation rep- 


resented. 
* * s 


PRCesAseD factory recognition 
of the importance of the used- 
car dealer in the auto business, as 
well as the more important role 
(Continued on Page 39, Col. 1) 





Brakeblok Promotion— 


Ralph G. Robison, Denver and Salt Lake 
City representative for the Americo: 
Brakeblok division of American Brake Shoe 
Co., has been named assistant sales mar- 
ager of American Brakeblok's replacement 
division. Robison (left) is shown with Hans 
M. Siverts, replacement sales manager, in 
American Brakeblok's home office at De- 
troit. 
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like a 
look as to what happened yes- 
terday. More are interested in 


a dealers lingering 





observations about the present. 
Most of them appreciate predic- 
tions and proposals for the future. 

I am sure it is a word of author- 
ity to predict that a dealer’s 
strength and permanency depends, 
more than ever, on the intelligent 
and aggressive use of the combined 
strength of all dealers enlisted in 
their associations, local, state and 
national. Now, and in the future, is 
the age of group activity and group 
influence. 

A one-man basketball team 
wouldn’t get very far. It is the 
cooperation of all that brings 
victory. The day of the rugged 
individualist has passed. We are 
living closer together and are 
therefore more dependent upon 
each other. 


The failure of one automobile 
dealer harms all dealers. So, it is 
essential that we know each other, 
that we work closely with each 
other. Only associations provide 
that opportunity. 


* * * 


Make a Sacrifice 


LL dealer association executives 

and dealers serving on the 
boards of directors of these groups 
are keenly conscious of the fact 
that they must deliver to their 
members today a far greater meas- 
ure of leadership and service than 
has ever before been revealed. I am 
sure, too, that automobile dealer 
associations are operating with 
more intelligence and understand- 
ing than ever before. 


I point out this excellence of, 
and the need for, dealer associa- 
tion at this time because this is 
the season of the year that many 
association memberships expire. 
I urge all dealers, no matter what 
sacrifice it may represent, to con- 


Makers to Draw 
Nov. 12 for Space 
At Chicago Show 


CHICAGO. — Selection of pas- 
senger-car exhibit spaces at the 
45th annual Chicago Automobile 
Show will take place at a luncheon 
meeting Nov. 12 in the Saddle and 
Sirloin Club just north of the In- 
ternational Amphitheater, scene of 
the 1953 show to be held March 
14-22. 


Frank H. Yarnall, chairman of 
the executive show committee, said 
that invitations to attend the draw- 
ing had been mailed to passenger- 
car exhibitors. 

Yarnall and James F. Goodwin, 
president of the Chicago Automo- 
bile Trade Assn., which is sponsor- 
ing the show, also announced the 
appointment for the fourth con- 
secutive year of Edward L. Cleary 
as show manager. 

Cleary has been general manager 
of CATA since 1943. He joined the 
association as assistant general 
Manager in 1935, when CATA took 
over sponsorship of the show. 
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Y Sealers toll me 


By John O. Munn 


tinue, without a break, as mem- 
bers. Dealers who are not now 
members of the dealer associa- 
tions functioning in their terri- 
tory, I urge they join all of them. 

Then I urge all dealers to be 
enthusiastic members as well as 
supporting members. This advice 
goes with special emphasis to the 
smaller dealer and all dealers who 
entered the field since the war. Any 
dealer will find membership invest- 
ment comes back directly in serv- 
ices afforded by the various asso- 
ciations to a value worth many 
times the cost. This valuable direct 
membership return is important, 
but is only the start of association 
benefits. 

Perhaps a dealer could struggle 
along without membership. Dealer 
association membership is one of 
those things that costs more to go 
without than to possess. But the 
real value of dealer association 
membership today is that you ac- 
quire the priceless benefits that 
come only from the protection 
afforded by joining up with the 
vast army of dealers, led by the 
unselfish and forward-looking offi- 
cers and boards of directors of 
dealer associations at all three 


levels. 
* * * 


Go to NADA Parley 


= IS only through such organiza- 
tions that dealers can be de- 
fended against evils that menace 
them and shown the way that will 
definitely enhance the opportunity 
of every dealer in today’s and to- 
morrow’s market. So, in emphasiz- 
ing the value of dealers getting 
together, I also urge, if you have 
not already decided to do so, that 
you go, and take your wife, to San 
Francisco for the NADA conven- 
tion Feb. 14-18. 

There are many reasons for this 
recommendation, too. San Fran- 
cisco is one of the two or three 
unique towns on this continent. It 
is a place that anyone enjoys seeing 
for the first time, and each return 
visit adds to the enjoyment. Per- 
haps this will be the last NADA 
convention to be held in a far-away 
place. So take advantage of it. 

Take along your wife, unless 

she has domestic obligations at 
the present time to preclude such 
a trip. But take her, if she can 
go. She is your partner for life. 
She will meet the wives of other 
dealers. She will enjoy herself. 
She will better understand your 
problems upon her return. Billy 
Hughson is waiting for you. Ray 
Chamberlin, manager, and Han- 
ford Crockard, chairman, and the 
many dealers on the convention 
committees are preparing a meet- 
ing that I am sure will outdo any 
previous convention. It will not 
only be interesting but thrill- 
packed, informative and inspira- 
tional. 

If you live near San Francisco, of 
course, you will want to take your 
Service and parts managers to look 
over the equipment show and listen 
to the preconvention clinics. It will 
do your dealership good to have the 
boss go to the convention, because 
you will come back refreshed and 
inspired. Your absence will help 
your staff develop. It will challenge 
your workers to accept responsi- 
bility and improve performance 
during your absence. 

The best part of all, in this visit to 
San Francisco, is the meeting of old 
friends and the making of new ones. 
The personal contact, associating 
with each other, the talking over 
your own problems in the halls and 
in the rooms with your brother 
dealers is always beneficial. So, as 
a recommendation for the future— 
keep your connections with or join 
your local, state and national as- 
sociations, and go to the San Fran- 
cisco convention, 


Florida Dealers Name Elkes President . . . 





MIAMI BEACH, Fla.—Car leas- 
ing and the new approach to 
dealer-factory relations were dis- 
cussed last week by NADA Presi- 
dent J. Saxton Lloyd in an address 
at the three-day state convention 
of the Florida Automobile Dealers 
Assn. last week. 

Lloyd depicted the car-leasing 
business as a snowballing threat 
to Main Street dealers, as well as 
their big-city brethren. 


“A lot of you fellows, especially 


you smaller dealers,’ Lloyd said, | progress. 


fellows realize that one dealer on 
the Pacific Coast has 11,000 cars 
on lease? And one in Baltimore 
has 6,000 and another in Balti- 
more has 2,000. Don’t tell me it 
isn’t any business of yours. It’s 
one of the biggest problems the 
automobile dealer has got to 
solve.” 

Of factory-dealer relations, Lloyd 
said: 

“We haven’t got everything 
ironed out, but we are making 
The dealer councils rep- 


“will say to me, ‘That’s no concern |resent a big step forward. And I 
of mine, I’m not being hit.’ Well,|think the national association is 


I'll tell you how wrong you are. 


taking a more realistic approach 


“A man in a small, one-industry | to the situation. We’ve overlooked 
town told me that very thing not | one factor in the past. We've con- 
long ago. A couple of weeks later,|centrated on the sales end of the 
he came in crying. ‘Sax,’ he said, |™anufacturing industry. 


‘I lost 60 percent of my business 


“Now we’re making an approach 


in one afternoon. This plant that|to the production end. Why? Be- 
is the only big employer we have | cause when an automobile company 
is leasing cars to its employes.|makes a change at the top, nine 


There goes my business.’ 


times out of 10 it puts a man in 


“That’s what I mean. Do you 'who has come up from the shop 
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Grand Rapids Reelects All Officers— 


Reelected officers of the Grand Rapids (Mich.) Passenger Car Dealers Assn. get 
down to business on their first project of the new term—providing rides to and from 
polls in the Nov. 4 election. The officers, who were also reelected directors along 
with Bill Pastoor, are (from left): Conrad A. Bradshaw, executive-secretary; Harold W. 
Rockwell, president; William R. Stadler (standing), vice-president; Clifton E. Rowden, 


treasurer, and Ted Booth, secretary. 





Shuffle in Chicago Cuts 
Six Dealers Off List 


CHICAGO. — A shuffle among 
outlets for three independent 
makes accounted for a net loss 
of six new-car dealerships in Cook 
County during the third quarter, 
a survey of the Chicago Automo- 
bile Trade Assn. showed last week. 

During the 90-day period, 
known cancellations or resigna- 
tions totaled 11, with new ap- 
pointments making up five of the 
loss. Hudson ended the period 
with four fewer dealers, Kaiser- 
Frazer with three fewer, and 
Nash with a gain of one, to leave 
the grand total at 509, down from 
515. 

Outlets by car makes — greater 
than the number of dealerships 
because of multiple franchises— 
dropped from 636 to 630 in the 
July-to-September period. Of the 
509 dealerships, 316 were in Chi- 
cago. 

By makes, Cook County outlets 
were: 


Oct.1 July 1 
DINE oo sesiicccsassscnnsnanate 116 116 
BE aoa chcosiinassacpiassacasanaep 61 61 
CIE cvcccasncsscescascasssas 52 52 
Sonar snsisascnoninsabs 42 42 
NI <csicéspsacansakshodencate 37 37 
REITER erent 37 37 
a ae a 35 35 
CIID isicscessicsscncvesces 33 33 


Portland Dealers Assn. 


Plans New Building 


PORTLAND, Ore.—The Automo- 
tive Dealers Assn. of Portland has 
announced plans to put up a one- 
story office building at S. W. Tenth 
Ave. and Harrison St. 

The building will cover a 50-by- 
60-foot area and will house the as- 
sociation, the Portland Automotive 
Trades Assn. and Automotive News 
of the Pacific Northwest. (Editor’s 
note: This magazine has no con- 
nection with Automotive News.) 

Lee Cosart (Dodge-Plymouth) is 
association president, while How- 
ard Marks (Studebaker) is build- 
ing committee chairman. 





Kaiser-Frazer 31 34 
is | 31 31 
Studebaker 20... 29 29 
Rc cs 25 24 
Lincoln-Mercury .......... 24 24 
RE acre ak 22 26 
oe ae 19 19 
Willys 19 19 
Cadillac 14 14 
Crosley 3 3 





Estate Left by Alsop 


Valued at $166,000 

RICHMOND, Va.—An estate val- 
ued at $166,000 was left by the late 
John B. Alsop, who was connected 
with Mooers Motor Co. (Packard), 
according to Chancery Court rec- 
ords here. 

The entire estate, consisting of 
$110,000 in personal property and 
$56,000 in real property, was be- 
queathed to the widow, Mrs. Ray 
Evans Alsop. Mr. Alsop died Oct. 
7 at the age of 74. 


On the House . 


























Wemhoft 
Kentucky Mgr. Lew Ullrich has a timely warning: Don’t forget 





Whether you like the latest OPS questionnaire (still very compli- 
cated, although modified), you’d better comply with the request— 
because a $1,000 fine and/or jail term faces violators. And you can 
be sure OPS would push suits to the limit after the 
recent trouble NADA caused that agency... NADA 
has postponed until spring its annual “Give A Day 
to NADA” membership drive .. . 

Packard, Chrysler, Ford, Willys and Kaiser- 
Frazer were particularly interested in the Glass- 
par plastic-bodied car which President William 
Tritt brought to Detroit last week. A sleek sporty 
job, the car’s body weighs only 185 pounds and 
was built for $650 ... Nash brought in new Miss 
America to kick off Boys Town Day in Detroit 
last week ... 
added 182 new members, bringing total to over 
1,400, a new record... 


your local candidates in the Nov. 
ment, too ... . Detroit dealers have set Dec. 9 for annual meeting... 
Tennessee association issued a nifty program for its annual parley. 


- Lloyd Assails Leasing ‘Threat’ 


or the engineering department. 
That’s the guy we’ve got to sell our 
viewpoint.” 

Lloyd said NADA had taken 
another forward step in naming 
a planning committee. “We’re on 
a curve right now, and nobody 
can see what’s around it,” he 
said. “But this new committee 
has set its sights down the road, 
so that when we come to these 
problems, we'll be ready for 
them.” 


Lloyd also made an impassioned 
plea against the diversion of auto- 
mobile tax money for anything but 
highways. “No state,” he said, “has 
adequate highways. And that con- 
cerns every automobile dealer in 
America. It concerns him more 
than it does anybody else. 

“No matter how meritorious the 
object may be, don’t let them divert 
that tax money for schools, or 
charities or anything else. When 
they started building roads for au- 
tomobiles, the slogan was ‘Let’s Get 
Out of the Mud.’ Now I say, ‘Let’s 
Get Out of the Muddle.’” 

At a directors’ meeting prior 
to the convention, officers were 
named for the next two years. 
They were Eugene R. Elkes, 
Tampa, president; Edward Lee, 
Pensacola, first vice - president, 
and John F. Zeder, Miami, sec- 
retary-treasurer. 


J. Saxton Lloyd was named 
NADA director. Walter C. Mallary 
continues as general manager and 
W. J. Steed as general counsel. 
Both are from Orlando. 


Dealers heard Dan McCarty, next 
governor of Florida, make a plea 
for honesty in both business and 
politics. “America has grown great,” 
he said, “by giving a dollar’s worth 
of service for every dollar spent. 
Let’s keep it that way.” 


McCarty pledged that he not only 
would fire any dishonest official in 
the state government, but would 
have him prosecuted. 


M. R. Darlington, manager of the 
Inter-Industry Highway Safety 
Committee, presented awards to 
Florida dealers who have lent cars 
for the school driver program. 


“Motor vehicle registrations have 
increased 17 percent in the last 
seven years,” he said, “but in Flor- 
ida, there has been an increase of 
95 percent in passenger cars, the 
highest in the nation. 


“This school driver program is 
helping to cut down highway ac- 
cidents. Now 28 percent of these 
accidents involve young drivers. 
The young driver has a bad rec- 
ord, principally because he likes 
to take a chance, gets a thrill out 
of fast driving, and lacks experi- 
ence. 

“Already we have reduced the 
accident rate among young drivers 
by 50 percent, yet we have but 
6,000 automobiles to train 12,000,000 
potential drivers. We are reaching 
one out of four eligible students 
in the nation, but only 8 percent 
in Florida.” 

In an address, Ray Chamber- 
lain, convention and exhibition 
manager of NADA, previewed the 
19538 San Francisco convention. 

More than 500 members and 
guests attended the Florida con- 
vention. 





Minnesota association has just 


4 election; these are the govern- 


—Perte Wemuorr, Editor, 
Automotive News 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
the dealers on every used vehicle accepted in partial payment for a new 
car or truck. § 3. Every dollar of gasoline tax collected by state or federal 

jovernments applied to the building and maintenance of highways. 


>2 


4 The elimination of government and bureaucratic controls over this 
nd oy. 15. A return te the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 


u 
1 
aes more of the better things of life than anywhere else in the world. 
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Capsule Comment 


“Lean days are coming—we might as well look that situa- 
tion straight in the face,” says Charles J. Farrington, assist- 
ant to the president of NADA. 

Competitive days, that is—the kind of days that built 
the great auto industry. 
* 


Although there is nothing radically new apparent from 
the standpoint of design, there is a trend to bigger trucks 
and buses in Europe, reports AUTOMOTIVE NEws’ European 
correspondents. 

The trend in America will have to be the other way, 


unless we get out of our traffic mess. 
© « * 


Willys-Overland has been granted permission to build an 
additional 3,441 cars in the first three months of next year; 
that is, 3,441 more than it was originally authorized to build. 

Could be that the Government is coming around to the 
industry view that there will be materials aplenty for pro- 
duction next year. oer 

Observers believe that a hold-the-line trend has been 
mapped out for 1953 automobile prices. 

The industry never shirked a challenge. 


Pennsylvania Automotive Assn. advocates aggressive 
opposition to “abuses now being perpetrated upon the auto- 
mobile dealer by the manufacturer,” adding that “it’s high 
time the manufacturer removes his false whiskers.” 

Sounds like a farewell to the days of easy car sales. 
o * * 


General Motors has launched its “Aim Your Lights” 
month, a program designed to curb some of the accidents 
that occur in night driving. 

Congratulations, GM—and the same to the dealers who 
will carry the ball. 
® * * 

Compulsory automobile inspection is believed almost cer- 
tain to be repealed in Texas when that state’s legislative 
body meets next January. 

Is this the answer to our mounting traffic toll? 





“Not all women drivers bang 
into the back of the garage. 
The doors slow some of them 
down.”—F. P. Jones, in Satur- 
day Evening Post. 

* * * 


Where Were Others? 


“Representative government 
lives only when the majority of 
the people speak. In 1948, less 
than half of the registered vot- 
ers in the U. S. went to the 
polls.” — Dr. Paul H. Nystrom, 


INTERPLANETARY 
SPACE TRAVEL 


chairman, Central Council of 
National Retail Assns. 

* * - 

Power ful 


“PAR, Project: Adequate 
Roads, is the coordinated pro- 
gram that can organize the 
full force of sentiment 
throughout the nation to alle- 
viate our traffic muddle.”— 
—Robert S. Wilson, vice-presi- 
dent of Goodyear Tire & 
Rubber. 


x * * 


Good Question 


“If free men, controlling 
their own destinies, have made 
our country physically and 
morally strong—then why do 
we try the opposite system?” 
—CHARLES E. Wiison, former 


director, Office of Defense 
Mobilization. 

* * * 

Truism 


“We have overestimated what 
we know and _ underestimated 
what we don’t know.” — Charles 
F. Kettering, in an address be- 
fore the Centennial of Engineer- 
ing in Chicago. 


* * * 


The Dealer’s Role 


“The two primary factors 
that justify the existence of an 
automobile dealer are the 
necessity of disposing of the 
motorists’s old car, and ren- 
dering service on the new car 
which the motorist purchases.” 


WorT's THAT 
POPRIN? 


—M. H. Bury, Philadelphia 
Buick dealer. 
* * * 


‘Self Defense 


Conservative on Sales 


“For the short-run future, the 
statisticians who estimate the 
new-car market as closer to 
five million cars than six million, 
or even more, seem to me to 
have much the best of the argu- 
ment.”—Edwin G. Nourse, 
former economic adviser to 
President Truman. 

x oe * 


Role of Profits 
“Profits are not something 
withheld and hoarded. They 
are spent. They buy new ma- 
chinery, build new plants, de- 
velop new products, create 
new jobs.’’—L. L. Colbert, 

Chrysler Corp. president. 

* * * 


used, if you so request. 


Cars for Minors 


Court Decisions by Leo T. Parker, 
in your Aug. 18 issue, briefly dis- 
cussed the hazards encountered and 
precaution needed in selling cars 
to minors. 


The remarks were in generalities 
and what I would like is the form 
or wording he alludes to by advising 
dealers to insert a clause in their 
contracts when selling directly to 
minors. — T. E. WarrREN, manager, 
Warren Motor Co. (Olds-Chevro- 
let), Chehalis, Wis. 


Epiror’s Note: Mr. Parker de- 





Labor Aims Hit 


“When a union extends its 
control to employes of two or 
more competing enterprises, it 
creates monopolies of labor that 
can have upon our economy 
effects as adverse as can those 
combinations of businessmen 
that our anti-trust laws forbid.” 
—Theodore R. Iserman, member, 
New York City Bar Assn. 

* ae * 


“It’s still a good idea to pay 
special attention to that driver 
in front of the driver behind 
you.”—MIcHIGAN CATHOLIC, 


clares “I have no suggestions to 
make as to the form of the con- 
tract, since this is a matter of 
decision by your local lawyer. 

“My legal point is: If you make 
a contract under which it is clear 
that a minor wants an automo- 
bile, but you know you cannot 
lawfully and without future lia- 
bility sell it to him, you have this 
important point of law to present 
in court. 

“Make a legally responsible 
adult assume the responsibility of 
buying the car for the minor, and 
let this adult take off your 


10 Years Ago... 
The Big Story 


Congress grants price relief to dealers selling new cars to U. S. 
agencies—raises ceiling from $925 to $1,500 for light cars, plus trans- 
portation . . . Petroleum Coordinator Harold Ickes says 531-mile 
Texas-to-Illinois oil pipeline is more than half complete, will be pump- 
ing oil about Jan. 1... Federal arbiter awards 1,197 Ford employes 
$924,000 in back wages as result of “unfair labor practices” between 
1937 and 1941 . . . Connecticut’s road-building program cut from $20 
million to $12 million .. . National Highway Users Conference warns 
automotive interests to be on guard against further barriers to inter- 
state motor transport “in the name of rubber conservation and in the 
guise of patriotism.” 

—From the files of Automotive News. 








KINDA SLACKIN 


UP A Bit , 


YEAH BETTER DRIVING CONDITIONS, 
PUT IT THAT WAY—HELL LISTEN 
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This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 





shoulders the usual liability and 
responsibility ordinarily adopted 
by dealers. Hence, you have a 
case to present in court. You sold 
the car to an adult and not to a 


minor.” 
* + 


For Hudson Racers 


Does Hudson Motor Co. have 
available, for racing purposes, spe- 
cial equipment to build up the 
speed of Hudson automobiles, and 
do they carry these items under 
regular stock numbers? — Orion 
Fossum, Simonsen Chevrolet Co., 
Edgerton, Wis. 

Epitor’s Note: Hudson offers 
(through dealer’s special factory 
order only) an “export package,” 
consisting of beefed-up wheels, 
heavy-duty schocks and springs. 
In addition, twin-H-power dual 
carburetion system and a dual 
exhaust system are available. 

All special equipment may be 
—_"€ by regular stock num- 

ers. 
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Sd > + 
Turntables 


We would like a list of manufac- 
turers for portable-type auto turn- 


tables for use on our showroom 
floor.— Dan Biacksurn, Blackburn 
Motor Co. (Lincoln-Mercury), East 
St. Louis, Mo. 

Eprror’s Note: Brunner’s, Inc 
858 E. Center St., Mancheste 
Conn., and Macton Machiner: 
Co., Inc., 217 Locust Ave., Por 
Chester, N. Y. 

* 


South’s Woes 


We drove our Crosley over 3,1() 
miles on our trip to Pennsylvani 
mountains and all, and averaged 
just over 34 miles per gallon anc a 
fraction over a cent per mile for 
the whole trip. We were very <'s- 
turbed to read when we returned 


(Continued on Page 33, Col. 5) 
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Over 100 years of 7 


transportation pace-setting 
on the 


roadways of the world 
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Dealer Tells Equipment Makers of Shop Problems... 


Service Absorption Is Stressed 


By Jack Weed 


Service Editor 


CHICAGO. — “The most effective 
thing the dealer can do to fortify 
himself against the dangers of 
over-production and consequent low 
profits on new-car sales is to start 
now to improve his service absorp- 
tion,” L. M. Stewart, president of 
L. M. Stewart Inc. (Chrysler-Plym- 
outh), St. Louis, told delegates to 
the Equipment & Tool Institute 
meeting here last week. 

Approximately 250 makers, ve- 
hicle service executives, press, Gov- 
ernment and armed forces guests 
attended the organization’s eighth 
annual meeting. 

“I fear that sometime during 
1958, inventories of dealers may 
climb to a high, which will result 
in a buyers’ market, and dealers’ 





OPS Issues New Forms 
For Posting Shop Prices 


WASHINGTON.—New posters 
for listing official ceiling prices 
are being mailed to auto-dealer- 
ship repair shops and other 
businesses—such as laundries— 
which déal in services to the 
customer, it was announced by 
OPS last wek. 

The new forms will replace 
the varied methods which busi- 
ness places have been using in 
the past. The forms will contain 
20 blank lines on which each 
retailer will list his principal 
services and ceiling prices, OPS 
said. 





profits from car sales will nose- 
dive,” Stewart asserted. “This is 
the situation that dealers should 
prepare for.” 

Nothing destroys dealer profits 
more than over-production, Stewart 
declared, adding that service-equip- 
ment and tool makers can play a 
“tremendously important” part in 
improving service absorption by 
emphasizing six points. Here is 
Stewart’s six-point program: 

1. The dealer’s need for modern 
labor-saving equipment is essential 
in the face of drastically increased 
labor costs, if he hopes to absorb 
a greater percentage of his over- 
head by an increased cross revenue 
from his service and parts opera- 
tions, and at the same tmie, force 
a reputation for satisfactory serv- 
ice with his customers. 

2. Unless equipment makers or 
their sales representatives can con- 
vince the dealer that by using their 
equipment, he will improve his 
service absorption, the dealer isn’t 
likely to make the capital invest- 
ment and thereby increase his over- 
head. 

Qualify the prospective buyer 
by finding out what the dealer’s 
problem is, then convince him 
that by using the equipment, he 
will increase his service gross 
revenue sufficiently to justify the 
investment. 

Many equipment salesmen spend 


Rolls-Royce Adds 
Modified Version 
Of Hydra-Matic 


NEW YORK. — Rolls-Royce cars 
for the American market will offer 
a modified version of GM’s Hydra- 
Matic drive as optional equipment, 
according to Hambro Trading Co., 
U. S. outlet for the cars. 

In Rolls-Royce’s use of Hydra- 
Matic, it was explained, the stand- 
ard American practice has been 
departed from in the layout of the 
control quadrant on the steering 
column, in order to facilitate the 
use of an over-riding hand control 
when the driver so desires. 

Provision has also been made to 
continue such special features on 
the Rolls-Royce as its servo motor 
for the braking system which is 
driven off the gearbox. 

Rolls-Royce engineers were 
quoted as saying they have had 
various types of automatic trans- 
missions under study for the past 
11 years. 

They said the transmission now 
being offered will give the driver 
his choice of using automatic drive 
or standard control. 





too much time telling the dealer 
how the equipment is made and 
how good it is. The dealer isn’t too 
interested in that. 

3. Although the equipment maker 
may have the approval of the car 
manufacturer, he shouldn’t expect 
that approval to be the magic wand 
that will bring the dealer to his 
door. 

The approval of the car manufac- 
turer is important and it is signifi- 
cant, but the car manufacturer 
cannot content himself by just put- 
ting his stamp of approval on the 
equipment. 

When the manufacturer is 
thoroughly convinced that a spe- 
cial tool or equipment will im- 
prove the dealer’s service absorp- 
tion, then his representative 
should sit down with the dealer 
and counsel with him. Convince 
the dealer that an investment in 
tools or equipment would be a 
productive one. 

4. It is tremendously important 
that the personnel in the dealership 
using equipment is thoroughly in- 
structed on its proper use. 

There is nothing more tragic 
than to find, tucked away in some 
corner of a dealership, a piece of 
equipment that the dealer has 
ordered because he didn’t have the 
resistance to say no. 

5. If special tools or equipment 
are capable of doing a good job, 
the dealer shouldn’t treat them as 
a top secret. Whenever possible, the 
operation of the equipment should 
be made as visible to the dealer’s 
customers as possible. 

The dealer who has equipment 
should be proud of it to the extent 
that he wants everyone who comes 
into his place to see it in operation. 

6. Help the dealer plan his 


2 Lenz Estates 
Total $1,388,886 


FLINT.—Estates totaling $1,388,- 
886 were left by Arnold Lenz, gen- 
eral manager of the Pontiac divi- 
sion, and his wife Amelia, Probate 
Court inventories disclosed last 
week. 

Mr. Lenz also was a General Mo- 
tors vice-president at the time of 
his death last July. He and his wife 
were killed when their car struck a 
train at a crossing near Lapeer, 
Mich. 

Mr. Lenz’s estate of $1,087,267 in- 
cluded $54,232 in cash, $610,446 in 
stocks, $150,669 in life insurance 
and $271,919 in sundry items. Mrs. 
Lenz’s estate amounted to $301,619. 

Their wills divide the bulk of the 
— equally among three daugh- 
ers. 





sales promotion program follow- 

ing installation of the equipment. 

His customer relations will be 
strengthened, too, with a program 
that will enlighten the car owner 
as to what it means to have his 
auto serviced with scientific 
equipment. 

Other speakers at the meeting 
included H. D. Smith, vice-presi- 
dent, Barrett Equipment Co.; W. V. 
Dyke, manager of distributor sales, 
Blackhawk Mfg. Co.; J. W. Alex- 
ander, general service manager, 
Kaiser- Frazer Sales Corp., and 
Cc. W. Leslie, service manager, 
motor truck division, International 
Harvester Co. 


Counterfeit Parts 
Laid to 3 Firms 


WASHINGTON. — An initial de- 
cision returned last week by a Fed- 
eral Trade Commission hearing 
examiner declared that automotive 
ignition contact points being mar- 
keted by three New York and 
Chicago traders were sold under 
counterfeit as General Motors, 
Electric Auto-Lite and Ford parts. 


The decision of Hearing Exam- 
nier Abner E. Lipscomb orders 
Harry Augen, doing business in 
Brooklyn both as Graphited Lubri- 
cants Co. and Livingston Automo- 
tive Supply Co, and Alexander 
Levenson, of Chicago, to cease the 
alleged practices. The order also 
includes a third respondent, Charles 
E. Kerpen, who is cotrolling officer 
of Augen’s two enterprises. 

In a correlative action, FTC up- 
held a hearing examiner’s decision 
which absolved nine firms and 35 
individuals who handled the al- 
legedly counterfeit merchandise be- 
cause, according to the commission, 
there was no reliable evidence that 
members of the outlet firms knew 
that the contact points were 
counterfeit. 


‘Navy and Korean War’ 


Economic Club’s Topic 


DETROIT.—Vice-Adm. Arthur D. 
Struble, former commander of the 
First and Seventh fleets and U. S. 
naval representative on the mili- 
tary staff committee of the United 
Nations, will speak on “The Navy 
and the Korean War” at a meeting 
today (Oct. 27) of the Detroit Eco- 
nomic Club. 

Next week’s speakers will be Au- 
gust Scholle, president of the Mich- 
igan CIO Council and its regional 
director, and State Senator Creigh- 
ton R. Coleman, who will discuss a 
reapportionment amendment on the 
Michigan ballot. 





Oct. 22 
(Sale was slow and way off. Prices 
still declining. Sold 42 cars out of 

80 offerings.) 

BUICK—’50 Super 4-dr., $1,300*, $1,- 
250. 

CADILLAC — ’50 (62) 4-dr., $2,770*. 
’49 (62) conv., $2,265*; 4-dr., $1,- 
880*. 

CHEVROLET — '52 SL Deluxe conv., 
$1,735". °50 SL Deluxe conv., §$1,- 
490*; 4-dr., $985; 2-dr., $1,035. '41 
club coupe, $175. 

DeSOTO—'49 Custom club coupe, $1,- 
130*. 

DODGE—'50 Coronet 4-dr., $1,180. '49 
Coronet club coupe, $1,110. ‘48 Cus- 
tom 4-dr., $715. ‘47 Custom 4-dr., 
$725. 

FORD—’'52 Mainline (8) 4-dr., $1,850*. 
‘51 conv., . °*50 Custom (8) 
4-dr., ’49 Custom (6) 4-dr., 
$885. '48 Deluxe (6) 4-dr., $400. 

FRAZER—’51 4-dr., $1,210. 

HUDSON—’46 Super (6) 4-dr., $275. 

KAISER—’51 4-dr., $1,250*. 

LINCOLN—’51 4-dr., $1,910*. 

MERCURY — ’51 club coupe, $1,705*; 
4-dr., $1,690, $1,660, $1,625. 

NASH—'46 (600) 4-dr., $475. 

PACKARD—’47 4-dr., $660. 

PONTIAC—’50 Catalina, $1,950*; Chief- 
tain (8) 2-dr., $1,880". ‘47 SL (8) 
4-dr., $570; Chieftain (8) 2-dr., $675. 

STUDEBAKER — '52 Commander (8) 
club coupe, $2,000. ‘51 Champion 
2-dr., $1,280. 


Used-Car Bulletin from Detroit . . . 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


Oct. 15 


(Prices continuing to decline. Sale 
very slow. Sold 54 units out of 101 
offerings.) 

BUICK — '50 Special 4-dr., $1,240; 
2-dr., $1,160*. ‘49 RM 4-dr., $1,- 
960°. °48 Special 2-dr., $810. 

CHEVROLET — ’51 SL Deluxe 4-dr., 
$1,485*. ’50 SL Deluxe 2-dr., $1,175. 
"49 FL Special 2-dr., $780; SL De- 
luxe conv., $930. 

CHRYSLER — ’'51 Windsor 4-dr., $1,- 
725*. °50 NY Newport, $1,910. °47 
Windsor 4-dr., $675. °46 Windsor 
conv., $585. 

DeSOTO—’49 Custom 4-dr., $1,045*. 


DODGE—’49 Wayfarer 2-dr., $915. '48 
Custom club coupe, $910*. °47 Cus- 
tom club coupe, $700, $680. °46 Cus- 
tom 4-dr., $550. 

FORD—’51 Custom (6) 4-dr., $1,300; 
2-dr., $1,335*, $1,215. °50 Custom 


(6) 2-dr., $1,040*, $950; Custom (8) 


2-dr., $1,170. °49 Deluxe (8) 2-dr., 
$815*, $760; 4-dr., $765. °48 Custom 
(8) 2-dr., $595°; 4-dr., $450. 
LINCOLN—'49 4-dr., $770. 
MERCURY — '51 4-dr., $1,640*. °49 
4-dr., $930. ‘47 conv., $700. 


OLDSMOBILE—’'48 (76) station wagon, 


$510; (78) 4-dr., $775*. °47 (78) 
4-dr., $650°; 2-dr., $650*. 

PLYMOUTH — '46 2-dr., $560; 4-dr., 
$405. 


PONTIAC — '50 Catalina, $1,685*; SL 
(8) 2-dr., $1,430, $1,360. 

STUDEBAKER — '52 Commander (8) 
club coupe, §$2,110*. '51 Commander 
(8) 4-dr., $1,355. '49 Champion 4-dr., 
$845. °47 Champion 4-dr., $500. 


*Indicates automatic transmission or overdrive. 


Other Auction reports are on Page 24 











Victory Smiles at ATA Roadeo— 


Four Dodge champion truck drivers show their victory smiles after being crowned 
at the American Trucking Association's 1952 National Truck Roadeo finals in New York. 
From left, kneeling, are: Albert D. Pomahatch, a driver for Merchants Motor Freight, 
St. Paul, second in the single-axle semi-trailer event; Morgan N. Strickland, of Great 
Southern Trucking, Atlanta, first place in that event; Frank P. Stark, of Kansas City, 
Kans., a driver for Pacific Intermountain Express, Oakland, Calif., third place in the 
tandem-axle semi-trailer event, and Arthur Macedo, of New Bedford, Mass., a driver 
for Hemingway Brothers Interstate Trucking, winner of the Charles Morgan memorial 
trophy for outstanding character and skill among aJl state champions. Dodge officials 
who greeted the champions, from left, back row, are William S. Woolsey, director of 
truck sales; E. C. Dock, general sales manager, L. J. Purdy, general manager-trucks, 


and E, P. Lamb, chief truck engineer. 





Auto Credit Deals Drop 
Sharply During Month 


W ASHINGTON.—From the 
standpoint of automotive business, 
sales-finance firms have written 
down AuguSt as a bad month, ac- 
cording to the Federal Reserve 
Board. 

Finance firms did 26 percent 
less business on auto sales during 
August than they did in July, an 
FRB report showed. August busi- 
ness was even worse than it 
might seem, say the finance com- 
panies, because July business was 
off 13 percent from June. 

The sharp reduction in the vol- 
ume of automotive retail install- 
ment business acquired by finance 
firms during August reflected de- 
creases in all types of paper. 

The largest decline, 39 percent, 
was reported on new cars, while 
used-car deals decreased 20 per- 
cent. New trucks recorded a drop 
of 30 percent, and used-truck vol- 
ume was down 10 percent. 

The steel strike was blamed for 
the finance industry’s doldrums of 
the past two months. Evidently, 
the steel strike also kept some of 
the customers already on the books 


Would-Be Buyer 
Of Tucker Car 
Gets $150 Back 


ALBANY.—Forlorn and unwant- 
ed, the seat covers, radio and oth- 
er auto accessories were still piled 
up in the courtroom when Anthony 
Graziano, 201 Elm St., walked out 
with a $150 judgment against Ar- 
thur A. Schultz. 

Graziano had sued for $255.40, 
which he said he gave to Schultz 
in 1948 as a downpayment on a 
Tucker car. 

Schultz, formerly of Albany and 
now of Sarasota, Fla., brought the 
accessories to court. That was what 
Graziano was buying, Schwartz 
claimed—along with a preferred 
position on the Tucker waiting list. 

Graziano, who had indicated that 
he didn’t want any part of the ra- 
dio, seat covers, et al. agreed to 
the $150 settlement before Schultz 
took the stand. 


Chevrolet Makes 
7,000,000th Shell 


ST. LOUIS.—The Chevrolet shell 
plant here has produced its 7,000,- 
000th artillery shell under a con- 
tract with the St. Louis Ordnance 
District, T. H. Keating, general 
manager of Chevrolet, announced 
last week. 

Except for an interruption caused 
by the steel strike, Chevrolet has 
been producing shells in the St. 
Louis plant since June 8, 1951, un- 
der a contract which was doubled 
last December. Chevrolet previously 
operated the plant in World War IT. 









of sales-finance firms from making 
their payments on time. 

Despite the sharp drop in the 
volume of retail automotive 
financing during August, out- 
standing balances on retail auto- 
motive paper were reported as 
unchanged at the end of August 
from the end of July. 

With production off sharply due 
to the steel strike, dealers’ whole- 
sale financing of autos showed a 
decline of 44 percent from July to 
August. 

Outstanding balances on whole- 
sale accounts also decreased during 
August, and at the end of the 
month were 17 percent below the 
level of July 31. 


Trico Disputes 
FTC Complaint 
Of Price-Fixing 


WASHINGTON.—tTrico Products 
Corp., manufacturer of vacuum- 
operated windshield-wiper motors, 
was charged last week in a Fed- 
eral Trade Commission complaint 
with unfair methods of competi- 
tion. 

But Trico, in a statement released 
in Buffalo, contended that the sales 
system now denounced by FTC 
was materially the same one that 
FTC field representative studied 
and approved only last year. 

The FTC complaint stated that 
Trico had illegally fixed and main- 
tained the prices and terms at 
which its replacement parts were 
to be sold at all levels. The price- 
fixing was alleged to have been 
carried out by means of franchise 
agreements with warehouse dis- 
tributors. 

These acts constitute a violation 
of the FTC Act and tend “to create 
a monopoly in Trico Products 
Corp.” said the FTC complaint. 

Trico’s statement said: 

“Trico’s system of distributing 
automotive replacement parts was 
examined and approved in 1951 by 
a field representative of the Fed- 
eral Trade Commission and has not 
since been materially changed ex- 
cept for the adoption of minor rec- 
ommendations made by the field 
examiner at that time. 

“The questions now raised by the 
commission are not in reality in 
conflict with the company’s selling 
policies. The matter reduces itself 
to the question of whether resale 
prices are to be arbitrarily stipu- 
lated, as legalized in certain states 
authorizing fixed resale prices un- 
der so-called fair-trade laws, or 
whether resale prices are to be 
merely suggested or recommende 1. 

“Trico’s policy has been to su%- 
gest or recommend resale pric°s 
without compulsion. This is tue 
procedure favored by the Federal 
Trade Commission, and the co:1- 
pany is certain that there is 10 
ground for conflict between it ad 
the commission.” 
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Borg-Warner Walkout Ending. . . 
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Miners’ Strike Dims 
Outlook on Steel 


By Ed Howard 
Staff Writer 
UTO makers, whose role as in- 
nocent bystanders did not keep 
them from getting bruised in the 
steel strike, were wondering last 
week if they were due to get hurt 
again as a result of the coal strike. 


Vitally interested auto dealers 
foresaw a possibility that manu- 
facturers might not be able to 
produce up to the output envi- 
sioned under first-quarter steel 
quotas already announced for 
1958, if shaky steel stockpiles 
were pushed over again by the 
coal tieup. 


On other labor fronts, the Borg- 
Warner strike disintegrated piece- 
meal after eight weeks; Richmond 
(Ind.) city officials were made the 
target of strike-breaking accusa- 
tions in the International Harves- 
ter strike, and 685 employes of Ak- 





lems as sticking hydraulic valve lifters and other “‘stop- 
and-go”’ driving troubles. Quaker State Special Detergent 
Additive provides the desired PLUS-qualities to overcome 
such problems when it is added to good quality motor oil 
in the crankcase. By using this remarkable product, it is 
possible to have exactly controlled detergency to what- 
ever degree required. Easy and convenient to use! A profit- 


ron dealerships won Wage Stabili- 
zation Board approval of a 50-cent 
increase in guaranteed hourly flat 
pay rates. 

WSB also approved a wage-and- 
fringe package for 3,257 Timken- 
Detroit Axle Co. employes. 

+ * * 

HE United States Supreme 

Court last week upheld a Texas 
law providing imprisonment, from 
one to two years, for any person 
using force, violence or threats to 
prevent anyone from doing lawful 
work. The high court also agreed 
to rule on whether unions had vio- 
lated the Taft-Hartley law by caus- 
ing union members to lose jobs for 
breaking union rules. 

Meanwhile, members of the In- 
dustrial Relations Assn. of Buf- 
falo were urged to resist “union 
encroachment on management’s 
right and responsibility to hire 
and fire and to maintain em- 


ploye discipline and efficiency,” 
in a talk by Earl Bramlett, of 
General Motors Corp. personnel 
department. 
| End of the Borg-Warner strike 
| was assured at press time in eight 
of nine plants affected during the 
two-month’ stoppage. Settlement 
terms included wage raises varying 
from 12 to 24 cents an hour, ac- 
cording to company  announce- 
ments. 

Plants at which settlements had 
already been made, or were wait- 
ing likely union ratification, in- 
cluded: Borg - Warner Division, 
Memphis and Chicago; Ingersoll 
Products Division, Kalamazoo, 
Mich.; Long Manufacturing Divi- 
sion, Detroit; Morse Chain Co., 
Detroit; Detroit Gear Division; 
Clutch Division and Universal Joint 
Division, Rockford, Ill. 

* + 


* 

TILL unsettled was the dispute 

at the Ingersoll Steel Division 
plant in New Castle, Ind. 

Settlement came just in time for 
the big auto supplier to avoid los- 
ing defense contracts. The Navy 
had already moved to transfer some 
of its work to other plants. 

The Farm Equipment - United 
Electrical Worker strike against 
eight International Harvester 
plants in three states, already 





No more need to guess what to do about such engine prob- 


able item to sell, too! 


QUAKER STATE OIL REFINING CORPORATION, 
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CITY, 


OIL 


ATTENTION! 
DEALERS AND SERVICE * 
MANAGERS 


Get in touch with your 
Quaker State distributor 
now. Ask for all the facts 
about this amazing new 
product—and directions for 














New ATA Officers Strike a Pose— 





Walter F. Carey (front row, second from left), new president of the American Truck- 
ing Assns., poses with fellow officers elected at the organization's 19th annual con- 
vention, held in New York this month. In the front row (from left) are: A. E. Cudlipp, 
third vice-president; Carey; Walter A. Mullady, chairman of the board, and Jack Cole, 
first vice-president. In the back row are Ted V. Rodgers, honorary chairman of the 
board; H. E. English, past president; L. James, past president; Chester G. Moore, sec- 


retary, and George V. Eastes, treasurer. 





spotted with violence, took a new 
turn when union officials in Rich- 
mond, Ind., filed “strikebreaking” 
charges against four city officials, 
a newspaper and a bank. 
Accused before the Indiana 
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PENNSYLVANIA 


State Senate’s Labor and Public 
Welfare committee, and the Civil 
Rights Division of the U. S. De- 
partment of Justice, were Mayor 
Lester Meadows, Police Chief Lu- 
cas Rohe, Prosecutor William 
Reller and City Judge Andrew 
Herlits. 

The union accused them of “at- 
tacking free speech, undermining 
the right to picket peacefully, ex- 
;cessive bail, unequal justice ... 
and open support of strikebreaking 
for the company.” 

A union member, Robert F. 
Smith, was arrested on a charge 
of using “violent and profane lan- 
guage.” Judge Herlits set bail at 
$1,000. 


* * * 


HE Arkon workers, mostly auto 

mechanics, were employes of 
59 members of the Akron Automo- 
bile Dealers Assn. They were rep- 
resented by Local 762, AFL Inter- 
national Assn. of Machinists. 


The WSB-approved raise lifts 
their guaranteed flat pay rate to 
$1.75 an hour, with provisions for 
a 40-hour work week and time-and- 
a-half for overtime. The flat pay 
rate, paid during “standby” time, 
gives way to a 50 percent share of 
customer service charges on the 
job. 

Steel production was in no im- 
mediate danger as a result of the 
coal strike, which started when 
WSB allowed only the first $1.50 
of a negotiated $1.90 daily wage 
raise for John L. Lewis’ 375,000 
United Mine Workers. 


Steel firms estimated they had a 
“comfortable” 60 days’ supply of 
coal on hand. The government’s 
estimate of overall stocks was 80 
days’ supply above ground. 

However, as the week neared its 
end, indications were growing that 
both Lewis and the Government 
were prepared for a long strike. 

Such a stoppage in a basic indus- 
try is almost unprecedented in a 
presidential year, observers pointed 
out, but WSB members were re- 
ported ready to quit rather than 
give in to the miners’ demands. 

* x * 


PCestecaL observers were agreed 
that Lewis, who had previously 
endorsed Stephenson’s bid for the 
presidency, was doing the Demo- 
cratic slate no good with his strike 
just two weeks before the election. 


Republicans seemed almost cer- 
tain to gain by any development 
in the UMW strike, which is tech- 
nically against the operators but 
openly directed at a Government 
agency. 

Whether political pressures 
would serve to end the strike on 
Lewis’ terms before the election 
was a question. It appeared ex- 
tremely unlikely that it could be 
ended on the government’s terms 
before Nov. 4. 

With President Truman castigat- 
ing the Taft-Hartley Act at every 
whistle stop, and Gov. Stephenson 
flatly pledged to its repeal, it 
seemed hardly possible that Mr. 
Truman would give even faint con- 
sideration to invocation of the 
measure—certainly not before elec- 
tion. 

The stoppage had one novel as- 
pect in addition to its election-year 
angle. Government intervention in 
labor contract negotiation—sought 
by many a union to help push re 
luctant company negotiators int 
wage and fringe concessions—wa 
now the target of vituperatio: 
from Lewis right on down to th 
lowliest UMW member. 





af 








1952 has been 


/ 


f 
a 





“ROCKET” 


AUTOMOTIVE NEWS, OCTOBER 27, 1952 


nother GREAT ROCKET YEAR! 


thanks to Oldsmobile’s winning combination 
—a fine product and a fine Dealer Organization! 


Here’s Oldsmobile’s success formula: build a great product and team it with a strong dealer 
group. It’s that simple. And the last four years have shown that it really works! For during 
that period, Oldsmobile has rocketed to new records in public acclaim and demand. It’s no 
wonder. Just look at that Oldsmobile line-up above—great performers every one! Powered 
by the mighty-160 horsepower “Rocket” Engine—the greatest name in the high-compression 
field. ““Rocket”” Engine—proved by more than a million owners over billions of miles. And 
the “Rocket” is just one big reason for Oldsmobile’s popularity in 1952. Add Oldsmobile 
Power Steering, Hydra-Matic Super Drive, the Autronic-Eye, years-ahead styling—and 
you'll get some idea why dealers across the nation are looking forward to an even greater 
“Rocket” future. Now, more than ever, dealers know .. . it’s smart to be with Olds! 


DLOSMOBILE 


DIVISION GENERAL MOTORS 
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Reports from Various Areas . . . 





Auto Market Page 


Pittsburgh 
New passenger-car registrations 
j in Pittsburgh for the week ended 
10 were the lowest in four 


| 


| Oct. 


>| weeks, according to a report from 


the University of Pittsburgh. Some 


’ |dealers say their business is down 





Official ‘'Noisemaker’ Passes in Review— 


The junior chamber of commerce of Holdrege, Neb., needed an “‘official’’ car for 
parades and other civic affairs. And when Harlan Shriner, proprietor of Shriner Motor 
(Studebaker), presented a prewar model to the Jaycees, even the most undemonstra- 
tive members let out a whoop. The chartreuse car is as vocal as it is gaudy. Special 
gadgets and devices enable it to emit ‘wolf’ whistles and sound off with fire sirens, 
cow bells, musical horns and sundry other noisemaking contraptions. Shown in the car 
as it participated in a recent parade are Shriner (behind the wheel) and Gordon 
Sukr, one of Shriner's customers. In the rear seat is Homer Shriner, a brother of 
the dealer. 


Cobbett Moves Up 


Bud Miller, head of Bud’s Motor-| ports that his new service depart- 
port (Ford), Monrovia, Calif., re-| ment manager is Bryan Cobbett. 


30 to 40 percent. 

It is reported that delinquent- 
account listings from auto credit 
sources are growing, and that a 
|greater percentage of new auto 
paper is being handled by banks. 

Dealers are running service spe- 
cials, but this has failed to bring 
any boom in the business. Some 
dealers are offering tuneups at 
$7.95, and terms for larger repair 
orders of $1.50 a week. — (Leon 
Leffingwell.) 


* * * 


St. Louis 


Dealers in the St. Louis area are 
definitely back in business; that is, 
business as it was known before. 
All of the problems that charac- 





terized the business in 1940 and 
1941 are back once again. Competi- 
tion is stiff and the clean-up that 
dealers are facing trims the profit 
possibilities for the balance of the 
year. 

New-car shipments are at about 
the high point for the 1952 model 
year, with many cars going into 
the warehouse. Immediate deliv- 
ery can be had in most lines, Dis- 
counts and long trades seem to 
be the order of the day. 


There is nothing in the present 
situation that is new to veteran 
dealers. But to dealers who got 
started comparatively recently the 
atmosphere is entirely new. How- 
ever, there is enough business to 
keep most places going, and no 
great number of withdrawals from 
trade is anticipated. But there is 
simply no denying that the going 
is rough. 

Used-car sales are extremely 
slow, both at the wholesale and re- 
tail levels, with prices on the down- 


In Philadelphia nearly everybody reads The Bulletin 


ADVERTISING Orrices: Philadelphia, Filbert and Juniper Streets °* 


National Advertising Representatives: Sawyer Ferguson Walker Company 


Evening and Sunday 


* Chicago ¢ Detroit «¢ Atlanta °« 


New York, 285 Madison Avenue 


Los Angeles ¢ San Francisco 








grade. Stocks in this department 
are increasing, and some dealers 
express fear that the relatively 
large used-car stocks may affect 
early new-model sales adversely. 

Parts and service business con- 
tinues at a very satisfactory figure, 
and there is no reason to believe 
that service sales will not continue 
so through the rest of 1952.—(Sam 
X. Hurst.) 


* 7 7 
Miami 

Both new and used-car sales in 
the Miami area have been in the 
doldrums for several weeks. Sep- 
tember and October are normally 
“off” months down ere, it being 
the middle of the hurricane season, 
although no blows have directly 
menaced the south Florida coast 
for two years. 

Another factor is that prospective 
buyers seem to be waiting for news 
on new models. But one used-car 
dealer observed: “When they see 
the ’53 new cars, and the prices, 
they’ll start visiting the used-car 
lots again.” 

New-car dealers are busy push- 
ing ’52 models and reducing inven- 
tories, with some effects on the 


used-car market.—(George Con- 
nell.) 

* * + 

Omaha 


Omaha dealers are happy about 
a September sales revival. A total 
of 915 new cars was registered dur- 
ing the month, as compared with 
only 515 in August. 

It was the same story on trucks. 
Local dealers sold 258 commercial 
units in September, as against only 
135 for the previous month.—(Ar- 
thur R. Oleson.) 

+ 


Toledo 


Sales of new cars and trucks rose 
sharply in September in Toledo and 
Lucas County. 

The Toledo Automobile Dealers 
Assn. listed September sales of cars 
at 1,218, as against 902 for August. 
However, sales were still substan- 
tially off from September, 1951, 
when 1,457 new cars were sold. 

January-through-September sales 
for 1952 were also down from the 
corresponding period of 1951, with 
10,981 sales this year and 14,496 last 
year.—(Dick Roberts.) 

* a + 


Birmingham, Ala. 


Sales of new cars during Septem- 
ber in the Birmingham (Ala.) area 
showed an increase of nearly 30 
percent over August, and business 
was reported continuing good dur- 
ing October. 

Sales by makes were: Allstate, 2; 
Buick, 56; Cadillac, 22; Chevrolet, 
194; Chrysler, 18; DeSoto, 12; 
Dodge, 41; Ford, 153; Henry J, 8; 
Hudson, 11; Kaiser, 11; Lincoln, 3; 
Mercury, 37; Morris-Minor, 2; Nash, 
9; Oldsmobile, 41; Packard, 13; 
Plymouth, 68; Pontiac, 63; Stude- 
baker, 13, and Willys, 3. The total 
was 783, as against 537 for August. 


—(Stuart Riddle.) 
. o e 


Beardstown, Ill. 


New-car sales in Beardstown, II1., 
are running about the same as a 
year ago, with little customer re- 
sistance to prices or terms report- 
ed. Dealers say, however, that many 
customers are asking that factory- 
installed accessories be removed, 
particularly, radios. 

Older used cars are _ reported 
down sharply in price, but later 
models are holding up well, with 
demand fair. Most dealers have re- 
duced used-car inventories, as com- 
pared with a year ago. 

One of the big dealer problems is 
to clean out all the ’52s in prepara- 


tion for new models. — (L. H 
Houck.) 
s a a 
Cleveland 


Cleveland car sales continue to 
show strength for this time of the 
year, although weekly sales totals 
are under a year ago. New-car sales 
were up slightly for the first 1 
days of October, and the Federa! 
Reserve Bank, commenting on th« 
first nine months of this year as 
against a year ago, said: 

“Sales of new automobiles have 

(Continued on Page 33, Col. 1) 
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IF YOU DRIVE OR GARAGE 


IN THE DEEP FREEZE=— 


Trade Mark Reg. U. S. Pat. Off. 


YOUR CAR TO PREVENT LOSS OF BEAUTY 


There is nothing that remotely approaches Porcelainize 
benefits, or matches its enduring beauty and all-weather, all- 
climate paint protection. For Porcelainize is not the usual 
“something” to put on top of the finish for temporary results— 
not an oil, wax, spray or glaze to turn dull, wash off, peel off 
or heat-soften and trap surface grime. 


Porcelainize is a scientific paint treatment which produces a 
tough, dry, sparkling surface so strong and durable that it 
outlasts the average wax or polish job three to four times. 
Have your New Car Dealer Porcelainize your car now. Relax 
in the pleasure of maximum protection against ALL weather 
hazards from winter’s worst blasts to hot, tropical sun. 


Greater Beauty . Longer Lasting 


FOUR EXCLUSIVE BENEFITS | 


Better Protection Easier Maintenance 


Uae aa 
IS OFFICIALLY RECOMMENDED 


Today more automobile factories* have 
tested and approved PORCELAINIZE than 
Wl he Ie) 10-0 el 
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HARTFORD, Conn.—Connecticut 
Automotive Trades Assn., compris- 
ing some 700 dealers, has adopted 
a resolution favoring legislation for 
a title law covering future motor 
vehicle sales in this state. 

The resolution was one of nine 
adopted by CATA at its 31st annual 
convention here last week. 

In adopting the _ resolution, 
scheduled to be presented to the 
next state legislature in January, 
the trade organization said, in 
part, that the state’s “loose regis- 


Conn. Title Law Sought 


Dealer Parley Cites Frauds; Hits Factory ‘Abuses’ ; 
Elects Smith to Presidency 


CATA voted to request NADA to 
combine with manufacturers in an 
effort to effect a uniform announce- 
ment date for new-car models 
simultaneous with nationwide auto 
shows. 

Other CATA resolutions: 

Favored legislation limiting to 
$25,000 damages recoverable from 
motor vehicle accidents resulting in 
death; 

Opposed the practice of absorb- 
ing the deductible amount owed 
by policy holders of automobile 
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executive director, outside of the | 
industry, to accomplish the pro-| 
gram.” 

New officers are president, 
George W. Smith, of Bridgeport; | 
first vice-president, William E. | ® 
Mason, Stamford; second vice- | | 
presidents, Maurice S. Leonard, | ; 
Robert E. Wright, Joseph Per- | 
reault, Raymond W. Grinold, | 
Floyd Magee and Roger J. Soulen. | 
State Motor Vehicles Commis-| 
sioner Charles F. Kelley was fea-| 
tured speaker at the close of the P EME 5S aie 
two-day session. : ee 





a a | Robson Bros. Displays ‘53s in New Showroom— 
Robson Brothers (Dodge-Plymouth), Belleville, Mich., opened its renovated dealer- 


hi 
Memphis Dealer 

o | ship facilities last week in conjunction with the showing of the 1953 Dodge. The 
Starts Lease Firm | remodeling program included a new storage place for parts, a new showroom, a new 


_ | front for the used-car lot adjoining the building, and the installation of new equip- 
MEMPHIS. — Members of Chip| ment in the service shop. 





tration system permits these (in- | collision insurance, practiced by | Barwick Chevrolet Co. have formed 
dividually-owned) vehicles to be | some garages, in that it is a fraud 


—! S eae a i” hie i a leasing firm to be known as CB G 1 Ti O B 
“ilaais t take anventege of this <a; , ~ «| Ataboenotive aoe tae | enera ure ers lo uy’ 


situation and sell stolen and en- 
cumbered motor vehicles to pur- 


Opposed the practice of insurance Chip Barwick, president of the 


r : : dealership, will be chairman of the 
chasers who believe they are lina aus wake tas senee- new firm, and Bert Bates will be Rest of Cr osley Stock 


buying them free and clear.” 
CATA also adopted a resolution| ices performed; 


favoring the 


prices.” 











senting the fair value of the serv-| President. 


ongratulations 








on 50 years of Golden Progress 


The 1902 Rambler shown above was one of the world’s first mass-produced 
cars. Today, the 1952 Nash Rambler, also illustrated above, is maintaining 
the tradition of a great name in automotive history. The three Nash 
Golden Airflytes—the Ambassador, Statesman and Rambler—are writing 
new success stories in sales, style, advanced engineering and performance. 


In the fifty-year period between these models, Nash has produced more 
than 2,250,000 automobiles . . . pioneered scores of important develop- 
ments. You can be certain that Nash will continue to build automobiles 
that set a pace and pattern for the cars of tomorrow. 


We are proud of the part we have played in the Nash success story and 


look forward to the next 50 years of association with this fine company. 
REG, U, S, PAT. OFF* 


Kclipse Machine 


DIVISION OF 


AVIATION CORPORATION 


ELMIRA, NEW YORK 
Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 


thorized an offer of purchase for 





According to the company, leases} AKRON.—William O’Neil, presi-|the outstanding common stock of 
“abolition of price} Condemned the “abuses now] will be signed on an annual basis,| dent of General Tire and Rubber 
controls on used cars and service|being imposed upon automobile|/at a fee of $75 to $80 a month.|Co., last week confirmed that Gen- 
dealers by manufacturers” and|The fee will include repairs, insur-|eral’s board of directors had au- 
To help prevent public confusion, | urging “NADA to employ a capable! ance and title fees, it was said. 


Crosley Motors, Inc. 

Under the plan, which has been 
filed with the Securities and Ex- 
change Commission, General of- 
fers the Crosley stockholders 
$1.50 per share of common stock 
in cash, or one share of General 
common stock for each 21 shares 
of Crosley common stock ten- 
dered. 

Crosley stockholders are provided 
an opportunity to tender their 
stock partly for cash and partly 
for General Tire common, and the 
offer will be open for acceptance 
through Nov. 10, 1952. 


O’Neil pointed out that the offer 
is conditioned upon the acceptance 
by no less than 185,251 shares of 
common stock of Crosley Motors, 
Inc. If more shares than the mini- 
mum are offered, General reserves 
the right to decline the purchase 
of the excess, and to purchase the 
185,251 shares first tendered. 


If less shares than the mini- 
mum 185,251 are tendered, Gen- 
eral reserves the right to pur- 
chase these shares providing it 
exercises this option on or before 
Nov. 10, 1952, he added. 


“No definite plans for the future 
operation of Crosley Motors, Inc., 
have been made,” O’Neil said. “It 
may prove advisable to merge the 
business ‘with that of another cor- 
poration, to subcontract with it, or 
to discontinue its operations. Final 
decision will depend in part upon 
the reaction of the stockholders to 
the offer.” 


Colbert 


(Continued from Page 1) 


by Chrysler Corp. in any single 
year.” 

Together, Colbert said, the com- 
plete 1953 line of Chrysler-built 
automobiles incorporate more 
than 50 major mechanical ad- 
vances. 

He estimated that $200,000,000 
was spent on designing, tooling and 
equipment for the ’53 models. 

“All our 1953 lines of passenger 
cars, Plymouth, Dodge, DeSoto and 
Chrysler, are new in design, from 
bumper to bumper,” Colbert said. 
“And the Dodge has a new 140- 
horsepower V-8 engine with the 
same type hemispherical combus- 
tion chamber that already has 
proved to be such a remarkable 
performer in our DeSoto and 
Chrysler V-8 cars. 


“The appearance of these 1953 
cars is completely new. It is styling 
that asks for the competition of 2 
free market, which we hope wil! 
soon return.” 

+ = . 

LTHOUGH these cars are well 

over an inch lower than their 
predecessors, they retain comfort- 
able seats, ample head room and 
other interior dimensions and the 
ease of entrance and exit, he 
declared. 


Colbert said his company’s air- 
conditioning unit for cars is not 
yet tooled up and declined to esti- 
mate prices. From other corpora- 
tion sources, however, it was 
learned that the unit would prob- 
ably be ready by spring and would 
cost between $600 and $700. 

Asked to comment on the indus 
try’s horsepower race, Colbert saic 
he didn’t know where it would end, 
but pointed out that Chrysler could 
go up to 400 horsepower on its 
engine if competition forced it. 














AUTOMOTIVE NEWS, OCTOBER 27, 1952 











New-car profits increase with every 


change-over sale of 


PLUS-10 


DOUBLE EAGLES! 


THE ONLY ALL-NYLON CORD PASSENGER-CAR TIRE 


®@ More profits for you on @ No bother withstock! © New-car buyers are the 


each change-over sale! 


best prospects! 


THESE 10 GREAT SALES PLUSSES ARE 
10 SALESMEN FOR YOU! 


PLUS 1—Theonly passenger-car tire 
in the world with an All-Nylon Cord 
body. 


PLUS 2— Goodyear Heat-Tempered 
Nylon Cords make the new Double 
Eagle 11% to 2 times as strong as 
standard tires. 


PLUS 3—Safety! Over 2,000,000 
miles of gruelling road tests prove 
that this is the safest tire ever de- 
signed for a passenger car. 


PLUS 4—26% more nonskid tread 
thickness gives up to 42% more safe 
mileage than standard tires. 


PLUS 5—Sensational new Resist-a- 
Skid Tread, an exclusive Goodyear 
development, grips at all angles of 
skid! Quicker on the start, safer on 
the stop! Gives safer, surer traction 
on wet roads, on snow—even on ice. 


THE 


PLUS 6—Full, safe traction for life! 
Exclusive Resist-a-Skid tread design 
never needs re-cutting to restore its 
traction. 


PLUS 7—Welcome comfort! Low- 
pressure, Super-Cushion ride soaks 
up road shocks, saves wear and tear 
on the car and passengers. 


PLUS 8—New Scuff Rib protects 
white sidewalls when tire scrapes the 
curb. 


PLUS 9—Extra beauty! Gleaming 
whitewall contrasts with diamond- 
sculptured, jet-black shoulders. 


PLUS 10—Value! With all the ad- 
vantages of the exclusive Resist-a- 
Skid Tread, the Nylon Cord body, 
this tire costs only about 5% more 
than ordinary premium tires made 
of rayon! 


Extra protection for your customers 


means extra profits for You! 


SELL THEM 


Blowout-safe! Puncture-safe ! 
LIFEGUARD SAFETY TUBES 


YOU MAKE EXTRA PROFITS on every change- 
over sale of LifeGuard Safety Tubes! And you 
can make extra service-profits from wheel-bal- 
ancing, too! 


EVERY OTHER DRIVER had a puncture last year! 
1 out of 8 drivers had blowouts and 19% of all 
car owners said they were going to purchase 
“safety tubes” next time.* Among new-car pur- 
chasers, the percentage would be even higher! 
It’s a big market just waiting for your suggestion! 


LIFEGUARDS ARE EASIER TO SELL! New Life- 
Guard Safety Tubes offer the only blowout and 
puncture protection that won’t wear out when 
the tires do. These tubes outlast at least 3 sets of 
tires—good for 100,000 milesor more! That means 
customers save 20% to 43%. And the extra cost 
is hardly noticed in monthly payments. 


YOU CARRY NO STOCK! Most Goodyear dealers 
handle all stock for you and take care of servic- 
ing. All you do is make the sale and pocket the 
extra profit! See your local Goodyear cme to- 
day! Let him show you how you can 
make extra profits on every new-car 
sale with New LifeGuard Safety Tubes! 


* From Crowell-Collier Sizth Annual Tire Survey 


THE NEW LIFEGUARD SAFETY TUBE! 

1. Safe against all blowouts! 

2. Seals its own punctures! 

3. The only 100,000-mile re-usable protection! 





INDUSTRY’S GREATEST PREMIUM PACKAGE! 


GOODSYEAR 


LifeGuard, Double Eagle. 1. M.'e—The Goodyear Tire & Rubber Company, Akron, Ohio 
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"Here's how more dealers make more money 
with this Goodyear change-over package! 
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Washington Dealers to Display Flag— 


Unanimous agreement to display the American flag at their places of business 
on all legal holidays was voiced recently by members of the Washington Automotive 
Trade Assn. Talking over plans for displaying the national colors are Joseph B. Paul 
(left), secretary, and A. Leftwich Sinclair jr., president. The program was presented to 
the dealers by Joseph B. Trew, chairman of the group's public relations committee. 


wn 
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ACTIVE GROWTH IN CIRCULATION— 


Despite increases in both newsstand and 


subscription prices, demand for 
The American Magazine went UP 
during the first 6 months in 1952. 


Average net paid circulation showed 


a gain over the same period in 1951 and 


surpassed the 2,560,000 mark! 








New Stockpile Project 
Is Launched by U.S. 


By William Ullman 


Washington Correspondent 


EFENSE MOBILIZER HENRY FOWLER has launched 

a broad program to speed stockpiling of critical strategic 
materials. The goal will be a supply sufficient for a five-year 
mobilization. Fowler said that the program should be per- 
sistently pursued over the? on 
next two or three years. It|#! 
is designed to restrict non- 


essential uses, as well as to 
increase available stocks, he ex-|; 
plained. 

Materials affected are those listed 
in “Band I” (top category) of 
urgency by the Munitions Board. 
Fowler declined to name these ma- 
terials except to say that nickel 
was a “classic example.” That metal 
is a requirement for alloying steel. 

Other Band I materials, it is be- 
lieved, include cobalt, tungsten, 
columbium tantalum and beryllium, 










1 necessary for alloys. 
Fowler said he had issued an 
Office of Defense 
Mobilization order 
assigning tasks to 
various agencies 
in carrying out 
his program. 

Some of the 
points are: 

1. The Defense 
Production Ad- 
ministration 
will prepare 
quarterly an- 
alyses of the de- 








merican 
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The Crowell-Collier Publishing Company, 640 Fifth Avenue, New York 19, N. Y. 
Publishers of The American Magazine, Collier's and Woman's Home Companion. 


mand-supply position of Band I 
materials. This will permit the 
Government to gauge the risk 
entailed by prospective shortages 
and also to furnish a basis for 
any extraordinary measures to be 
taken. 


2. The Munitions Board and civil- 
ian agencies will estimate needs for 
these materials. 


3. Both civilian and military 
agencies will work to conserve the 
scarce materials. 


4. The Defense Materials Pro- 
curemnt Agency will expand its 
programs for explorations to find 
needed materials and for produc- 
tion. 


5. The Mutual Security Admini- 
stration will encourage production 
of the needed materials in friendly 
countries. 


Meanwhile, it appeared that 
supplies of U. S. nickel would be 
boosted substantially during the 
next few years as result of con- 
tracts just signed by DMPA and 
two Canadian firms. 

DMPA Administrator Jess Larson 
announced that the new agree- 
ments would result in the produc- 
tion of 4,104,000 pounds of nickel, 
as well as considerable amounts 
of copper and some platinum and 
palladium. In 1950, the U. S. con- 
sumed nearly 200,000,000 pounds of 
nickel, and demand has increased 
since then. 

* = * 


Steel Fabrication Survey 


bro Government is attempting to 
evaluate the nation’s capacity 
to produce certain critical types of 
finished steel to meet the require- 
ments of full mobilization. The sur- 
vey is being undertaken by NPA 
at the request of the Defense Pro- 
duction Administration. 

In a letter to producers of fin- 
ished steel products accompanying 
a questionnaire issued to obtain 
exact information on production, 
H. B. McCoy, deputy administrator 
of NPA, pointed out that the steel 
industry in 1950 agreed to under- 
take an expansion in basic steel 
capacity amounting to some 20 
million tons. 

The Government, on its part, 
has assisted the industry’s effort 
through extensive use of rapid 
tax amortization authorized by 
the Defense Production Act, he 
said. 

“T believe that the steel industry 
has every’ right to be proud of the 
energy and vision with which it 
has attacked the problem of ob- 
taining this basic expansion,” Mc- 
Coy stated. “.. . It now seems clear 
that we will reach the desired goal. 
In fact, completion dates for many 
of the basic facilities are well 
within sight.” 

The NPA survey will cover such 
items as heavy standard rails, cer- 
tain tube rounds, cold finished bars 
of a particular size group, heavy 
structural shapes, wide flange 
beams and bearing piles, plates, and 
seamless pipe and tubing. 

Collection of this information 
will be followed by consultations 
with steel industry experts to de- 
termine whether the capacity to 
produce particular types of finished 


steel is sufficient. 
* ” x 


Headway on Hoover Plans 


A®out 90 percent of the Hoover 
Commission’s recommendations 
have been finally acted on in Con- 
gress, the Senate Committee on 
Government Operations estimated 
last week. 

The committee report said that 
281 specific recommendations were 
made by former President Herbert 
Hoover’s commission on Govern- 
ment reorganization. 

The report did not attempt to 
set up a boxscore on recommenda- 
tions approved or disapproved. This 
is because revisions, modifications 
and achievement of the recom- 
mended goals by means other than 
legislative action have been in- 
volved. 

The Citizens Committee for the 
Hoover Report has_ estimated, 
however, that 70 percent of the 
commission’s recommendations 
have been acted upon favorably. 
The Senate report cites a state- 

ment by the budget director which 
lists savings of about $33.4 million 
a year as a result of adoption of 
the Hoover Commission’s recom- 
mendations. This is at variance 
with statements by the citizens 
committee, which has asserted tha‘ 
identifiable economies of $1.24 bil- 
lion are now being realized and 
that eventually economies would 
aggregate $4 billion. 
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AUTOMOBILE DEALERS — 


Here’s Complete Protection 
Against BAD CHECK Loss! 


These Auto Auctions are fully covered by Fidelity Insurance. When you buy or 
sell a car at any one of them, you run no risk of loss, even if the check comes 
back. At these auctions the high bid is always safe. 


FIDELITY 


AUCTION NAME 


Aptco Auto Auction 

Concord Auction 

Red Farmer's Auto Auction 
General Auto Auction 

Doc Greiner's Auto Auction 
Maney Motor Co., Auto Auction 
Maney Motor Co., Auto Auction 
South Bend Auto Auction 
Southern Auto Sales 

E. M. Stafford Auction 
Marietta Auto Auction 
Columbus Auto Auction 
Chattanooga Auto Auction 
Leitch Motor Sales 

Tinnin Auto Auction 

Cofield’s Auction 

Keystone Auctions, Inc. 
Baize & Flippo Auction Co. 
Dixie Auto Auction Sale 
West Kentucky Auto Auction 
Slaton Auto Auction 

Tri-City Auto Auction 

East Texas Auto Auction 
Dan Atkins Auto Auction 
Dixie Motors Auto Auction 
Bel Air Auction 

General Auto Auction 

Lapiner Auction Co. 

La Fayette Auto Auction 


Memo To Auction Owners: 
Low cost Fidelity Bad Check Insurance can a 


increase your volume, too. 


ADDRESS 
124 Sproat Street, Detroit, Michigan 
29 Sudbury Road, Concord, Mass. 
1010 South State Street, Jackson, Miss. 


3400 Washington Blvd., Houston 7, Texas 


1 Main Street, Toledo, Ohio 

Jordan Lane, Huntsville, Ala. 

Dixie Lee Junctions, Knoxville, Tenn. 
1202 Blaine Ave., South Bend 16, Ind. 
Warehouse Point, Connecticut 

2615 Wilkinson Blvd., Charlotte, N. C. 
4 Lane Highway, Marietta, Ga. 
Cusseta Road, Columbus, Ga. 

Fort Oglethorpe, Ga. 

1450 East Main, Owosso, Mich. 
Buckwalter Stadium, Meridian, Miss. 
Hiway 241, Boaz, Ala. 

Ebensburg, Penn. 


North Locust Street, Lawrenceburg, Tenn. 


217 Gadsden Road, Birmingham, Ala. 
Chestnut & N. 12th, Murray, Ky. 

U. S. Highway 11, Cleveland, Tenn. 
4216 23rd Ave., Moline, Ill. 

Dallas Highway, Tyler, Texas 

Fair Grounds, Attalla, Ala. 

718 Angier Ave., Atlanta, Ga. 

Bel Air, Maryland 

Victoria, Texas 

125 South Delaware, Mason City, lowa 
La Fayette, Ga. 
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FIDELITY INSURANCE COMPANY 


OF TENNESSEE 


INSURED AUCTIONS 


Nashville, Tennessee. 


AUCTION DATE 


Wed. 
Mon. & Fri. 
Wed. 
Mon. 
Thurs. 

Fri. 

Tues. 
Wed. 
Wed. 
Wed. 
Thurs. 
Thurs. 
Wed. 
Thurs. 
Tues. 
Mon. 
Thurs. 
Tues. 
Mon. 
Mon. 
Wed. 
Tues. 
Thurs. 
Thurs. 

Tues. & Fri. 

Thurs. 
Thurs. 
Wed. 
Mon. 


For full details, phone Nashville 5-4101, or 
write or wire 204 Stahlman Building, 


1 














NEW ‘FORD THEATRE” TELEVISION SHOW 











MARGUERITE CHAPMAN, 
appeared in “Life, Liberty 
and Orrin Dooley” with 
Will Rogers, Jr., on 

the Ford Theatre, 
October 2. 


EDWARD ARNOLD, played the lead in “Junior” on the Ford Theatre, October 9. 










Ford Theatre, October 16. 


é 
DICK HAYMES, 
co-starred with Diana Lynn 
in “National Honeymoon” on the 
MARK STEVENS, 
in “Birth of a Hero” on the 
Ford Theatre, October 23. 


é; 






DIANA LYNN, 
featured in “National Honeymoon” 
with Dick Haymes on the 
Ford Theatre, October 16. 


JOAN CAULFIELD and HERBERT MARSHALL 
will be seen in “Girl in the Park” on the Ford Theatre, October 30. 








: 





In behalf of Ford Dealers 


FORD SPONSORS 
NEW NETWORK TV 
AND RADIO SHOWS 


First national advertiser to use 
special TV films produced by a major 
motion picture studic 


The Ford Theatre which went on the air October 2, will be seen 
every Thursday at 9:30 P.M. (EST) over NBC-TV. The show 
will employ a series of special films made by a famous Holly- 
wood motion picture studio. These films are the first ever made 
with the cooperation of a major studio for a national advertiser’s 
use on television. 


The exciting series of half-hour “Ford Theatre” films utilizes the 
services of top Hollywood directors and script writers. Big-name 
actors will be starred in outstanding original stories as well as 
adaptations of plays and novels. Dr. Roy K. Marshall, who has 
made such a tremendous hit with Ford Dealers’ customers and 
prospects, will have a featured spot in each film. 


The “Ford Theatre” is based on the type of dramatic presentation 
that has proved to be so popular with TV viewers everywhere. 
Every show will employ able screen talent and story material that 
is designed to develop a widespread, loyal audience. 





SN | 
WILL ROGERS, JR., appearing with Marguerite Chapman, starred in “Life, 
Liberty and Orrin Dooley” on the Ford Theatre, October 2. 
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EXPANDED FORD RADIO BROADCAST 





ROBERT TROUT, Ace CBS Newscaster will be heard four times weekly over more than 120 CBS radio 


stations throughout the nation. 


FORD NEWSCAST, “ROBERT TROUT AND THE NEWS,” 
TO BE CONTINUED ON CBS RADIO NETWORK 


Number of broadcasts per week were increased 
to four on October 1 


The five-minute Ford newscast “Robert Trout and the News” is being con- 
tinued in a mid-evening spot on CBS. Now this program is broadcast on 
Sundays, Mondays, Tuesdays and Fridays—instead of three evenings a 
week as heretofore. This broadcast is carried by more than 120 CBS radio 
stations in selected areas throughout the country. 


Top-flight newscasts have always commanded a good audience. And interest 
in the news has remained at an extremely high point during the troubled 
times we have lived in during the past few years. 


A program like “Robert Trout and the News” performs a valuable service 
that is welcomed by listeners everywhere... and provides an excellent 


vehicle for the development of goodwill for Ford Dealers. 


The Trout newscast has developed a widespread and loyal audience in every 
section of the country. And now with an additional broadcast each week 
even more listeners can be expected to depend on this program for expert 
interpretation of the news. 


ANOTHER REASON WHY... 


It’s GREAT to he a FORD Dealer! 
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tributor, has announced appoint- 
ment of Howard Gustin as Pack- 
ard dealer in San Jose. Gustin, in 
the automobile business for 20 
years in San Jose, purchased the 
dealership from Leland Cerruti 
and renamed it Howard Gustin 
Packard Co. 


| . & »® 
| Bronx Chevrolet Dealer 


Plans New Building 
University Chevrolet, Inc., of the 








Dealer Doings 


_* | Nolan Brown Motors, Inc., Miami,, Twin City for seven years, He is 
|Fla., has awarded a contract for| serving his second term as secre- 
construction of a “Cadillac Salon”| tary-treasurer of the Winston- 
l'on Bay Harbor Islands to Shinn| Salem Automobile and Truck 
| Construction Co., low bidder at, Dealers Assn. 

| $175,189. Edgar Jones is head of * * * 


| Nolan Brown in Miami. The organ- Fordyce Selects Barnett 
|ization also operates Cadillac deal- | ¢ 









Lima-Nash Incorporates 


L. Schneider. 


Stevens Picks Rannells 
To Manage N.C. Deal 


E. B. Rannells jr. is new vice- 
president and general manager of 
| Stevens Motor Co. (Studebaker), 
| Winston-Salem, N. C., moving 
| from his previous post as sales 
manager of Twin City Motor Co. 
(Ford), also of Winston-Salem. 
Rannells, in the automotive 
field since 1934, had been with 


R. I. Assn. Donates to Cancer Fund— 


Romeo D. Asselin (right), president of the Rhode Island Automobile Dealers Assn.., | 
presents a $100 check on behalf of the association to the 1952 ‘Jimmy fund agency 
of the Children’s Cancer Research Foundation in Boston. Asselin took part in an 
all-day radio marathon in Providence that enriched the fund by $3,500. Others in| 





picture are Mayor Walter H. Reynolds (left) and Morey Lowe. 





Betty Malke and Paul and Dorothy 


Millard Barnett has been named 


3arnett was formerly general man- 
ager of Phipps Chevrolet Co., Plant 


Howard in Wichita Zone 

W. Ray Howard, of Howard Mo- 
tors, Inc., Augusta, Kans., has been 
reelected president of the Wichita 
Zone Chevrolet Dealers Assn. 


The association, with headquar- 


ters at Wichita, represents 168 
Chevrolet dealers in Kansas and 
Oklahoma. 
* * * 

Gustin Buys Packard Firm 

Hilary T. Martin, resident man- 
ager of Earle C. Anthony, Inc., 
northern California Packard dis- 





Cylinder bore wear REDUCED 
Main bearing wear REDUCED 
Rod bearing wear REDUCED. 


Piston wear REDUCED ...... 
with 








FULL-FLOW 


. 84.6” 
77.9” 
93.3” 
78.4% 


MICRONIC FILTERS 


‘THESE ARE THE RESULTS of tests just completed by 
one of the world’s largest automobile and engine 
manufacturers. 

The purpose of these tests was to determine how 
much the Micronic Full-Flow element reduces wear. 

Running standard gasoline engines under extremely 
adverse conditions, test engineers found that Purolator 
Micronic* Full-Flow filtration was the best of all 
tried . . . far superior to any partial-flow filter. 


34 
< 
3 ¢ 
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ENGINE WEAR-FILTER TESTS 








The secret of this amazing per- 
formance is the Purolator* Micronic 
Filter Element with ten times the 
filtering area of old-style filters. It is 
the only element capable of deliver- 
ing full-flow rates during its entire 
service life, with effective, depend- 


*Reg. U. S. Pat. Of. 


able filtration down to microns 
(0.000039 in.)! 

Purolator’s Engineering Depart- 
ment will gladly cooperate in help- 
ing you adapt super-efficient Purola- 
tor Micronic Full-Flow filtration to 
your own requirerents. Just write! 


PUROLATOR PRODUCTS, INC. 
Rahway, New Jersey and Toronto, Ontario, Canada 
Factory Branch Offices: 
Chicago, Detroit, Los Angeles 







PURCLATOR 


MICRONIC OIL FILTER 


“FIRST IN THE r FIELD OF FILTERING” 





jerships in Fort Lauderdale and! Bronx, N. Y., will lease a building 
Jacksonville, Fla general manager of Fordyce Chev-|to be erected to its specifications 
ia rolet Co., South Melbourne, Fila. | on a 60,000-square-foot tract bound- 


ed by Cromwell Ave., Edward L. 
Grant Hwy. and 167th and 169th 


# | Lima-Nash, Lima, O., has been | City, Fla. Sts. The structure will include a 
Ve — lincorporated with $32,000 capital. a showroom and service department. 
af “\Incorporators are Richard and| Chevrolet Dealers Reelect Described as the largest com- 


mercial tract available in the west 
Bronx, the site has historical inter- 
est because it was the locale of a 
famous pre-Civil War hostelry. 

+ . eo 


Ky. Deal Gets Franchises 


From Packard, Willys 


Packard and Willys-Overland 
have jointly announced appoint- 
ment of Gutermuth Co., Eliza- 
bethtown, Ky., as a dual dealer- 
ship for their products in the 
Hardin county area. 

* * o 


Nelson Agard Reopens 
Nelson Agard Motor Sales, Inc., 
which recently was damaged by 
fire, has reopened at W. Fifth Ave., 
Columbus, O. The new plant is 
valued at $250,000. 
7 


Rollins Running for Post 


As Delaware Lt.-Gov. 

John W. Rollins, of Lewes Beach, 
Del., who is president of John W. 
Rollins & Associates (Ford) at Re- 
hoboth, is running for the office of 
lieutenant governor of Delaware on 
the Republican ticket. It is his 
first political venture. 

In addition to the Rehoboth deal- 
ership, Rollins has an interest in 
other businesses, including several 
radio stations. 

* * * 


$250,000 Fields Will Filed; 
Church Groups to Benefit 


Two Catholic dioceses and four 
other Catholic organizations are 
among 27 beneficiaries named to 
share in the $250,000 estate left 
by Charles W. Fields, president 
of C. W. Fields, Inc., 167 Court 
St., Rochester, N. Y. 

The auto dealer’s will was ad- 
mitted to probate by Surrogate 
G. Robert Witmer. Mr. Fields, 
who was 64, died recently at the 
Mayo Clinic, Rochester, Minn. 

* 7 + 


Texas Firm Chartered 
Park Motor Co. has been char- 
tered in San Antonio, Tex., by Stan- 
ley Abraham, Sam C. Bennett and 
V. E. Heyer. It will have $2,000 in 
capital stock, it is announced. 
” * * 


Three Receive Promotions 


In Stewart Sales Staff 


Stewart Co., Texas distributor of 
Ford tractors and Dearborn farm 
machinery, has announced three 
promotions in its sales staff follow- 
ing the resignation of R. W. Swen- 
son, former Dallas sales manager 

M. H. Turner has been trans- 
ferred from the San Antonio branch 
to take over the Dallas office. H. 
C. Clemons was named manager of 
the San Antonio branch, and H, T. 
Isaacs will assume the post former- 
ly held by Clemons in Dallas. 


* * *” 
New Pontiac Deal in Mo. 
The former D. Miller Motor Co., 
of Joplin, Mo., has been appointed 
Pontiac dealer in Joplin and now 
is doing business as Dude Hinton 
Pontiac Co. 








Studebaker Denies Naming 


Goans-Newton Its Dealer 


Through error, AuToMoTivE NEws 
published a report in its Oct. 13 
issue that Goans-Newton Motors. 
Kansas City, had taken on the Stu- 
debaker franchise. 

K. B. Elliott, executive vice-presi- 
dent of Studebaker, informed AuTo- 
| MoTIVE News last week that Goans- 
Newton “has not been appointed a 
Studebaker dealer, nor are we pres 
ently conducting any negotiations 
which will lead to that firm’s ap- 
pointment as a Studebaker dealer.’ 
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| | “People pay more attention to automotive 
«| advertising in The Saturday Evening Fost 


m 





Things really happen when your factory’s The Saturday Evening Post carries more automotive 
ads are in the Post. For your top prospects advertising to more people than any other magazine. 
read this magazine —and pay attention to the 
ads. In fact, the Post is the place where people cngeg pais 
really look at the advertising. You see, people . yas 4 fk 
have more confidence in the Post —and confi- QS 

dence breeds action. Which means they’|l come Ss 

to your showroom to put an eye on the car 
and an ear to your closing sales talk! 


Evening 
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Lawsuits Affecting Dealers .. . 


Court Decisions 


By Leo T. Parker 
Attorney at Law 


ODERN higher courts consis- 


4 tently hold that if a seller tells| was not in “first-class shape’ 


an experienced purchaser that an 
automobile is in “No. 1 condition,” 
or “you can’t do better,” or “you 
will be satisfied with this automo- 
bile,” such statements are mere 
“puffing” of the automobile and do 
not amount to a guarantee, and 
the seller is not liable for breach 
of such statements. 

On the other hand, if the pros- 
pective purchaser is not experi- 
enced with the article being sold, 
such statements are an expressed 
absolute guarantee for breach of 
which the seller is fully liable. 

For example, in Logue v. Hill, 
238 +S. W. (2d) 753, testimony 
showed that the plaintiff, Logue, 
had never owned or operated a 
tractor and knew nothing about 
tractors. A man named Hill sold 
Logue a used tractor and in doing 
so stated that it “was in A-1 shape.” 

After Logue had used the tractor 


|for approximately six months, he 
| sued Hill for $1,400, the purchase 
price, and proved that the tractor 
’ or 
|“A-1 shape” when sold. It needed 


some new rings, connecting rods, 
and other parts. 
« * + 


| Guarantee Held Broken 


_ higher court held that in 
view of Logue’s inexperience, 
| the statement by Hill that the trac- 
| tor was “in A-1 shape” was an ab- 
| solute guarantee that it would op- 
|erate satisfactorily without the 
necessity of immediate repairs. 

The court explained that if Logue 
had had previous experience with 
tractors, such a statement would 
have been mere “puffing” of Hill’s 
tractor and would not have amount- 
ed to a legal guarantee. 

The court ruled that Hill had 
breached his guarantee and that, 
under ordinary circumstances, he 





would have been compelled to 
take back the tractor and refund 


Businessmen, Educators Slap Controls— 

Thomas W. Rogers (right), executive vice-president of the American Finance Con- 
ference, makes a point on a recent Northwestern University ‘Reviewing Stand" 
broadcast, whose topic was, ‘Are We Fighting Inflation Effectively?"’ Rogers and Prof. 
Robert H. Strotz (left), of Northwestern, described selective controls on credit, wages 
and prices as futile in combatting inflation, and urged that all such controls be 
abandoned. Others are Dean James McBurney (second from left), of the university's 
school of speech, and Daniel D. Carmell, general counsel for the Illinois Federation 
| of Labor. 
| to Logue the full purchase price | tractor for six months before suing, 


plus legal interest. the court held that the sale was 
| However, since Logue kept -the| binding and that Logue could re- 











ITY HALL 


ou’re looking at... 


THE WORLDS MOSTTRIED === 
VUE SESH ; U 
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the World’s Toughest Proving Ground 





THE BENDIX-WESTINGHOUSE COMPRESSOR 
—heart of the air brake system—perform- 
ance proven over more miles on more 


installations than any other compressor 


available! 


BENDIX-WESTINGHOUSE AUTOMOTIVE AIR BRAKE COMPANY 


nation's buses 


for any Braking System! 


That's right—the bus industry, due to the very nature of day after day city 
driving . . . requiring a truly terrific number of braking applica- 
tions per mile . . . is recognized as the world's toughest test for any 
braking system. And over the years the men who build and operate the 


have made Bendix-Westinghouse Air Brakes first choice for 


this rough and rugged braking chore. But what does this mean to you? 
It means when you specify Bendix-Westinghouse Air Brakes for your trucks 
as well as your buses, you specify a completely proven braking 
system ready to deliver full power and performance under any and all 


driving situations. What's more, it means you specify the world’s finest 


compressor—b 


vilt on the same proven reciprocating piston principle 


as the engines in your vehicles—with a demonstrated ability to maintain 


ling condition 


vantage of it— 


ELYRIA, OHIO 


at lowest maintenance cost! Take ad- 


the world's most tried and trusted air brakes! 


full air pressure under even the most gruel- 


s—for longest service life 


specify Bendix-Westinghouse, 





BERKELEY, CALIF. 








| Dealer Group Bolsters 
Buffalo Clothing Drive 


BUFFALO.—The Buffalo Au- 
tomobile Dealers Assn. is co- 
operating in a clothing appeal to 
be conducted by Goodwill Indus- 
tries of Buffalo. 

On Nov. 22, a communitywide 
old-clothing pickup drive will be 
held, and the dealers’ association 
has appealed to its members for 
trucks and drivers to assist in 
the effort. 





cover from Hill only $240.35, the 
amount Logue paid for repairs. The 
court said: 


“Where the goods have been de- 
livered to the buyer, he cannot re- 
scind the sale .. . if he fails to 
notify the seller within a reason- 
able time of the election to re- 
scind.” 

* a = 


Threat of Prosecution 


READER asks: “If the pur- 

chaser of an automobile fails 
to make the agreed payments 
promptly or return the car, can 
the seller legally threaten to have 
him arrested for fraud?” 


On the basis of a late higher- 
court decision, such would not be 
good policy. Nevertheless, if the 
purchaser of the automobile actual- 
ly is guilty of fraud, for which he 
is subject to criminal prosecution, 
the dealer can, without liability, 
threaten prosecution. 


For example, in Prigmore v. 
Mutual Insurance Co., 225 S. W. 
(2d) 897, it was shown that one 
Prigmore wrongfully cashed 
checks sent to him, through er- 
| ror, by an insurance company. 
| Later, Prigmore gave the insur- 
ance company his note in repay- 
ment of the money. Prigmore 
signed the note because company 
officials threatened criminal 
prosecution if he did not sign. 


Prigmore subsequently refused to 
|pay the note on the grounds that 
|it was signed under duress. The 
| higher court held Prigmore bound 
to pay, and said: 

“Although duress may have ex- 
isted, yet if the defendant (Prig- 
|more) appropriated property be- 
| longing to plaintiff (insurance com- 
pany) and executed the note, 
|though induced so to do by the 
threat of prosecution, he would be 
liable thereon.” 


Used-Car Dealers 
Dropped from 


Ky. Association 


LOUISVILLE.—Used-car dealers 
have been dropped from member- 
ship of the Kentucky Automobile 
Dealers Assn. 


Lew Ullrich, managing director, 
reports a change in the member- 
ship regulations under which only 
franchised new-car dealers may be 
regular members of the associa- 
tion. 


Banks and finance companies are 
eligible for associate memberships. 


Ullrich said that the require- 
ments are now exactly as pre- 
scribed by NADA, of which the 
Kentucky association is a state af- 
filiate. NADA spokesmen in Wash- 
ington said, however, that the na- 
tional association had not urged 
state new-car dealer associations 
to drop used-car dealers from mem- 
bership. 

















Leading automobile dealers all over the 
United States recognize the value of dealer 
identification. Their preference for Ben- 
matt license plate frames, service mono- 
grams and other personal identification, 
exceeds by far that of all other manu- 
facturers combined. 


The Benmatt 
Organization Inc. 


3447 East 15th Street 
LOS ANGELES 23, CALIFORNIA 
Phone ANgelus 3-6751 
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New Products 


A folder describing the proper- | 
ties and suggested applications of | 
Thiokol LP-2, a _ viscous liquid | 
which converts into rubber, is being | 
offered by Thiokol Corp., 784 N.| 


Clinton Ave., Trenton, N. J. 
+ * . | 





PISTON RINGS —Ramcrome 10-Up is 
the newest chrome-plated piston-ring set 


being offered by Ramsey Corp., 3693 
Forrest Park Bivd., St. Louis. It is claimed 
that Ramcrome 10-Up automatically ad- 
justs its pressure action so that it is com- 
parable to original - equipment rings in 
straight cylinders while increasing _ its 
action as taper increases. Other advan- 
tages of the new ring structure, according 
to Ramsey, are cast-iron seat-in action, 
delayed inner-ring pressure and auto- 
matic pressure-reducing action. 
+ * * 


Universal Joints Get 
Perfection Gear OK 


A complete line of universal 
joints has been added to the list of 
Perfection certified 
parts, according to Perfection 
Gears Co., Harvey, IIl. 

Perfection claims that these uni- 
versal joints are made of fine alloy 
steels and heat-treated for extra 


toughness. 
* * 


NEW BATTERY CHARGERS—A new line 
of battery chargers and charger-testers is 
announced by Heyer Industries Inc., Belle- 
ville, N. J. Included are six-and-12-volt 
fast chargers and fast charger-testers; six- 
and-12-volt utility chargers and combina- 
tion o.c.v. (open circuit) battery and regu- 
lator voltage testers, and six-and-12-volt 
trickle chargers. The chargers operate on 
the thermostatic control principle. 

* ¢ ® 


Car Stabilizer Utilizes 
Hydraulic Principle 
A car stabilizer introduced by| 
Safety Devices Co., of Milwaukee, | 
is the first, according to the firm, | 
vhich utilizes the hydraulic impact | 
principle in equalizing tire traction 
against side skidding, hopping or | 
swerving of the vehicle. 
Known as the Auto-Stabilizer, the 
product is a hermetically sealed 
tube containing a control fluid 








| 


replacement | , 


which encases an impact piston. 
The piston is allowed just enough 
play to move in any direction in 


stabilizing the car’s motions, it is 


said. 

The manufacturer adds that the 
Auto-Stabilizer can be attached to 
a car’s rear cross-member in a few 
minutes with a screwdriver. The 
device is fixed to the beam by four 
steel straps. 

* * * 
Engine-Flushing Compound 
Offered by Gulf Oil 

A new engine-flushing compound, 
described as so powerful that in 
many cases it postpones overhauls 
and “ring jobs” from 15,000 to 40,- 
000 miles, is announced by Gulf 
Oil Corp. 

Named Gulf Motor Flush, the 
product, according to the company, 
gives the most effective internal 
engine-cleaning job that is possible 
without an engine teardown. 

The company says the compound 
removes sludge, lacquer and var- 





nish from internal engine surfaces 
and cleans cylinders, pistons, oil 


rings, valve stems, hydraulic valve 
lifters, oil lines and oil screens. 
* * * 
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COATS BRAKE LININGS — Between 600 
and 900 brake linings can be coated per 
hour with this new bonding-adhesive coat- 
ing machine, according to the manufac- 
turer, Westbrook Industries, Inc., 140 
Malvern St., Newark. The machine, which 
can be mounted on a bench, is said to 
eliminate hand brushing and coats linings 
from 13%, inches to 2% inches wide. 

* * 


Flexible Hose Catalog 


Publication of a 16-page, illus- 
trated “quick reference” catalog, 
describing American Flexible Metal 
Hose and Tubing, is announced by 
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the American Brass Co., Waterbury 


20, Conn. 
* * o 


15 Galion Bulletins Give 
Hydraulic-Hoist Data 


Fifteen technical data bulletins 
are being issued by Galion Allsteel 
Body Co., Galion, O. Each new 
bulletin contains the full specifica- 
tions for one Galion hydraulic hoist. 

A feature of the illustrated book- 
lets, Galion says, is a hoist-capac- 
ity reference table which permits a 
check of truck-body length and ap- 
proximate overhang against desired 
hoist capacity. The bulletins can be 


bound into a complete catalog. 
+ * * 


New Tandem Drive Axle 


Topic of Eaton Handbook 


Eaton Mfg. Co. has issued a 
handbook on the operation and 
maintenance of its latest tandem 
drive axle, Model 36-M. 

With the power-dividing unit 
placed on the forward driving axie 
of the 36-M, only one complete 
drive shaft is required. This simpler 
drive offers inter-axle differential 
lockout, which provides for easier 


21 
| 


| steering and better roadability, 
| Eaton says. 


The handbook describes disas- 
sembly and reassembly procedures 
and hypoid gear adjustments. It is 
available free from Eaton, 739 E. 
140th St., Cleveland 10. 





HYDRAULIC JACK—Auto Specialties 
Mfg. Co., St. Joseph, Mich., has added 
four models of heavy-duty hydraulic jacks 
to its Ausco line called Hi-Range, the 
jacks are designed for use on trucks with 
higher axles and larger tires. They are 
available in three, five, eight and 12-ton 
capacities. The new models have a low 
height of 10 inches and a raised height 
of 205% inches. 





First in Washington D.C... 
ACCORDING TO THE PEOPLE! 
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CIRCULATION 


259,227 
% OF FIELD 
31.7 


CIRCULATION 


226,101 
% OF FIELD 
27.6 


DAILY NET PAID CIRCULATION 


A. B. C. Publishers’ Statements for 6 Months Ending March 31, 1952 


(Monday-Friday Average) 


¥ 


CIRCULATION 


191,294 
% OF FIELD 
23.4 


IN TOTAL DAILY CIRCULATION ... 
TIMES-HERALD LEADS THE STAR BY 33,126 
TIMES-HERALD LEADS THE POST BY 67,933 
TIMES-HERALD LEADS THE NEWS BY 117,355 


CIRCULATION 


141,872 
% OF FIELD 
17.3 





(Bee. G8. Pat. O1F) 


WASHINGTON, D.C. 


National Representative Geo. A. McDevitt Co. 
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Specifications and equipment subject to change without notice. 
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Powered for selling action! 
Styled for selling action! 
| Engineered for selling action! 
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410 GREAT MODELS {2 GREAT ENGINES %/ 4 GREAT DRIVES 
The Aélion Car for Actioe Amerucane-. 


DODGE DIVISION 
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SENSATIONAL NEW RED RAM 140 H. P. V-EIGHT! 


New Dodge Red Ram V-Eight engine is alive with eager, responsive, 
economical power! It combines new ‘‘Fire-Flash” hemispherical com- 
bustion chambers with short-stroke ‘‘square” design and high-lift 
“free-breathing” valves to provide the most efficient engine design in 
any American car today. Here’s performance-plus that prospects go 
for—for all types of driving, under all kinds of conditions. 


- 


FLASHING PERFORMANCE OF NEW RED RAM V-EIGHT 
PUTS EXTRA PUNCH INTO DODGE SELLING 


The action-packed ’53 Dodge is rarin’ to go! Its new Red Ram V-Eight 
engine with no-shift Gyro-Torque Drive gives flashing get-aways... 
nimble, responsive highway performance. No wonder active Americans 
everywhere are going for new Dodge ‘“‘Ram-Packed”” POWER! 


NEW SLEEK, TRIM BEAUTY-ACTION STYLING 
PUTS DODGE AT HEAD OF STYLE PARADE 


It’s turning women’s heads—catching masculine eyes! Its all-new, 
sleek, trim look sets it distinctively apart from all others. The new 
53 Dodge is a clean-lined, low, lithe beauty—combining luxurious, 
roomy comfort with modern-as-tomorrow styling! 


DODGE “‘ROAD TEST” RIDE PROVES DODGE IN ACTION 


“Road Test’? Rides are demonstrating to thousands of prospects the 
dozens of distinctive new features that mark the 53 Dodge The Action 
Car of the year! ‘“‘“Road Test” Rides put the prospect right behind the 
wheel . . . let this great new Power-Packed Beauty sell itself! 


ALL-NEW, BRAND-NEW ACTION-TAILORED FEATURES 
WIN INTEREST AND APPROVAL OF ALL CAR BUYERS 


The feature-packed ’53 Dodge handles easier, rides better, offers greater 
roadability than ever before! New ‘“Center-Balance”’ Steering, new 
“Stabilizer’’ Suspension, new Jet Air-Flow hood, new Pilot-View curved 
windshield and dozens of other exciting advantages are turning hundreds 
of prospects into customers every day! 


ALL-OUT NATIONAL ADVERTISING CAMPAIGN 
FEATURES THE ACTION CAR FOR ACTIVE AMERICANS 


The ’53 Dodge is backed by the biggest advertising campaign in all 
Dodge history! Magazines, TV, radio, newspapers and billboards are 
telling the new Dodge action-story to millions of active Americans 
—combine in urging each and everyone of them to visit their nearest 
Dodge showroom without delay. 


DODGE DEALERS GO FOR TRIPLE-PROFIT OPPORTUNITY 


Only Dodge dealers can cash in on three profits from a single sales 
agreement. Dodge and Plymouth cars and Dodge ‘“Job-Rated”’ trucks 
make this triple-profit opportunity the envy of the ‘“‘trade.”’ 


A limited number of Dodge Triple-Profit Opportunities are now 
open. Write today for full details. 


IN® CHRYSLER CORPORATION e DETROIT 31, MICHIGAN 














Available 
~ coast to 
coast 





"47s, up $2. 


| 
| from 2,295 offerings (60 percent). 


DALLAS 


(Southwestern Auto oo Po tet 
Wednesday. Prices are for sale 0 et. 15.) 
(Market is off, prices declining. Sold 
54 units out of 127 offerings.) 
CADILLAC—’48 (62) conv., $1,460°*. 
CHEVROLET—’51 SL Deluxe club coupe, 
$1,270; sedan, $1,475, $1,450, $1,490, 
$1,460, $1,545. ‘50 ‘%-ton pickup, $940; 
SL Deluxe sedan, $1,300. ‘49 ‘'%-ton 
pickup, $670; SL Deluxe sedan, 
$1,005. '48 SM sedan, $690. ‘47 
sedan, $735, $695. ‘41 SD sedan, $275, 
$180. °'40 sedan, $320, $225. 
DODGE—’50 Coronet sedan, $1,215. 
FORD—’51 Victoria, $1,475; Custom (8) 
conv., $1,575; sedan, $1,575, $1,565, $1,- 
365, $1,420. '50 Custom (8) conv., §1,- 
210; Custom (6) sedan, $935, $1,125, 
$910, $1,190, $835. ‘49 %-ton pickup, 
$655; station wagon, $655; Deluxe (6) 
sedan, $735; Custom (8) sedan, $920. 
'47 SD (8) sedan, $590, $690. ‘46 SD 
(8) sedan, $430, $560. °42 sedan, $305, 
$320. 
LINCOLN—’46 Cosmopolitan 4-dr., $210. 
OLDSMOBILE—'50 (88) sedan, $1,515. 
PLYMOUTH—’51 Cambridge sedan, $1,390. 


SAFE-R-WIPE 
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ORIGINAL EQUIPMENT ON 1951 
AND 1952 PLYMOUTHS 
AND STUDEBAKERS 







PONTIAC — '52 Catalina, $2,480*. ‘50 
Chieftain (8) sedan, $1,320, $1,205. °'46 
SL (8) sedan, $380. 

WILLYS—’48 Jeep, $510. ‘46 Jeepster, 
350. 

PHILADELPHIA 


AUTOMOTIVE SERVICE DIVISION 
(H. B. Robinson Auto Sales. Sale every 
GWOSSO, MICHIGAN Tuesday. Prices are for sale of Oct. 14.) 
(Prices are same as last week with 
buyers a little more active, Sold 101 
units out of 130 offerings.) 
BUICK—’'50 RM Riviera 4-dr., 
Super Riviera 4-dr., $1,605*; Special 
2-dr., $1,150. °49 Super 2-dr., $1,025. 
’48 Special 2-dr., $640. ‘47 RM conv., 
$550. 
CADILLAC—'48 (61) sedan, $1,550*. 


ALWAYS SERVICE REDMOND EQUIPMENT WITH GENUINE REDMOND PARTS 


$1,600* ; 


Wondering how new-car and truck production and sales are making out? AUTOMO- 
TIVE NEWS gives you the entire story, plus many other pertinent facts concerning the 
automotive industry, every week throughout the year. 











He’s mad! He paid for more 
than “parts and labor” 


He’s mad because he’s hurt...in the pocketbook. He has just paid a 
repair bill without getting what he paid for... improved performance and 
increased horsepower. Instead of becoming a costly “come-back” he could 
have been a satisfied customer. 

The Clayton Chassis Dynamometer is showing hundreds of dealers 
and service shops the way to new, easy and increased service profits by 
insuring Customer satisfaction. The dynamometer not only finds trouble 
more quickly, more accurately, to eliminate guesswork... 
but it allows final adjustments and inspection to be made 
with the car operating “on the road.” With the Clayton 
Dynamometer in use there can be no service come-backs; 
no dissatisfied customers. ! 

Sell horsepower. ..improved horsepower, 
weighed and guaranteed...and parts and 
labor sales will take care of themselves. 
Mail the coupon and get the full story as 
it applies to your service operation. 












BOX 550, EL MONTE, CALIF. 5 
« Send us the complete story on 
modern automotive service for profit 








MAIL THIS 
COUPON FOR 
THE FULL STORY 
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Used-Car Auction Prices 


Market Trend 


Wholesale used-car prices continued to decline last week, according 
to Automotive News’ price index, with the overall average price drop- 
ping $4 to stand at $1,178—a new low for the year. 

All models were off except two. Those to gain were '50s, up $5, and 


| CHEVROLET 


| 


| 
| 


| 











For others, it was a continuing story of losses, led by ’52s with a drop 
of $16. The price of ’51s slipped $10; ’49s, $5; 48s, $2, and ’46s, $9. 

Activity at the blocks appeared to recover some, however, as the 
ratio of cars sold to those offered rose 2 percentage points. At 12 repre- 
sentative auctions last week, 1,427 cars were sold out of 2,308 offerings 
(62 percent). At the same auctions a week earlier, 1,371 cars were sold 


Prices marked with an * indicate a unit equipped with 
an automatic transmission or overdrive. 


‘52 SL Deluxe sedan, $1,- 
775*, $1,640, $1,656. ‘51 SL Deluxe 
sedan, $1,500, $1,460; SL Special sedan, 
$1,380, $1,350, $1,330, $1,295, $1,285, 
$1,275. °'50 SL Deluxe sedan, $1,250; 
SL Special sedan, $1,100. '49 SL Deluxe 
sedan, $1,100, $1,090; SL Special sedan, 


$1,055. °48 FM sedan, $840. ‘47 FL 
aerosedan, $760; FM sedan, $740; SM 
sedan, $720. 

CHRYSLER—'51 Windsor sedan, $1,875*. 
"50 Windsor conv., $1,575*. '47 NY 
sedan, $790. 

CROSLEY—’'47 sedan, $140. 


DeSOTO—’51 Custom sedan, $1,710*; 
ryall, $1,670*. ‘50 Custom sedan, 
570*, $1,500°*. 

FORD—’52 Custom (8) sedan, $2,000*; 
Mainline (8) sedan, $1,690, $1,650, $1,- 
630, $1,580. ‘51 Deluxe (8) sedan, §$1,- 
340, $1,300. ‘50 Deluxe (8) sedan, 
$1,115, $1,000; Deluxe (6) sedan, $960, 
$840. °'47 SD (6) sedan, $590. ‘41 SD 
(6) sedan, $590. °41 dump truck, $350. 

HUDSON—'49 sedan, $770, $760. 

NASH—’50 Ambassador sedan, $1,050. °49 
(600) sedan, $930. '47 (600) sedan, $440. 

OLDSMOBILE — ’50 (88) sedan, $1,520°*. 
"49 (76) sedan, $1,210. 

PACKARD—’'49 sedan, $960. 

PLYMOUTH—’'52 Cambridge sedan, $1,600, 
$1,590, $1,575. ’51 Cranbrook sedan, 
$1,475, $1,440, $1,390; Cambridge sedan, 
$1,330, $1,300, $1,295, $1,290, $1,285, 
$1,280, $1,275, $1,270, $1,260. ‘50 SD 
sedan, $1,275. °47 SD sedan, $820. 


car- 


$1,- 


PONTIAC — '52 Catalina, $2,500*; conv., 
$2,125*. ‘51 Chieftain (8) sedan, §$1,- 
760*. °49 Chieftain (8) sedan, $1,300. 


STUDEBAKER—'49 Champion sedan, $850. 
WILLYS—’50 station wagon, $1,000; Jeep- 
ster, $850. 


FORT WAYNE 


(Carl Marker'’s Auto Auction. Sale every 
Tuesday. Prices are for sale of Oct. 14.) 
(Market more firm in the last three 
weeks. A good number of buyers at- 
tended the sale. Sold 121 units out of 
167 offerings.) 
BUICK — ’51 Super 2-dr., $1,800; Super 
Riviera, $1,890*. ‘50 RM Riviera, §$1,- 


635. °'49 RM sedanet, $1,200. ‘47 Super 
sedanet, $700. ‘46 Super sedanet, $615. 
CADILLAC—’52 (60) 4-dr., $4,600". ‘49 
(62) 4-dr., $1,935*. 
CHEVROLET—’52 SL Deluxe 4-dr., $1,- 
790*. °51 SL Deluxe 2-dr., $1,320, $1,- 
375; FL Deluxe 2-dr., $1,370. °50 SL 


Deluxe 2-dr., $1,100, $1,170, $1,215; FL 
2-dr., $1,025. '49 SL Deluxe 2-dr., $875. 
°48 FL 4-dr., $870. 
CHRYSLER — '50 NY 4-dr., 
Windsor conv., $1,150. 
DeSOTO—’50 Deluxe 4-dr., $1,310; Custom 


$1,530. °49 


4-dr., $1,500. °49 Deluxe 4-dr., $1,130. 
DODGE—’52 Meadowbrook 4-dr., $1,725*. 
’50. Wayfarer 2-dr., $1,155. ‘48 Custom 
4-dr., $730. °47 club coupe, $700. 
FORD—’52 Mainline (8) 2-dr., $1,685, $1,- 
740*. ‘51 Custom (8) 2-dr., $1,430*. 
"50 Custom (6) 2-dr., $1,075, $1,105, 
$1,140; Custom (8) 2-dr., $1,160, $1,165; 
conv., $1,130*. °49 Custom (8) 2-dr., 
$800, $895, $900. ‘48 SD 2-dr., $755. 


FRAZER—’50 Manhattan 4-dr., $970. 
HUDSON—’50 Pacemaker sedan, $995. 
KAISER—’51 Deluxe 4-dr., $1,070. 


LINCOLN—’49 4-dr., $890. 

MERCURY—’52 4-dr., $2,420*. ‘50 club 
coupe, $1,395; 2-dr., $1,350. ‘49 4-dr., 
$1,050, $1,075. ‘'48 4-dr., $755. ‘46 
2-dr., $485. 

NASH—’51 Rambler Country Club, $1,400. 


*50 Statesman 4-dr., $800. 

OLDSMOBILE—'52 Super (88) 
325°. *51 (88) club coupe, 
2-dr., $1,620*. ‘50 (88) 4-dr., $1,560*. 
"49 (98) 4-dr., $1,150*. ‘48 (66) se- 
danet, $870. °47 (76) sedanet, $700. ‘46 
(66) sedanet, $490. 

PLYMOUTH—’52 Cranbrook 4-dr., $1,825*; 
suburban, $1,840. °49 Deluxe 4-dr., $860. 
"48 SD 2-dr., $705. °47 SD 2-dr., $590. 

PONTIAC—’52 Chieftain (6) 2-dr., $2,125. 


4-dr., $2,- 
$1,620*; 


’51 Chieftain (6) 2-dr., $1,595. ‘49 
Chieftain (8) 2-dr., $1,210. ‘47 SL (8) 
sedan, $585. ‘46 Chieftain (8) 4-dr., 
$595. 

STUDEBAKER—’'52 Commander (8) 2-dr., 
$1,510*. °50 Champion 2-dr., $1,025, °48 


Landcruiser 4-dr., $550. ‘47 Champion 


club coupe, $375, $500. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of Oct. 10.) 

(Sold 153 units out of 253 offerings.) 
BUICK—’52 RM sedan, $2,600*. ‘51 Super 

sedan, $1,910*. ‘50 RM sedan, $1,375*. 

"49 RM conv., $1,000*. 

‘52 Coupe deVille, $4,750*, 
’51 Coupe deVille, $3,775*, $3,- 
"50 (62) conv., $3,085*; sedan, 

$2,875*. °49 (62) sedan, §$2,- 


000°. 

CHEVROLET—’'52 FL Deluxe sedan, $1,- 
795*; %-ton pickup, $1,250°. ‘51 FL 
Deluxe sedan, $1,610, $1,475, $1,375; SL 
Deluxe sedan, $1,450. ‘50 SL Deluxe 
sedan, $1,335; FL Deluxe sedan, $1,300, 
$1,275, $1,225, $1,090; %-ton pickup, 
$860, $775, $750. ‘49 SL Deluxe sedan, 
$1,200, $1,125. °46 club coupe, $690, 
$650, $605. ‘42 club coupe, $250. 

CHRYSLER—'51 Windsor club coupe, §1,- 
975*; NY sedan, §$1,810*. ‘50 Royal 
sedan, $1,400*. 

DeSOTO—’'52 Custom sedan, $2,525*. ‘51 
Deluxe sedan, $1,600*. ‘50 Sportsman, 
$1,525*. ‘49 Custom sedan, $1,150. 

DODGE—'52 Diplomat, $2,000*; Coronet 
club coupe, $1,675*. ‘51 Coronet sedan, 
$1,460*%; Meadowbrook sedan, $1,200*. 
’50 Wayfarer sedan, $975. 

FORD—’52 Country Squire, $2,350*; Vic- 
toria, $2,320*, $2,280*; Mainline (8) se- 
dan, $2,020°; %-ton pickup, $1,610. ‘51 











| Victoria, $1,725, $1,710; Custom (8) se- 

| dan, $1,560, $1,475, $1,450, $1,350; sta- 
tion wagon, $1,510; Custom (8) club 

coupe, $1,480; Deluxe (6) sedan, $1,250, 
$1,010. "50 conv., $1,315, $1,250. °49 
Custom (8) sedan, $1,000. 

| HUDSON—'51 Hornet sedan, $1,650°. 

KAISER—’52 Traveler, $1,650. °51 Deluxe 

sedan, $1,070 ’48 Deluxe sedan, $325. 

|_ ‘47 Deluxe sedan, $210, $200 

| LINCOLN—’49 sedan, $1,000*, $800. 

| MERCURY —'52 club coupe, $2,525*; Mon- 


terey, $2,375*. °51 4-dr., $1,665*, Mon- 
| terey, $1,600*. ‘50 club coupe, $1,200, 
| $1,000. 

NASH—'52 Rambler station wagon, $1,- 


275; Statesman sedan, $1,210; Ambassa- 
dor sedan, $1,175. 


| 725°. ’'51 Rambler station wagon, §$1,- 
| 

| 

| OLDSMOBILE—’52 (98) Holiday, $2,975* 


sedan, $2,825*. ‘51 (98) Holiday, §$2,- 
| 150°; 4-dr., $2,060*; (88) 4-dr., $2,015* 
"50 (98) sedan, $1,550*, $1,250%; (88) 


| sedan, $1,600*, $1,450°. 

PLYMOUTH—’51 Cambridge sedan, $1,510 
$1,480, $1,300. °48 SD sedan, $710. 

PONTIAC "52 Catalina, $2,355°. 
station wagon, $2,100*; Chieftain (8) 
sedan, $1,610, $1,800. '50 Chieftain (8) 
club coupe, $1,095*. ‘49 SL (6) sedan, 
$775. '48 Chieftain (8) 4-dr., $880. 

STUDEBAKER *51 Custom Champion 
club coupe, $1,000*. ‘47 Champion se- 
dan, $650. 

WILLYS—’47 Jeep, $520. 


DENVER 


(Denver Auto Auction. Sale every Tues- 
day and Thursday. Prices are for sale of 
Oct. 14.) 


"51 


(Prices still going downward. Sold 241 
units out of 402 offerings.) , 

BUICK—’52 RM Riviera 4-dr., $3,050*; 

Super sedan, $2,200*, $2,500* $2,670*, 


- ‘51 Super sedan, $1,855*, §$1,- 
, $2,000*, $2,150*. ‘50 Super sedan, 
$1,030*, $1,160*, $1,305*, $1,355*, $1.,- 
370°, $1,445°*, $1,495*, $1,510°, $1,525°, 
$1,570*. °49 Super sedan, $955*, $1,010°, 
$1,050*. °48 RM sedan, $605°. 
CADILLAC—’52 (62) sedan, $4,050*, $4,- 
150*, $4,205*. °51 (62) sedan, $3,020°, 
$3,365*, $3,565*. °49 (62) sedan, $1,- 
935*, $2,000*, $2,050°. °48 (62) sedan, 
$1,450*, $1,625°. 
CHEVROLET—'52 station wagon, $2,140. 
$2,205*; SL Deluxe sedan, $1,815*, $1,- 
825, $1,850, $1,855*, $1,895*; SL Special 


sedan, $1,715, $1,730, $1,775; %-ton 
pickup, $1,490, $1,560; %-ton pickup, 
$1,330, $1.430, $1,440, $1,465, $1,470. 
$1,475. ‘51 SL Deluxe sedan, $1,265, 
$1,405, $1,450*, $1,470*, $1,505, $1,515. 
"50 Bel-Air, $1,495, $1,520; SL Deluxe 
sedan, $1,025, $1,265*. ‘49 SL Special 
sedan, $900, $905, $930, $990, $1,000. 


’47 SM sedan, $615, $635. 
CHRYSLER—’52 Saratoga sedan, $2,740°*; 


Windsor sedan, $2,290*. ‘51 Saratoga 
sedan, $1,950*, $2,250*. °50 Windsor 
sedan, $1,375*, $1,385*, $1,390*, $1,400°, 
$1,495*, $1,510*. °49 NY sedan, $805*. 


$1,300*. '47 Windsor sedan, $550*, $735*. 

DeSOTO—’52 Fire Dome (8) sedan, §$2,- 
265*; Custom sedan, $1,995*, '51 Custom 
sedan, $1,745*. ‘50 Custom sedan, $1,- 
435*, $1,450*. °49 Deluxe sedan, $1,120*. 

DODGE—’52 Meadowbrook sedan, $1,510*. 
*51 Coronet sedan, $1,300*, $1,375*. °50 
1-ton pickup, $630. °49 Meadowbrook 
sedan, $850*, $995*. 

FORD—’52 Victoria, $2,300*, $2,400*, $2,- 
475*, $2,480*; Custom (8) sedan, §2,- 
030*. ’51 Victoria, $1.630*, $1,795*, $1.- 
855*: Custom (8) sedan, $1,215, $1,250, 
$1,325, $1,355*, $1,410, $1,455*, $1,480. 
$1,500*, $1,505*. $1.560*. "50 Custom 
(8) sedan, $1,025, $1,040*, $1,065, $1,- 
100*; %-ton pickup, $665, $725, $875 


(Continued on Page 25, Col. 1) 
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Used-Car Auction Prices 





(Continued from Page 24) 


*49 Custom (8) sedan, $815, $820, $875, | 
$880, $910*, $970, $975". 48 &%-ton 
pickup, $560. ‘'46 SD (8) sedan, $545, 


$575. 
HUDSON—’50 PM sedan, $915*, $975, $1,- 
100°. °49 Super (6) sedan, $695*. 
KAISER—'51 sedan, $1,250*%; Henry J (4) 
sedan, $700. '49 sedan, $485. ‘48 sedan, | 
39: 


$395. 
LINCOLN—’52 Capri sedan, $3,070*, $3,- 
175°, °51 Cosmopolitan sedan, $2,020*. 
"50 sedan, $1,250°. 
MERCURY—’52 Monterey, $2,275, $2,500*, 


$2,555°. °50 sedan, $1,265*. °49 sedan, 
$1,265°. °46 sedan, $495. 
NASH—’50 Statesman sedan, $830*. ‘'49 


Ambassador sedan, $680*, $730* $880*, 
$890*. °47 Ambassador sedan, $350. 

OLDSMOBILE—’52 (98) Holiday, $3,195*, 
$3,205°; sedan, $2,735*. °51 Super (88) 
sedan, $2,090°, $2,100*, $2,195*. "50 (88) 
sedan, $1,160°, $1,365*, $1,500*, $1,440°*. 
*49 (88) sedan, $1,110*. °48 (98) sedan, 
$750, $800°. 

PACKARD—’51 (200) sedan, $1,650*, $1,- 
730°. ‘'49 sedan, $655°. 


PLYMOUTH — ’52 Cranbrook sedan, $1,- 
855°. °51 Cranbrook sedan, $1,380. ‘50 
SD sedan, $1,150. ‘49 SD sedan, $990, 
$1,005, $1,025. °48 sedan, $765. ‘47 
sedan, 50. 

PONTIAC—’52 Catalina, $2,500*; Chieftain 
(8) sedan, $2,375*. °51 Chieftain (8) 


sedan, $1,445°, $1,520°, $1,575*, $1,690*, 
$1,695*. °50 conv., $1,340*, $1,360*, $1,- 
505°. °49 SL (8) sedan, $1,045*, $1,- 
145°. '47 SL (6) sedan, $550. 

STUDEBAKER—’51 Commander (8) se- 
dan, $1,305°. 

WILLYS — ’51 Jeep, $845. 
wagon, $1.040; Jeep, $825. 
pickup, $405. °48 Jeep, $395. 


"50 station 
"49 %-ton 
’47 Jeep, | 


$400. | 

MISCELLANEOUS—’52 GMC %-ton pick- 
up, $1,430. °50 GMC *%-ton pickup 
$735. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
Wednesday. Prices are for sale of Oct. 15.) 

(Prices are still off, but buyers and 
sellers are beginning to get together on 
the new prices. Sold 71 units out of 119 
offerings.) 

BUICK—’50 Super Riviera, $1,860*; Spe- 
cial sedan, $1,375*, $1,210. °49 RM 
sedan, $1,040*, $1,000*, $985*. ‘48 Su- 
per sedan, $810. °47 Super sedan, $605; 
RM sedan, $535. 

CADILLAC—’50 (62) sedan. $2,475*. 

CHEVROLET—’51 Bel-Air, $1,680; SL De- 
luxe sedan, $1,590*, $1,510*, $1,500*, 
$1,465, $1,460; FL Special sedan, §$1,- 
280. ’'50 Bel-Rir, $1,490*, $1,475*; SL 
Deluxe sedan, $1,290*; FL Special sedan, 
$1,065. 49 SL Special sedan, $1,075. 
$920. °48 SM sedan, $660. °46 SM se- 
dan, $590, $510. 

CHRYSLER—’51 Windsor sedan, 
$1,675. 

DeSOTO—’47 Custom sedan, $780*. 

DODGE—’52 Meadowbrook sedan. $1,950*. 
"51 Meadowbrook sedan, $1,475*. ‘50 
Meadowbrook sedan, $1,200*; Wayfarer 
sedan, $1,250, $1,125. °49 Meadowbrook 
sedan, $1,150. °46 Custom sedan, $695. 

FORD—’52 Custom (8) sedan, $1,830*. ’51 
Victoria, $1,750; Custom (8) sedan, $1,- 
460. °49 Custom (8) sedan. $840, $810, 
$760; Custom (6) sedan, $740. 

KAISER—’51 Henry J (4) sedan, $840. 

MERCURY—’51 sedan, $1,585*, $1,550*. 
’49 sedan, $1,100. °48 sedan, $600. 

NASH—’51 Rambler Country Club, $1,370; 
hardtop, $1,335; conv., $1,220. °'50 Am- 
bassador sedan, $910. °49 (600) sedan, 
$850. °47 Ambassador sedan, $600. 

OLDSMOBILE—’51 (88) Holiday sedan, 
$2,160*. °50 (98) sedan, $1,635*; (88) 
sedan, $1,470*. °47 (76) sedan, $590. 
’46 (76) sedan, $510. 

PACKARD—’51 (200) sedan, $1,660*. 

PLYMOUTH—’52 Cambridge sedan, $1,700. 
’51 Cranbrook sedan, $1,475, $1,430. 

PONTIAC—’51 Chieftain (8) sedan, $1,- 
780°. °50 Chieftain (8) sedan, $1,455*. 
’49 Chieftain (8) sedan. $1,260*. 

MISCELLANEOUS — ’47 International %- 
ton truck, $450. 


ATLANTA 


(Dixie Motors Auto Auction. Sale every 
Tuesday. Prices are for sale of Oct. 14.) 
(Sold 114 units out of 161 offerings.) 


$1,825*, 





BUICK—’52 RM sedan, $2,660*. ‘51 RM 
sedan, $2,050*. °'50 Super Riviera, $1,- 
590; sedan, $1,200. ‘°48 Special sedan, 
$860, $450. 

CADILLAC—’51 (62) sedan, $3,325*, $3.- 
275°. 

CHEVROLET—’52 %-ton pickup, $1,370. 
‘51 SL Deluxe sedan, $1,510, $1,485, 
$1,425, $1,320. °50 SL Deluxe Bel-Air, 
$1,500; sedan, $1,415, $1,335, $1,325, 


$1,260, $1,205, $1,200, $1,195, $1,175. °49 
SL Deluxe sedan, $1,140, $1,135, $1,110; 
conv., $1,000. '48 SM sedan, $840, $810. 
‘47 FM sedan. $760, $725, $625. 
DeSOTO—’49 Custom sedan, $1,100, §$1,- 
070, $1,020. 
DODGE—’49 Coronet sedan, $1,000. 
FORD—’52 Victoria, $2,275; Custom (8) 
sedan, $1,950, $1,875, $1,870, $1,825. "51 
Victoria, $1,680, $1.660; Custom (8) se- 
dan, $1,600, $1,550. $1,510, $1,500; 
conv., $1,425. °50 Custom (8) sedan, 
$1,425, $1,375, $1,360. $1,335. $1,275, 
$1,260; %-ton pickup, $810. ‘49 Custom 
(8) sedan, $1,100, $1,090, $1,025, $990, 
$965. °48 SD (8) sedan, $975, $855 
$815, $800. $780, $755, $680, $415. ‘47 
Deluxe (8) sedan, $765, $550. ‘46 SD 
(8) sedan, $720. '40 sedan, $350. 
HUDSON—’'47 Pacemaker sedan, $490. 
KAISER—’51 sedan, $1,100. 
LINCOLN—’51 sedan, $1,805. 





MERCURY—’52 sedan, $2,400. ‘51 sedan, 
$1,625. °48 sedan, $830, $800. 
OLDSMOBILE — '52 (98) sedan, $2,910*. 


‘51 (88) sedan, $1,800*. 
$1,705, $1,675. 
PLYMOUTH—’51 Cambridge sedan, $1,425, 
$1,400. ‘50 P-19 2-dr., $940. 
PONTIAC—’52 Chieftain (8) sedan, $2,- 
250°. ’50 SL (8) sedan, $1,356, $1,290. 
‘49 Chieftain (8) sedan, $1,410, $1,250. 
$1,125. '48 SL (8) sedan, $990, $960 
STUDEBAKER—’47 sedan, $640. 


ALBANY 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Oct. 13.) 

(The market finally found a level, it 
appeared last week, as prices looked 
stronger than previous week. Prices were 
firm to a little higher. Sold 73 units out 
of 88 offerings.) 
BUICK—’52 RM sedan, $2,650*; 


"50 (88) sedan, 


Riviera 


sedan, $2,650* ‘51 RM Riviera sedan, 
2,000*, $1,725*, 2,050*. °50 Special 
sedan, $1,400*; Super Riviera sedan, §$1,- 
500*. ‘°49 Super sedan, $1,200; conv., 
$1,250*. ‘48 RM sedan, $750. ‘46 Super 
sedan, $600. 

CADILLAC—'52 (62) Coupe deVille, $4,- 
550°. ’51 (62) sedan, $3,250*; Coupe 
deVille, $3,500*; conv., $3.490*. °47 (62) 


club coupe, $1,210*, 


CHEVROLET—’'52 FL Deluxe sedan, §$1,- 
720. °51 SL Deluxe sedan, $1,610, $1,- 
580*; FL Deluxe sedan, $1,100, $1,570. 
°50 Bel-Air, $1,520, $1,530; FL Deluxe 
sedan, $1,210; SL Deluxe sedan, $1,290, 
$1,085; SL Special sedan, $1,030. ‘49 
SL Deluxe sedan, $950. ‘48 FL e2ero- 
sedan, $745; sedan delivery, $450; FM 
sedan, $800. 

CHRYSLER—’50 NY sedan, $1,360*. ‘48 


Windsor sedan, $880*. 
DeSOTO—’51 Custom club coupe, $1,825*. 


DODGE—’50 Wayfarer sedan, $850*. ‘47 
%-ton stake, $535. 

FORD—’'52 Mainline (6) sedan, $1,685; 
Victoria sedan, $2,260*. °51 Custom (8) 


sedan, $1,280; Victoria sedan, $1,600*. 
50 Custom (8) conv., $1,235. °49 De- 
luxe (8) sedan, $780; Custom (8) sedan, 
$820*. 
HUDSON—’47 Commodore (6) sedan, $380. 
KAISER—’51 Henry J (6) sedan, $920*. 
MERCURY—’49 sedan, $1,100*. 


NASH—’52 Rambler station wagon, §$1,- 
550. °49 Ambassador sedan, $850. 
OLDSMOBILE — '52 (98) sedan, $3,100*; 


Super (88) sedan, $2,420*. '50 (98) Holi- 
day, $1,865*. °49 (76) conv., $1,200; 








Average Used-Car Prices 


(Compiled by Automotive News) 
Oct., 1952 











Sept. Aug. 



















Model (to date) 1952 1952 
$1,178 $1,214 $1,220 1952 $2,259 $2,351 $2,385 
1951 1,647 1,716 1,697 
1950 1,336 1,352 1,383 
1949 1,038 1,085 1,084 
1948 781 800 802 
1947 638 645 647 
1946... 544 548 538 
Oct. Sept. Aug. Overall SS Se 
Average....$1,178 $1,214 $1,220 





(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 








Prices are for sale of Oct. 
(Sold 95 cars out of 183 offerings.) 


BUICK—’50 Special 2-dr., $1,330. 


(98) sedan, $1,220*. ‘48 
$735. °47 (76) sedan, $400. 
PLYMOUTH—’'51 Cranbrook sedan, $1,410, 


(78) sedan, | nesday. 15.) 


$1,280; Concord sedan, $1,225. °49 SD 

club coupe, $1,060. ’48 so club coupe, CADILLAC—’51 (62) 4-dr., $3,200°. 

$750; Deluxe sedan, $785. CHEVROLET—’52 conv., $1,900*; SL De- 
PONTIAC—’52 Chieftain (8) conv., §2,- luxe 4-dr., $2,010, $1,975; 2-dr., $1,795*. 

375*. ‘51 SL Deluxe 4-dr., $1,530*; 2-dr., $1,- 
STUDEBAKER—’51 Commander (8) sedan, 530, $1,525, $1,520, $1,500, $1,495, $1,- 

$1,590*. °50 %-ton pickup, $345; Cham- 475, $1,470. °'50 SL Deluxe 2-dr., §$1,- 

pion sedan, $930. ‘48 Land Cruiser se- 330, $1,300, $1,220*; SL Special 2-dr., 

dan, $670*. ‘47 Land Cruiser sedan, $1,140. °'49 suburban, $800; SL Deluxe 

$485°. 2-dr., $1,100; SL Special 2-dr., $975. 


"48 FL aerosedan, $890, $850; FM 2-dr., 
$925, $895. ‘47 FL aerosedan, $925, 
(Continued on Page 38, Col. 1) 


CHARLOTTE, N. C. 


(E. M. Stafford, Inc. Sale every Wed- 





FLASH-A-CALL 
STAT HAH) 


offers you 


100% to 200% Absorption 


We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
to increase your customer 
paid labor sales or you owe 
us nothing. As manufac- 
turers, we offer you direct, 
equipment designed for 
this purpose alone, ve 
the highest known stand 
of quality, in two complete 
packages, for the large 
dealer or smalier service 
department. Our program 
meets and goes beyond the 
requirements of all major 
factories, Write us today 
we will arrange an ap- 
pointment with a man that 
will not waste your time. 


FLASH-A-CALL 


SERVICE CONTROL SYSTEM 


1112 South Wabash Avenue, 
Dept. AN-26, Chicago 5, Ill. 





...- but your best insurance is value 


OW LONG a car will keep its buyer 
happy—and “‘sold’””—with trouble- 

free performance is determined by the value 
built into it. That’s what makes value your 


best insurance. 


The place where value counts most is in 
moving parts, the “‘vital zone’”’. To be sure 
of ‘‘vital zone” value, you might keep this 
formula in mind when buying component 


parts: 


Value = (uality+service+ public acceptance 


You can see that price is only one factor 
in the value formula and must be weighed 
in relation to factors above the line. Timken® 
bearings give you far more above the line 
than any other tapered roller bearing. 
Higher quality, better service and wider 
public acceptance. And in terms of value 
features, Timken bearing prices are lower 
today than ever. The Timken Roller Bear- 
ing Company, Canton 6, Ohio. 





ROLLER TESTING MACHINE in The Timken 
Company’s physical laboratory tests 
different steels for durability to rolling 
fatigue. It’s typical of our vast testing 
and research facilities that are constantly 


at work to develop better 
related parts. 


its TIMKEN for VALUE 


THADL wate #EG. U.S. Pal. OFF. 


TAPERED ROLLER BEARINGS 
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PREFERRED FOR PINIONS. All but two 
makes of cars use Timken bearings on 
the pinion, toughest automotive bear- 
ing application. And in other “vital 
zone”’ points—wheels, differentials and 
steering gears—Timken bearings give 
dependable, friction-free operation. 


bearings and 


ered 





ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


QUALITY 
1. Design leadership 
2. Steel made in our own mill 
3. Precision manufacture 
4. Rigid quality control 
5. More than 50 years’ experience 


SERVICE 
6. Unequalled engineering service 


7. Unequalled research and devel- 
opment facilities for your use 


8. Installation service in the field 
9. Widest range of sizes 
10. Most dependable source of supply 


PUBLIC ACCEPTANCE 





11. First choice throughout industry 
12. Best-known name in bearings 
13. Widespread advertising 


1 | 
NOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL ® AND THRUST —@)=— LOADS OR ANY COMBINATION _ Ke 
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drivers race each Packard test car 30,000 miles 


@ Picked at random from the factory shipping toughest tests ever devised to torture a car. Other @ Three shifts of 
dock, this brand-new car is rerouted to Packard’s Packard “guinea pigs” are given 1,000-mile runs to on the world’s fastest oval. The closed-track record of 147 mph, set 
Proving Grounds. Here it faces 50,000 miles of the check the quality of each day’s production. here, beats the all-time Indianapolis Speedway mark by 7.4 mph! 


Where Packard @im 


Test Cars Run Up 1,078,125 Chassis-Jolting Miles A Year 
At Packard’s Multimillion-Dollar Proving Grounds! 





Yo THINK that old back road is rough? You should ©@ The steep hills of San Francisco—the Badlands of 
see the chuckholes, sand pits, railroad ties and South Dakota—the loose gravel and ruts of treacherous 
water obstacles at Packard’s 560-acre Proving Grounds —_ detours everywhere are duplicated here... in order to 
north of Detroit—where it takes a crew of engineers : 


: k h ds bad! test and prove the quality of Packard design, engineer- 
just to keep the roads bad. 


ing and construction under every conceivable driving 
@ But Packard’s built-in quality is proved on smooth condition. And the results show—after 50,000 miles of 
pavements, too. The 2% mile concrete oval at this the most grueling, abusive treatment you can imagine 
multimillion-dollar “laboratory” is the world’s fastest 
closed track—so beautifully banked that you can take a 
Packard safely around the turns at 100 miles an hour 
«+» without even having your hands on the wheel! @ Yes, “Built like a Packard” means built to last. 


—that a Packard is by all odds the finest performing 
car and stands up the best. 












WHO OWNS ONE 





ASK THE MAN 














@ This man-made hill rivals San Francisco’s steepest. 
Starting from a dead stop at the bottom, a Packard 
‘200’ speeds up the 35% grade in high! Here Packard’s 
exclusive Ultramatic Drive really proves its stuff. 


@ 16 hours in and out of sand traps! To study the 
effect of such abuse on transmissions, rear axles and 
drive shafts, Packard engineers dismantle each test 
car and subject all parts to laboratory inspection. 
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@ Water trials like this would dampen the ignition system 
—and spirit—of most any automobile. But this Packard ‘300’ 
Sedan takes one dunking after another without ever stalling. 


r 


@ Even from 5,000 feet up the world-famous Packard 
Proving Grounds look plenty tough. That huge oval 
is four lanes wide. and each end of it is one long, con- 


tinuous bank rising to a 35° slope at the center. Those 
10 miles of hairpin curves at lower center require a 
crew of maintenance experts just to keep the road bad! 


Pr: 


REPRINTED FROM— 


ost, Time, Newsweek, = 
and World Report, Fortune, and Business We 


i ith the 
i ted in getting ahead wit 

he ean s aa ahead—full oe — 
er ae t franchises available under Packar pod wed 
facts abou rogram. Write, wire of fo = 
Oe WV ALTERS, Vice-Pres. and Gen a : a as 
PACKARD MOTOR CAR COMPANYS 1580 Een 
Grand Blvd.; Detroit 32, Mich. Phone 


Life, Saturday Evening P 


2 , . 


ars eet oe : PE PG Re 
Show. Its sleek silhouette stands only 3914 inches high, but 
its mighty Packard Thunderbolt Engine packs the power 
of 185 horses. Packard, master motor builder since 1899, 
uses the same superb craftsmanship in building the world’s 
highest-compression eight which powers today’s Packards. 
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@ Tomorrow's car—as well as today’s—owes many of its 
advanced ideas to the men at Packard’s famed Engineering 
Laboratories and Proving Grounds. This glamorous Packard 
Pan-American, although still in the experimental stage, won 
first prize at New York’s recent International Motor Sports 
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Highways & Safety eee 


More Cities Rush Aid 
In Parking Cramp 


By Ed Jdanicki 
Staff Writer 


ARKING in the U. S. is rapidly 

becoming a big business, and 
cities—both big and small—are be- 
coming more aware of the worsen- 
ing traffic snarl and jumping into 
the business as 
‘they never have 
before. 

While the brows 
of city fathers all 
over the land fur- 
row at the mone- 

tary outlay, local 

no governments are 

plowing ahead 

with more public facilities. Accord- 

ing to the American Public Works 

Assn., 96 cities got into the park- 

ing-lot business for the first time 

last year, and 155 others opened 
additional facilities. 

Municipalities and private 
business are huddling together in 
an attempt to find ways for 
financing lots and garages. Busi- 
nessmen are taking especial in- 
terest in the matter, since they 
know that if the traffic problems 
are not licked, their stores will 
lose steadily to outlying shopping 
districts. In the case of large 
cities, it often is more convenient 
for the resident to go to a sub- 
urban town for his shopping. 

City officials themselves aren’t 
especially fond of such a practice. 
And among the unhappy by-prod- 
ucts of a parking-space shortage 
may be a sharp shrinkage in the 
value of downtown business proper- 
ties—one of the lushest sources of 
city tax revenues. City officials 
don’t like their city to “depreciate” 
any more than a homeowner likes 
his home to devaluate. 


? s * 


Legislatures Give OK 
7 SPUR the trend of keeping 
their citizens in their own “back 
yard,” 17 state legislatures last year 
spelled out permission for local 
governments to establish parking 
spaces within the city. Generally, 
most city charters don’t list this 
activity as legal for a municipality. 

Many cities have rushed to take 
advantage of the opportunity 
offered under the enabling legis- 
lation. Chicago is the latest to 
follow the trend of other big 
cities from coast to coast. 

It will start building this winter 
one of the world’s most elaborate, 
biggest and costliest parking ga- 
rages just on the fringe of the 
city. The city itself will be the pro- 
prietor. The underground structure 
will cost $8,000,000 and will be a 
block wide and three blocks long. 
It will accommodate 2,359 cars. 

The unit will be the first of a 
series of city-operated parking 
garages which will ultimately cost 
over $60,000,000. 

Other cities which are construct- 
ing or planning construction of 
elaborate facilities include San 
Francisco, Los Angeles, Boston, 
Philadelphia, Memphis, Topeka and 
Detroit. Scores of smaller towns 
are jumping on the garage-building 
bandwagon. 


firms handle the parking lots. 
Henry K. Evans, highway spe- 
cialist of the U. S. Chamber of 
Commerce, speaking recently to 
the National Parking Assn. in 
Cincinnati, urged cities to help 
businessmen to meet the parking 
_challenge. He proposed this three- 


wae 


* * 


Private Systems Urged 
OT EVERYONE, however, ad- 
vocates the city-owned system. 
Many argue that cities would do 
better by improving their trans- 
portation systems and let private 


Birmingham Dealers 


Centralize Voter Rides 


BIRMINGHAM, Ala. — The 
Birmingham Motor Trades Assn. 
will use a central phone ar- 
rangement to assist voters in 
getting free rides to the polls 
on election day. 


A voter without transportation 
will be able to call a central 
telephone office, where he will 
leave his name and address. The 
call will then be relayed to the 
most convenient dealer, who will 
dispatch a car. 

In addition, local newspapers 
are printing coupons that may 
be mailed to dealers as a means 
of making prior appointments 
for transportation. 


point program “to ease the na- | operate a parking lot or build a| gan 
tion’s parking jitters”: parking garage, provided that cer- 
Encourage private capital to es-| tain conditions are met. 
tablish new parking lots or ga- oe 
— — ren ote to ease| Tax Exemption Offered 
owntown traffic and parking jams 7 oe 
| by using streetcars, buses and taxis, Pa ee dep Gani ter welien 
and promote better cooperation provided that at least 150 car 


among merchants, private-parking ? : 
investors and _ public- “transport ae offered. In rien Eee 
officials in parking studies. | the city parking oe has — 
| business interests to provide a net 
Evans cited Baltimore, gain of 18,000 off-street parking 
| and Washington as examples of spaces in six years. The agency, 
cities where municipal parking| Bvans pointed out, made pinpoint 
agencies have assisted business|/surveys of parking demand and 
interest. offered technical advice on park- 
Baltimore, he noted, set up a|ing-garage design. No money was 
municipal fund for loans at low| loaned and no tax relief offered. 
interest to anyone who wants to Evans said that cities should or- 


Buffalo 


ganize traffic advisory bodies on 
which merchants, parking-lot and 
garage owners, and public trans- 
port officials are represented. Co- 
operative analysis of parking prob- 
lems by these groups, he declared, 
would produce practical agree- 
ments on how to ease parking 
problems. 


New Chicago Nash Deal 


O’Donnell Motor Sales, Inc., 7518 
Stony Island Ave., Chicago, has 
been appointed a Nash dealer. The 
firm, which handled the Hudson 
line for seven years, is headed by 
Robert J. O’Donnell, a former vice- 
president of the Chicago Automo- 
bile Trade Assn. 














would 


like to vote on Tuesday, 
Nov. 4, asked you to advise her on 
how to vote... What would you 
tell her? 

Suppose, also, that you had spent 
50 years in the company of able 
engineers who hold their jobs by 
conceiving of ideas that make and 
save money or labor . .. with man- 
ufacturers who make those things 
. .. the public which finances them 

. the salesmen and advertising 
men who promote them... and 


GUPPOSE some thrifty housewife, the politicians who tax them .. . 
) deeply interested in her home| Wouldn’t you feel better if you told 


and her children, who hasn’t the} her the honest truth... 


time to read or listen to the deluge 
of words engulfing her, but who 


in simple 
language? 
Here it is in words that any 
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| 
bright child can understand. 
First ...a family home, a busi- 
ness or a government cannot be 
long operated with a deficit so 
large as to mortgage the future 
of your children and your grand- 
children. 


You may think that “things were | 


never so good,” because the man of 
the family is supposed to be getting 
more money But when you 
figure the price you pay for necessi- 
ties . . . the withholding tax the 
paymaster took out... the amount 
the merchant added to pay his own 
taxes ... and the fact that in 1953 
you will pay the Government 35 
percent of what you earn... to 
pay the salary of political ap- 








On America’s New Cars... 


PLEXIGLAS 
Molded Parts 


Pictured here are twenty-two different parts, injection 
molded of PLExicLas acrylic plastic, used on fourteen of 
the 1952 cars. On many cars today, you'll find at least 


twelve PLExIGLas moldings. 


Rich, sparkling color; superior dimensional stability; 


and resistance to heat, weather 


and breakage make 


PLexicLas the choice—for front and rear medallions; 


nameplates; instrument panels; 
wheel ornaments; 


decorative escutcheons; 


hood and steering 
clock, 


speedometer, radio and gauge dials; and for tail light, 


parking light, and stop light lenses, 
molded bezels. 


some with integrally 


PLEXIGLAS molding powders are used in many different 
ways, in many industries. We'd like to tell you how 
this material can serve you to advantage. Just write us 


about your problem. 


, Just published, 
this booklet shows the 
wide range of uses of 
PLEXIGLAS molding 
and extrusion powders. 
Send today for your copy 
of PiexicLas MOLDING 

OW DERS. 


CHEMICALS 


—_———_ 


pointees in Washington . . and 
impress the rest of the world with 
your big-hearted generosity ... how 
much have you got left? If you’re 
in my shoes... it’s nothin’! S-o-o-o, 
wouldn’t you vote for a change in 
management? 
* * * 

That 50-Cent Dollar 

QECOND How much of a 
“ change in government? Person- 
ally, I'll vote for any man who has 
earned every dollar he ever made. 
I'm sick of being patronized by 
politicians who try to kid me into 
forgetting how hard it is nowadays 
to save a nickel. I'll vote for any 
administration that isn’t color-blind 


ROHM & HAAS 


COMPANY 
WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Representatives in principal foreign countries 
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and can tell the difference between 
their own money and that of the 
people. 

How is one going to tell? 

Just remember the following un- 
disputed facts . . and use that 
common sense that God gave you. 

Take a dollar bill up to Can- 
ada, and they will politely ask 
you for 5 cents more in ex- 

change for a Canadian dollar... 

I used to get 18 cents, plus a 

dollar, in exchange. An American 
dollar is worth less than 50 cents 

in a legitimate market. 

If the merchant is a bit “gray” 
in his transactions, he’ll shade it 
as much as he can. You're the 
sucker. He got the idea from Wash- 
ington. 

Go over to Europe and ask them 
what they have done with all the 
billions the American taxpayers 
have happily sent them. The dollars 
that have not mysteriously van- 
ished are in plants and equipment 
that they say cannot be operated 
(to compete with American prod- 
ucts) without more money to oper- 
ate them. They’re goin’ to be mad 


if we don’t meet that obligation. 
* * a 


Mess in Washington 
RANK COSTELLO, who has 
been called a top figure in 
rackets, when asked his idea of 
citizenship, replied .. . “Well, I pay 
taxes ... Is’nt that enough?” He 
got that idea from the politicians. 
The FBI says we are in the midst 
of the most vicious crime wave and 
most of it is juvenile . .. Isn’t it 
possible that the crooks are imi- 
tating the boys the newspapers tell 
us are “tappin’ the till” in Wash- 
ington? Surely you don’t believe 
that the “mess in Washington” is 
purely fiction? 

Now ... suppose you read read 
the newspapers, as I do, and 
listen to the political broadcasts. 
The cleverest thing Harry Tru- 
man has done in this campaign 
was to accuse all the newspapers 
of being dominated by “capitalist 
Republicans.” That inspired the 
newspapers to prove that he was 
wrong by giving the Democrats 
equal space and display in every 
issue. Watch the whistle-stop tour 
of Truman as he travels through 
the “good earth” country to see 
whether the people are not think- 
ing as they did four years ago. 


The picture of the similing Eisen- 
hower, with Mamie, on the back 
platform is vastly different than 
the one the highly dignified Dewey 
presented . . . The crowds respect 
and admire Eisenhower and if the 
myriads of Government-paid agents 
in the farm belt are not pretty 
active, that lad will “bring home 
the bacon” from the farm belt. 
That’s because people believe what 
an honest man says. 

They don’t judge by oratory or 
wisecracks. They look at his face 
and they know. 

* * * 


Apt Quotations 

HEN the Nixon incident broke 

with its baleful aftermath, I 
remembered my old pal Bill 
Shakespeare and his remark about 
the enemy who was “hoist by his 
own petard” .. . (hoist meaning 
“lift” and petard meaning “an ex- 
plosive device, a small paper bomb 
used in pyrotechnics to imitate the 
sound of a bomb”). 

“hen when Stevenson couldn’t 
quite remember the names of the 
men who financed his own cam- 
paign, I recalled Arthur Kroch’s 
quotation from the Bible in the 
New York Times . . ..“For they 
have sown the wind and they 
shall reap the whirlwind . . . It 
hath no stalk ... The bud shall 
yield no meal... If so be it 
yields . . . the strangers shall 
swallow it up.” 

It must be quite apparent that 
I could never vote for Harry Tru- 
man... not because I think he's 

dishonest . . . but because he is 
counting upon the apathy—or is it 
the stupidity—-of the American 
people. 

Nor could I vote for any man 
who is willing to share his recogni- 
tion with Truman. So-o-o-o, I'll vote 
for Eisenhower and Nixon... and 

. in the meantime . .. shut up 
. . . and see what the American 
people do about it. Maybe I'll talk 

about those new automobile with 
the power of 200 horses. 


Nash Deal for Fennell 
Fennell Nash Motors, Tarrant, 
Ala., has announced its appoint- 
ment as a Nash dealer. 
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Bearings Co. of America, Lancas- 
ter, Pa., has opened a new indus- 
trial-sales office at 310 Hippodrome 
Bidg., Cleveland 14. Donald B. 
Prichard is in charge. 

* * o 


Bemis Shifts Hoeppner 

A. D. Hoeppner, formerly man- 
ager of Bemis Bro. Bag Co.'s plastic 
bag department in Minneapolis, has 
been appointed supervisor of plastic 
bag sales at the company’s general 
offices in St. Louis. Hoeppner joined 
Bemis in 1935 as a member of the 
sales force in Minneapolis. 

+ + * 


Grimes Elected President 


By Controllers Institute 

Edmund L. Grimes, executive 
vice-president of the Commercial 
Credit Co., Baltimore, was named 
president of the Controllers In- 
stitute at the institute’s 21st 
annual meeting recently in De- 
troit. 


Grimes succeeded Charles Z. 


Meyer, vice-president of the Chi- | 





Auto Personnel 


AUTOMOTIVE NEWS, OCTOBER 27, 1952 


cago First National Bank, who 
became chairman of the board. 

John D. Grayson, of Lincoln- 
Mercury, and J. E. Heidgen, of 
the American Seating Co., Grand 
Rapids, Mich., were elected direc- 
tors. 


* 


Severson Selected 


Donald O. Severson, 
dent of sales and merchandising 
for R. M. Hollingshead Corp., Cam- 
den, N. J., has been elected a 
member of the corporation’s execu- 
tive committee, ex-officio, it is an- 
nounced by Wilbur H. Norton, 
president. 


Studebaker Shifts Three 


|In West Coast Areas 

Lucien Gerrard Carne is the new 
Portland (Ore.) regional manager 
for Studebaker’s Pacific division. 
Formerly assistant regional man- 
ager of the San Francisco branch, 
Carne succeeds Howard Jones, who 
has been transferred to the Los 
Angeles west coast headquarters to 





Goodyear Tire Dealer 
Keeps Sales Rolling 
With Fulton Lewis, Jr. 


Herb Quinn and Horace Hodgson (left to right 
above) took to the air to promote Quinn-Hodgson 
Tire Service. Well into their second year of spon- 
sorship of Fulton Lewis, Jr. on KOLN, the Mutual 


station in Lincoln, Nebraska, they report: 


“We continue to be 


amazed at the results 


brought to us by our sponsorship of Mr. 


Lewis. 


Our firm works on a modest adver- 


tising budget; because his listeners are so 


loyal, Fulton Lewis gives us maximum results 


from our ad dollars.” 


The 5-nights-a-week Fulton Lewis program, with 
a ready-made audience and the prestige of the 
largest national network, is available for sale to 


local advertisers at local time cost plus low, pro- 
rated talent cost. Currently sponsored on 364 
Mutual stations by 752 advertisers, Fulton Lewis, 
Jr. offers a proved and tested means of reaching 
customers and prospects. Check your local Mutual 
outlet— or the Co-operative Program Department, 
Mutual Broadcasting System, 1440 Broadway, 
NYC 18 (or Tribune Tower, Chicago 11). 





vice-presi- 











District Sales Chiefs at Ford Confab— 


The Ford division's southwestern regional sales staff, headquartered in Kansas City, 
recently held a conference for district sales managers from six cities. Conducting the 
meeting was Ira B. Groves, regional sales manager. Above (from left) are V. W. 
Helard, truck sales manager; L. C. Mecklenburg, service manager; R. P. Ruisinger, 
parts and service sales manager; W. H. Dunstan, business management manager; J. W. 
Cooper, New Orleans district sales manager; W. H. Merritt, administrative managers; 
A. F. Love, fleet sales manager; E. S. Davidson, assistant regional sales manager; 
Groves; E. S. Alexander, Kansas City district sales manager; C. |. Kenney, Dallas dis- 
trict sales manager; E. F. Williamson, Oklahoma City district sales manager; C. H. 
Weigand, Houston district sales manager; A. E. Kiemmedson (seated behind Weigand), 
Memphis district sales manager; W. A. Hoot, car sales manager, and A. Y. Edwards 
and J. D. Flynn, both assistant Kansas City district sales managers. 


take charge of Studebaker’s cen- 
tennial merchandising program. 
Jones had been Studebaker’s north- 
west manager since March, 1946. 

John Van Trigt, former district 
manager in the southern California- 
Arizona region, has moved into the 
spot vacated by Carne. 

* * + 


American Brake Shoe 


Advances 4 Officers 


American Brake Shoe Co. an- 
nounces the election of Kempton 
Dunn as first vice - president, 
William B. Jordan as treasurer, 
Robert Watts and Owen B. Cottle 
as assistant treasurers. 

Dunn was formerly vice-presi- 
dent and treasurer. He has been 
with Brake Shoe since graduat- 
ing from college in 1932. He be- 
came treasurer in 1942 and was 
secretary of the company from 
1947 to 1949. He is also a director 
of the company. 

Jordan, who was formerly as- 
sistant treasurer, joined Amer- 
ican Brakeblok in 1945. Watts 
was formerly assistant credit 
manager, while Cottle was form- 
erly assistant insurance manager. 

* + * 


Thermoid Names Shepard 


For Auto Sales Post 


S. E. Shepard has been named 
sales manager of Thermoid Co.’s 
automotive replacement division, it 
is announced by 
George S. Lam- 
son, vice-presi- 
dent in charge of 
the automotive 
replacement divi- 
sion. 

Shepard has 
been in the auto- 
motive replace- 
ment business for 
. over 20 years, be- 

_ ginning at Multi- 
hepard bestos Company 
as a sales correspondent. In 1947 
he. became sales vice-president of 
Asbestos Mfg. Co., a Thermoid sub- 
sidiary at Huntington, Ind. 


* + 





Watts Board Chairman 


Of Business Bureau 

Charles H. Watts, board chair- 
man of Beneficial Loan Corp., 
Wilmington, Del., has been elected 
board chairman of the National 
Better Business Bureau, Inc., suc- 
ceeding Ray C. Clayberger. Watts 
has been a director since 1941. 

The board elected Kenneth B. 
Willson as president, and Allan E. 
Backman as executive vice-presi- 
dent. Willson, stepping up from 
executive vice-president, succeeds 
the late Edward L. Greene. He has 
been with the bureau since 1925, 
the year it was incorporated. Back- 
man, associated with the bureau 
since 1929, has been a vice-presi- 


dent for two years. 
* + * 


Ponta, Bujold Move Up 
In Ford Engine Div. 


Creation of two major executive 
positions in manufacturing opera- 
tions of Ford Motor Co.’s Engine 
and Foundry division are an- 
nounced by Charles H. Patterson, 
general manager. 

Peter H. Ponta, divisional man- 
ager of quality control, has been 


appointed manager of engine 
manufacturing, while Frank X. Bu- 
jold, who has been divisional con- 
troller, will become manager of 
foundries. 

* * ~ 


United Motors Assigns 
4 Zone Managerships 


Four assignments involving zone 
managerships have been announced 


| 





by the United Motors Service di- 
vision of General Motors. 


A. E. Schwerzel, Pittsburgh zone 
manager, has been transferred to 
Kearny, N. J., to be zone manager 
for New York. R. W. Lundberg, 
assistant in the Boston zone, suc- 
ceeds Schwerzel in Pittsburgh. J. R. 
Keesee, Dallas zone assistant, is 
new manager of the San Francisco 
zone, and A. O. Kohls, formerly 
Omaha assistant, is Minneapolis 
zone manager 


* 


Davies Named Tex. Rep 


Appointment of Russell L. Davies 
as Texas sales representative for 
the Carry-All division of Morrison 
Steel Products, Inc., Buffalo, is an- 
nounced by Jack Hanlon, sales 
manager of the division. Davies 
formerly was assistant branch man- 
ager for Ford in Buffalo, Kansas 
City and Dallas, and branch man- 
ager for Nash in Cleveland and 
Dallas. In recent years, he was 
general manager of the Fort Worth 
and Dallas operations of Truck 
Equipment Co. 


* * > 


L-O-F Appoints Harper 

Richard Harper has been ap- 
pointed a sales representative of 
the fiber glass division of Libbey- 
Owens-Ford at the division’s Bos- 
ton office, 1437 Statler Bldg., it is 
announced by C. F. Hegg, sales 
manager. Harper formerly was ad- 
vertising manager of Lamson Bros. 
Co., Toledo. 
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ES sé~P uit the Skids 
under Overtime Costs! 


Gain more production time in your 
factory by utilizing American Airlines 


Airfreight! We'll show you how it 
actually saves money as well as time. 


For further information, wire us collect- 
M\ American Airlines, Cargo Sales Division, 
100 Park Ave., New York 17, N. Y. 
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New York Group Cites Past Presidents— 


Past presidents of the New York State Automobile Dealers Assn., cited for out- 
standing service to the association, were honored at ceremonies held during the 
group's 29th annual meeting at Syracuse last month. Each was presented with a 
plaque by C. D. Henderson, executive vice-president. Past presidents are (seated, 
from left): Jerome B. Rusterholtz (Ford), Syracuse; Carl E. Fribley (Cadillac-Pontiac- 
GMC), Norwich, and Charles A. Parsons (Ford), Amsterdam. Standing are Claire C. 


Bateman (Dodge-Plymouth), Dansville; 


Peter J. 


Kaufman (Chevrolet), Mt. Vernon; 


George D. Gardner (Oldsmobile), Binghamton, and Albert Richard (Chevrolet), Pough- 
keepsie, the retiring president. Awards were also conferred on the following past 
presidents who could not be present: John Van Benschoten (Dodge-Plymouth), Pough- 
keepsie; Thomas H. McElvein jr. (Ford), Buffalo, and Charles H. Touhey (Ford), Albany. 


On the Financial Front... 





Small Profit Decline 
Seen for Auto Firms 


By George Deery 
Associate Editor 

_ a helping hand from in- 
creasing defense work, and 
higher average prices, the auto in- 
dustry as a whole is anticipating 
peak 1952 dollar volume, according 

to Standard & Poor’s Corp. 
“Despite early benefits from 
price relief, production losses 


Antidiversion Vote 
Receives All-Out 
Backing in Ga. 


ATLANTA. — The Georgia Auto- 
mobile Dealers Assn. is going all- 
out to obtain passage of an amend- 
ment to the state constitution 
which would require that all gaso- 
line and license taxes be spent on 
roads. 

A special bulletin has been issued 
by President Max Marsh, of Marsh 
Motors, Macon, and Executive Sec- 
retary L. L. Austin asking every 
dealer to vote for the amendment 
and to campaign actively for it. 

In addition, the Georgia Better 
Roads Committee has posted bill- 
boards throughout the state urging 
a favorable vote. The committee 
also has scheduled radio and tele- 
vision programs and is working 
through numerous organizations to 
assure a large turnout of voters. 

Thousands of posters have been 
printed, and the committee, with 
headquarters at 1729 Candler Bldg., 
Atlanta, will supply these to any- 
one wishing them for show win- 
dows. 

It also is distributing leaflets 
reading: “For better roads without 
increasing taxes, vote for Amend- 
ment No. 2, Tuesday, Nov. 4th... 
Better roads produce prosperity. 
Better roads are safer roads.” 


~ 


“. 


IS YOUR FIRM NAME on the 
new cars you sell worth 
1¢ A MONTH? 


Here’s low cost, effective advertising... 
PLUS a proved service volume builder—all 
yours for an investment of less than ao 
penny a month based on average car life. 


\ 





WRITE for free typical sample and details 
on how leading car dealers everywhere 
use Stemac quality Service Emblems to 
build service volume. 


STEMAC CO. 


1281 S. CHEROKEE ¢ DENVER, COLO. 


during the steel strike point to 
pressure on full-year margins,” 
the analysis stated, adding that 
“since a good part of any decline 
in taxable earnings will be at the 
expense of excess profits taxes, 
the contraction in final net 
should be moderate.” 


After predicting that recent divi- 
dend rates will be amply covered, 
Standard & Poor’s takes a look at 
prospects for next year and con- 
cludes that “expected sharp growth 
in military output and projected 
increases in car and truck produc- 
tion point to new high industry 
sales in 1953. 

* ok + 
“@*OMPETITION in civilian lines 
will intensify, and the larger 
proportion of defense work will be 
subject to profits limitations. 

“However, in the absence of a 
shutdown comparable to that dur- 
ing the 1952 steel strike, favorable 
year-to-year earnings should be 
possible.” 

Narrower margins are seen for 
the tire companies and, while 
most companies will realize lower 
profit for the 1952 fiscal year, 
“comparisons with all but the ex- 
ceptional 1950-51 earnings should 
be favorable.” 


Among the factors having an ad- 
verse effect on the net income of 
the rubber corporations are higher 
wage payments, the growing vol- 
ume of defense work (which is 
subject to profit limitations) and 
lower natural crude rubber prices 
which reduce foreign income of 
companies owning their own plan- 
tations, it was said. 


27 St. Louis Cars 
Loaned Schools 


ST. LOUIS.—New-car dealers in 
St. Louis and St. Louis County 
have provided 27 cars to high 
schools for use in their driver- 
training courses, according to J. 
Rush James, president of the 
Greater St. Louis Automotive Assn. 


James said that during the past 
school year more than 6,000 cars 
valued in excess of $12,000,000 were 
provided to high schools through- 
out the nation by new-car dealers 
and that this number represents an 
increase of more than 300 cars over 
the previous year’s total. 


“Authorities agree,” James stat- 
ed, “that high school driver educa- 
tion offers one of the major hopes 
for greater traffic safety. Develop- 
ment of skill and proper attitudes 
in youngsters, when they first take 
the wheel, is imperative if we are 
to have a nation of competent 
drivers and reduce the appalling 
toll of accidents involving those in 
the 16-to-24-year age group.” 
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MANUFACTURER 


You Reach Both 





CAR DEALER 


| All Year Long...Because... 





Both Reach For 


The reference book of the automotive industry —that's the 
Automotive News Almanac. It goes to the 40,000 subscribers of 
Automotive News — the only weekly newspaper in the industry. 
These ‘readers are the key men in automotive manufacturing plants 
and car dealerships. They buy, sell, service, design, and specify your 
type of product. They refer to Automotive News Almanac all 
year long for the industry's most authoritative information; statistics, 
charts, graphs, historical data. 


Your advertisement in the 1953 Almanac will be a persistent year- 
round salesman in your two biggest markets. 


RESERVE 


"53 SPACE NOW 
Published with the April 27 issue. 
Forms close March 16 





THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





PENOBSCOT BUILDING ° 


DETROIT 26, MICHIGAN 


REPRESENTATIVES 
New York— Edward Kruspak, Advertising Manager, 51 £. 42nd St., Murray Hill 7-6871 
Chicago —J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
Los Angeles —R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg.. Woodward 3-0495 
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Dearborn Urges ‘Outside’ Aid .. . 





Enlist More Groups, 
Safety Council Told 


(Continued from Page 2) 


structed 24,659 miles of new high-| present lack of accident informa- 


way in 1951, or more than 10 per- 
cent over the previous year; that 
the states installed protective de- 
vices at 346 additional railroad 
grade crossings, bringing the total 
to about 10,500, or about one-third 
of all grade crossings, and that 
approximately 200 fulltime men are 
engaged in special studies of high- 
accident highways and _ intersec- 
tions. 

It said also that nearly 350 new, 
special pedestrian signals; 10,000 
crosswalk markings, and 22,000 
“Walk on Left” signs were added 
to increase the safety of persons 
on foot. 

Laws in all states should be re- 
vised to require drivers to notify 
police immediately in all accidents, 
the committee stated. Such a move, 
it was said, would help remedy the 





DOWER STEERING... 
Why not Modern Trucks 7 


tion arising from inadequate re- 
ports, poor state and municipal ad- 
ministration of traffic-accident rec- 
ord bureaus, and different interpre- 
tations of what constitutes serious 
injury. 

A paper by Secretary Sawyer— 
read to the congress by John G. 
Scott, undersecretary of com- 
merce for transportation—called 
attention to the fact that traffic 
deaths in 1941 amounted to 12 for 
each 100,000,000 vehicle miles and 
dropped to 8.1 in 1948, “largely 
because of safety programs un- 
dertaken throughout the coun- 
try.” 

“That decline in the fatality rate 
was reassuring,’ Sawyer’s paper 


said, “but the national average did 
not hide the fact that state rates 
ranged from 12.1 


to 2.7. These 


Thousands of these sturdy wide-wheel wagons carried freight between 
the Atlantic Coast and Pittsburgh, the gateway to the “Ohio country”, in 
the 1830's and 40's. The driver rode the left wheel horse and did not steer 
by muscle power. He signalled the left lead horse with a single rein... 
shouted ‘‘gee” and “haw”. If a wheel hit an obstruction or a softer spot 
than usual, the horsepower took care of it . . . not the driver’s back and 


shoulders. Flat tire trouble was eliminated by having them all flat (iron) 


in the first place. 


POWER STEERING 


Is Effortless, Positive and Shockless 





Hosts at Yale Rubber's New Plant— 





When Yale Rubber Mfg. opened its $1,000,000 new plant in Sandusky, Mich., the 
following (from left) were on hand to greet visiting industrialists: L. F. Runciman, vice- 
president; Eldon H. Henderson, president and general manager; R. C. Henderson, 
treasurer, and W. D. Hough, secretary and manager of the Detroit branch. 





deadly contrasts were directly re-|in the 21st annual fleet-safety con- 


lated to the extent of local safety 
efforts.” 


test. The luncheon was addressed 
by W. L. Shaffner, director of the 


An effective program, he con-|GM fleet section, and Dr. Alfred 


tended, must embrace enforcement, | P. Haake, consultant to the corpo- 
tighter licensing procedures, traf-| ration. 


fic engineering and periodic vehi- 
cle inspection. 

General Motors sponsored a Na- 
tional Safety Council award-presen- 
tations luncheon honoring winners 


John B. Dakin, plant engineer 
of Oldsmobile, defended big busi- 
ness aganist charges that it is a 
“cold-hearted monster devoid of 
any humanitarian instinct.” He 
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The ordinary modern motor truck is far superior to the Conestoga in 
every way except steering. In eliminating the 6-horse teams with jingling 
bells, we have loaded the work of steering on the driver himself. Without 
power steering he has to expend physical effort that at times would have 
daunted even the rough and ready Conestoga men. Drivers tire, slow down, 
become less efficient . . . more prone to have accidents. 

When equipped with Vickers Hydraulic Power Steering, the heaviest 
truck can be steered under even the most adverse conditions (ruts, soft 
shoulders, flat tires, etc.) with only a light finger touch on the steering 
wheel. Drivers remain fresh, efficient, safe. Get additional information by 


asking for Bulletin M-5100, 
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praised the Joint Industry Con- 
ference safety standards in elec- 
trical and other machine tools 
set up by firms in the Detroit 
area. 

“Safety to personnel was defi- 
nitely one of the prime motives 
behind development of the JIC 
standards,” he said, adding that 
the standards, not required by any 
law, were drawn up voluntarily. 

Others who discussed plant safe- 
ty were Rolly L. Wilhite, produc- 
tion engineering director of GM; D. 
P. Morrell, Ford Motor Co. engi- 
neer; Jesse Hogans, safety director 
of Fairbanks-Morse Co.; J. G. Van- 
deventer, resident director of in- 
dustrial relations of GM’s Tern- 
stedt division, and Creedin S. Kru- 
ger, personnel manager for the tire 
and rubber division of Carlisle 
Corp. 

Connecticut’s “report card” 
method, with its point system for 
traffic violators, drew interest at 
the congress. 

William M. Greene, director of 
the Connecticut Safety Commis- 
sion, said the procedure is used to 
keep track of the state’s most dan- 


gerous drivers—the accident re- 
peaters. 
For instance, Greene said, 10 


points are charged against a driver 
responsible for a fatal accident, the 
same number for driving under the 
influence of liquor, eight points for 
racing, six for reckless driving, 
three for speeding, and two for 
passing a standing school bus or 
failing to halt at a stop sign. 

Five points results in a driver be- 
ing called in for a conference, after 
which friendly warnings “take on 
a distinct chill,” while seven points 
means the suspension of the driv- 
er’s license, Greene explained. 


7 Stand Mute 
In Detroit 


Loan Swindle 


DETROIT.—Indicted by a Fed- 
eral grand jury on mail-fraud and 
conspiracy charges, Fred V. Holz- 
baugh, 50, used-car dealer, and six 
other defendants face maximum 
sentences of 65 years’ imprison- 
ment and $22,000 fines if convicted 
on all 13 counts. 

All stood mute on arraignment 
before Federal Judge Thomas P. 
Thornton last week. Judge Thorn- 
ton entered innocent pleas for the 
six, charged with defrauding the 
National Discount Corp. of $1,000,- 
000. 

Holzbaugh, who operates Fred 
Holzbaugh Sales, Inc., at 43774 
Gratiot in nearby Mt. Clemens, 
was released on $5,000 bond. 
Bonds ranging from $2,000 to $7,- 
500 were required from the oth- 
ers. 

Government attorneys said those 
named in the indictments, besides 
Holzbaugh, were: 

Joseph J. Madison, 48, of Clark- 
ston, Mich., discharged manager of 
the Pontiac branch of National 
Discount, an automobile financing 
firm. 

Robert L. Althouse, 47, president 
of the inoperative Twentieth Cen- 
tury Lincoln-Mercury Sales, Mt. 
Clemens. 

Ami D. Althouse, 55, of Clarks- 
ton, Robert’s brother, who operates 
a television company. 

Joseph B. Foltz, 54, vice-presi- 
dent of Fred Holzbaugh Sales, Inc. 

Earl E. Butterly sr., 40, former 
operator of E. B. Motor Sales, Fair 
Haven. 

John N. Lewis, 45, of Birming- 
ham, bookkeeper for Holzbaugh 
and Althouse. 

Holzbaugh, who is a former 
general manager of the Twen- 
tieth Century dealership, is a 
brother of Earl Holzbaugh, head 
of Holzbaugh Motor Sales in De- 
troit, one of the largest Ford 
dealerships in the country. Nei- 
ther Earl Holzbaugh nor his 
dealership is in any way connect- 
ed with the alleged fraud, postal 
authorities said. 

All of the accused except Madi- 
son are charged with making 
phony chattel mortgages and sales 
records to obtain loans from Na- 
tional Discount. Madison was fired 
from his job as manager of the 
loan firm branch after the period 
of the alleged offenses between 
July, 1950, and last September. 

Charges state that Madison di- 
rected employes to push the mort- 
gages through without attempting 
to check their validity and cleared 
faked papers sent through the 
ane office of the discount 
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Auto Markets 





(Continued from Page 10) 


trailed last year throughout the 

first nine months, averaging a 26 
percent drop. The downturn be- 
gan a year ago last April when 
cutbacks in auto production were 
ordered to conserve metals for 
defense. A moderate sales pickup 
got under way at the start of this 
year and continued throughout 
the first half year. 

“But, although production con- 
trols were in effect during the sec- 
ond quarters of both 1951 and 1952, 
sales in June of 1952, for example, 
showed roughly a 10 percent year- 
to-year lag, thus posing the ques- 
tion of whether the market would 
have absorbed more cars than were 
permitted to be built under the 
production control programs.” 

Used-car sales, too, are showing 
some strength for this time of the 
year, and good shopping weather is 
a stimulant. Also there is no indi- 
cation of “bargain” prices on new 
1952 showroom cars. 

September new-car sales totaled 
4,120, considerably under the year- 
ago figure of 5,095. The September 


Goodyear Adapts 
Anti-Skid Idea 
To Auto Brakes 


PITTSBURGH.—A braking prin- 
ciple used on planes has_ been 
found suitable for automotive anti- 
skid devices, a Goodyear spokes- 
man has disclosed. 

Speaking before the National 
Transportation Meeting sponsored 
by the Society of Automotive Engi- 
neers, A. C. Gunsaulus, manager of 
development activities for the 
wheel and brake division of Good- 
year Aircraft Corp., told how Good- 
year’s device can keep wheels from 
locking, thus avoiding skidding and 
jack-knifing. 

A truck and a tractor-trailer 
equipped with the anti-skid device 
made stops while traveling around 
a glass-like ice circle without going 
out of the curved traffic lane. 


The same truck and trailer, trav- 
eling at identical speeds without 
the anti-skid device, went out of 
control. 

Two electrical-sensing units, each 
weighing about five pounds were 
placed on the rear wheels of the 
tractor for the tests. 

By controlling the brake pres- 
sure, the electrical unit produces a 
“stuttering” rotation of the vehicle 
wheel. The stuttering effect is 
caused by a sensing feature which 
neutralizes excessive braking force 
by alternately releasing and re- 
applying the pressure controlling 
the gripping force of the brake- 
drum lining. 















|total, however, was higher than | 


that of August. 

The same was true of truck sales, 
September’s total being 406, which, | 
although under the 498 of a year | 
ago, was above the 275 figure for 
August, 1952.—(Sanford Markey.) 

* 


* * 


Louisiana, Mo. 

This is one of the brightest spots 
in the country for sales of new and 
used cars. Even pickup trucks are 
selling faster than they can be de- 
livered. 

This is all due to the flood of 
gold from the rich Mississippi bot- 
tom soybean fields, where farmers 
have made a strike after two bad 
years. 

The big problem here is compe- 
tent mechanical help. Everything is 
booming now, and service and ac- 
cessories are soaring along with 
the heavy car demand. About the 
only thing reported slow is big- 
truck sales.—(L. H. Houck.) 

* + * 


Pittsfield, Il. 


Dealers in this corn, hogs and 
apple country report new-car sales 
a little off, as compared with a 
year ago, but say the situation is 
not too bad. 

“As the livestock market goes, so 
goes the car market,” one dealer 
said, and recent drops in livestock 
have been reflected in local car 
buying. 

Used cars are moving much 
slower, but inventories have been 
sharply reduced. One dealer re- 
ported 20 percent more receiv- 
ables than a year ago and said 
that even good credit is taking 
longer to pay. 

Dealers said they are watching 
credit much more closely. 

Most reported a considerable in- 
crease in buyer resistance but said 
they are getting a better class of 
tradeins. Dealers are coming out 
best both ways on ’49s and ’50s. 
They get them cheaper in trade 
and sell them for a greater profit 
than most other models.—(L. H. 


Houck.) 
* = ° 


Cincinnati 

New-car volume totaled 1,594 
units during September in Hamil- 
ton County (Cincinnati). While 
this does not compare favorably 
with the 2,025 figure of September, 
1951, it still represents the best 
new-car month since last June. 

Total for the first three-quar- 
ters of the year was 15,408 units, 
compared with 21,931 units for 
the first nine months of 1951. 

September used-car sales showed 
a decline from the preceding 
month’s figure for the fourth con- 
secutive month. Following an all- 
time high of 4,598 units set in 
May, here’s how sales have shrunk: 
June, 4,227; July, 4,024; August, 
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Cadillac Crests for 50 Years— 





This year Cadillac is celebrating its 50th anniversary. On Detroit's riverfront with 
o '52 model are Don E. Ahrens (right), general manager, and James M. Roche, general 
soles manager. The “50" is composed of 50 Cadillac Vs and crests. 





3,359, and September, 3,246. Nine- 
month totals show 1952 well ahead 


of last year, 34,007 units to 29,468. 


New-truck sales rebounded from 
the August low of 158 units to 233 
'in September, 


which 
mately the average monthly figure 
for the year. The nine-month total 
of 2,166 units, however, 
behind last year’s figure of 3,251. 

New-car sales by make for 
September were: Chevrolet, 281; 
Ford, 365; Plymouth, 159; Buick, 
151; Oldsmobile, 116; Pontiac, 

102; Mercury, 84; Dodge, 57; 
Nash, 48; Studebaker, 39; De- 
Soto, 38; Chrysler, 33; Hudson, 
30; Cadillac, 35; Packard, 15; 
Willys, 7; Henry J, 2; Kaiser, 8; 
Lincoln, 9; Crosley, 1; MG, 2, and 
Hillman, 2. 

Used-car sales by make for Sep- 
tember were: Chevrolet, 485; Ford... 
535; Plymouth, 386; Buick, 342; 
Oldsmobile, 265; Pontiac, 220; 
Dodge, 140; Studebaker, 103; Nash- 
Lafayette, 124; Mercury, 139; Chrys- 
ler, 79; Hudson, 92; DeSoto, 63; 
Packard, 59; Kaiser, 48; Cadillac, 
43; Lincoln, 22; Willys-Overland, 
31; Crosley, 21; Frazer, 20; Henry 
J, 14; LaSalle, 7; Anglia, 1, and 


others, 7.—(Emery Bacon.) 
* * * 


Denver 

New cars continue to sell about 
the same as they have for the past 
several months in the Denver area. 
Sales continue, however, to regis- 
ter a decrease in comparison to 
the same period of last year. 

Denver dealers during Septem- 
ber sold 854 new cars, as against 

1,204 during the same month of 

1951. There were 147 new trucks 

purchased during September, as 
compared to 163 during the same 
month of last year. 

In the first nine months of 1952, 
local dealers sold 7,574 new cars as 
compared with 11,844 in the same 
period of last year. Dealers sold 
1,062 new trucks in the 1952 period, 
while during the first nine months 
of 1951 they moved 1,979 new 


trucks.—(Ira R. Alexander.) 
7 + * 


New Orleans 

New-car sales during September 
in Orleans Parish (New Orleans) 
jumped to a total of 1,121, after 
a depressed August accounting of 
612 units. 

The poor showing in August 
was blamed on a shortage of 
cars as a result of the steel 
strike. The total for September 
was made up of 1,076 cars titled 
through authorized dealers, and 
55 through unauthorized outlets. 

The September figure of 1,121 
compares with 1,162 for the same 
month last year. 

Truck sales for September 
amounted to 187, up 56 units over 
August but 51 fewer than Septem- 
ber, 1951.—(Gordon Hebert.) 

* 


* * 


Oskaloosa, Ia. 

Farmers in the Oskaloosa (Ia.) 
area appear to be loosening their 
purse strings for new cars after a 
period of caution. Dealers report 
sales “extra good,” as compared 
with a few months ago. A notice- 
able spurt has developed during the 
last 30 days, they say. 

However, most _ experienced 
dealers predict that the market 
will level off in future months at 
a lower point, with selling effort 

required to close most deals. 

Late-model used cars are going 
at good prices. Old stuff is now 
hard to sell, and some dealers are 
keeping clear of prewars. Used-car 
inventories generally are down to 
normal proportions. 

Service business has developed in 
tremendous volume in the last three 
months, most dealers report. How- 
ever, the labor market is tight due 
to raids on employes by small-town 


factories.—(L. H. Houck.) 
* * 7 


Lancaster, Mo. 

New-car sales at Lancaster, Mo., 
are definitely lower than a few 
months ago, with most dealers fear- 
ing that even the present weak 
market will dwindle. Deals are 
harder to close, they say, and cus- 
tomers are kicking about factory- 
loaded accessories. 

Used-car sales are in about the 
same boat, and general service vol- 
ume is weak. 

Lancaster dealers complain that 
big-city dealers are making better 
terms and prices to draw trade 
from the country. One dealer said 
he could now get plenty of cars, 
adding that the city dealers now 
had all they could sell so the fac- 
tory was shipping more to the rural 
dealers.—L. H. Houck.) 


is approxi- 


was far 













Nash Messieurs at Paris Shoow— 


M. F. Moore (left), Nash vice-president in charge of research, visits the Nash 
exhibit, featuring the Nash-Healey sports car, at the 39th Paris Automobile Salon. 


With Moore are Sergio Farina (center), son of Pinin Farina, noted custom-body de- 
signer and Nash consultant, and Mark Olivier, general sales manager, of SMAL, 


Nash distributor for France. 





Sales Show Wide Variance. . . 





U. C. Prices Firming 


After New 


52 Low 


(Continued from Page 1) 


maintained the level of a week 
earlier. 

Prices were still reported to be 
coming down, however, in Oak- 
land, Calif.; Dallas, and Mason 
City, Ia. 

Automotive News’ index also 
showed that wholesale activity was 
up 2 percentage points over a week 
ago. This is the first time in more 
than a month that any improve- 
ment has been shown in the per- 
centage of cars sold as compared 
with the number offered. On the 
average, the auctions also are offer- 
ing more cars than they did a few 
weeks ago. 

* * - 
EPORTS from used-car dealers 
are evenly divided as to 
whether business is better or not. 
Several areas reported that used- 
car sales are down, but list exten- 
uating circumstances. 

Miami said that October was al- 
ways a “down” month there, since 
it was in the middle of the hurri- 
cane season. St. Louis said that 
dealers there have entered a “hard 
selling era,” and that all sales are 
down. Pittsburgh stil suffers from 
the aftermath of the steel strike. 

St. Louis reported that dealer 
used-car inventories are building 
up, and some franchised dealers 
are worried that large stocks of 
used cars may adversely affect 
early new-car sales. 

In other areas, most used-car 


1,200 Alterations 
Made in DeSoto 
Plant for 753 Line 


DETROIT.—Drastic changes em- 
bodied in the 1953 DeSoto required 
the replacement or substantial al- 
teration of more than 1,200 tools, 
machines and fixtures in its body 
plant here, the DeSoto division re- 
ports. 

Despite the complexity of the 
changeover job, DeSoto said it was 
able to make the switch with a 
minimum of lost time in October 
because much of the reconversion 
was done earlier during the sum- 
mer steel strike. At that time, 
pilot production of several 1953 
models took place, after which the 
entire plant was again changed to 
continue production of ’52 models. 

As an example of the extensive 
revisions necessary in the entire 
body-building process, 445 assem- 
bly trucks used in the body plant 
had to be altered for the new body 
contours of the ’53 DeSoto, as well 
as 520 conveyor trunnions. 

The roof panel on the '53 DeSoto 
is altogether new, so 60 conveyor 
roof-panel fixtures had to be 
changed. A like number of con- 
veyor side-panel fixtures had to be 
revised, and extensive changes 
were necessary on 22 “major” body 
fixtures—the big, “traveling” ‘fix- 
tures on which sides, roof panels 
and floor pan meet before they are 
welded together. 

Some 150 spot-welding fixtures 
were altered to accommodate the 
1953 bodies, along with four giant, 
“progressive-type” welders, which 
perform as many as 198 separate 
welds at one time. 


outlets are reported to be low in 
merchandise. In many cases, the 
stock trimming is deliberate, and 
many dealers are concentrating on 
keeping a larger percentage of 
older cars in stock since they re- 
quire less dollar outlay, and are 
moving fairly well. 

Used-car sales are showing im- 
provement in Cleveland, it was re- 
ported. Good shopping weather 
there is said to be a stimulant. 
G. W. Bixler, auction operator at 
Ebensburg, Pa., said that dealers 
reported a good retail business in 
that area. 


Letterbox 


(Continued from Page 4) 


about the discontinuance of Crosley 
manufacturing, as are a lot of other 
people in this part of the country. 
Those little cars are fine for this 
level country. 

I will admit that I would have 
preferred a little more power in 
the mountains around home, but 
even there it didn’t do too badly, 
and we averaged 40 miles per hour 
driving at 48 as much as possible 
and that is a good average for any 
car as this old test driver can tell 
you. 

Also, back home in Florida, we 
find the tradein value of our lit- 
tle buggy had dropped about $200 
while we were gone and the news 
leaked out. 

On our trip, we found the dealers 
in Kentucky, Tennessee, northern 
Alabama and Georgia feeling the 
effects of the most serious drought 
in years. In some sections, farmers 
were hauling water for their live- 
stock and some had to sell off some 
stock because they were unable to 
haul enough water. 

In Scottsville, Ky., the situation 
was so bad they had to turn off 
the city water, except for an hour 
in the morning and another hour in 
the evening, and then had to boil it 
for drinking. 

There, too, they had lost over 
60 percent of their tobacco crop, 

their mainstay; all the corn was 
burned to a crisp; their hay like- 
wise, and the government was in 
the process of making loans for 
the purchase of hay from other 
areas. Cotton, another of their 
good paying crops, was very poor 
—estimated at about 55 percent 
of normal, and nearly every crop, 
upon which those areas depend 
for their living, had failed due to 
lack of rain for over three 
months. 

So the dealers are very pessimis- 
tic about the outlook for business 
for this year, including farm equip- 
ment. 

Back home we found all business 
was a little off from last year and 
everyone seemed to feel that it was 
due in large part to the steel strike 
and to the uncertainty in allied 
industries, caused by that strike. 
Then the pending coal strike will 
also keep many people at home, 
who would spend part of their va- 
cation in this area, if things were 
a little less unsettled. Depending as 
we do on tourist business, we feel 
the impact of strikes even before 
you might up there.—M. D. Puares, 
ur., St. Petersburg, Fila. 









By George Deery 
Associate Editor 

The Broadcast Advertising Bu- 
reau has “subpenaed” its member 
stations to “supply evidence in the 
case for radio.” The “subpena” an- 
nounces the details of the second 
annual “Radio Gets Results” con- 
test, which is designed to help pro- 
vide BAB with ammunition to pro- 
mote the use of radio advertising 
among advertisers and agencies. 

Closing date for all contest 


entries will be Nov. 15, and the 
winners will be announced after 
Dec. 15. Judges for the contest 
represent several of the major 
















Any deer pur- 
chased individu- 
ally $39 95. 
With flasher nose 
$3.00 extra. 


Christmas 


Affecting Factories and Dealers... 
Auto Advertising 


is the 


types of advertisers which regu- 

larly use radio. 

First, second and third prizes will 
be awarded in each of nine classi- 
fications of local advertisers. These 
categories are apparel, automotive, 
department stores, financial, food 
and grocery stores, food and gro- 


cery products, home furnishing 
stores, specialized services, and 
miscellaneous. 


In addition to the station awards, 
BAB this year will provide dupli- 
cate awards for the station to 
present to its advertisers who have 
been judged practical users of radio 
advertising. The more “result” 
stories each station sends in, the 





Spectacular Life-Size 


REINDEER TEAMS 


Attract Crowds 
to your Show Room 
4 and make your name 


Chip-proof 

. can be 
used year 
after year 


Team length: 
45 to 75 ft. 
depending on 
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better chance 
recognition as a “resultful” station. 


“Last year’s contest was a great 
success, not only in providing us 
with material to promote raido, 
but, on the local level, giving the 
station sales-promotional tools to 
publicize itself to its advertisers 
and agencies,” W. B. Ryan, BAB 
president, stated. 


“We had over 300 entries last 
year. We expect to have twice that 
number submitted for our 1952 con- 
test.” 

Judges for the contest include 
Dr. Robert L. Swain, editor of Drug 
Topics; Paul Penfield, president of 
the Public Utilities Advertising 
Assn.; G. Edwin Heming, associate 
director of advertising of the Amer- 
ican Bankers Assn.; Pete Wemhoff, 
editor of Automotive News, and 
F. C. Ferry, ad manager of Grand 
Union Co., representing the Super- 
market Institute. 

7 + + 


A Post Promotion 


The Saturday Evening Post was 
host to 375 Detroiters to display its 
promotion, “Along Post Road.” Con- 
sisting of 45 min- 
iature outdoor 
boards, the ex- 
hibit pointed up 
the publication’s 
promotion efforts 
for different lines 
of business. 

Morton Bailey, 
business manager 
of the Post, was 
in charge of the 
two-day affair, 
which is being 
staged in various cities at an esti- 
mated cost of $150,000. 

Edward J. Chaffin, manager of 
the magazine’s Detroit office, stated 


Ed Chaffin 


it has of winning 
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New Pa. Packard Deal Maps Plans— 


West End Auto Sales, Norristown, Pa., wasted no time in getting down to business 


in the area. The firm is also expanding 


Damore, salesman; George Wolf, owner 
salesman. 


tional and local results will con- 
tinue as long as major contests are 
in doubt. 

More than a score of top Mutual 
commentators are scheduled to 
take part in the broadcast, includ- 
ing Gabriel Heatter, Fulton Lewis 
jr., Cedric Foster, Everett Holles 
and Cecil Brown. 

* * * 





Geyer Advertising has elected 
six vice-presidents, B. B. Geyer, 
president and chairman, has an- 


The new officers are George 


Duram, media director; Walker 
Graham and Ralph Wolfe, ac- 
Nash and 
respectively, in the 
Wesley J. Love- 


: spacing. that, including requests from deal-| Geyer Promotes Six 
time to decorate ers, 20,000 copies of a roster of old ~— 
your sales floor, cars have been given out and that 
f-t ravee the Post has distributed 40,000 
Specify which want- FOOT-top, marq ° copies of the first ads of auto aia 
ed: ground stands Complete team of 8 deer, manufacturers. a ; 
or aerial suspen- with sled and ground stands =e. deer approx. 54” long, * * ® 
Sen harness. (or aerial suspension ; ‘ 
ve harness $415.00 °45” tall. Lacquered natural To Air Vote Results 
WRITE FOR CATALOG: 7 —_ Santa $465.00 <olor. Chevrolet dealers have signed| count executives on 
With standing with the Mutual Broadcasting Sys-| Kelvinator, 
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METHODS OF DISPLAY! 





CASCO SPOTLIGHTS 


FINEST MADE! 


INNER CONTROLLED! 


Powerful seoled-beom light turns in a com- 
plete circle. Smart, streamlined design . . . 


heavily chrome-plated. 
JUNIOR: 
No. $-40 Thru-the-Post 
No. $-35 Thru-the-Door 
RETAIL $18.00 









Universol Thru-The-Fender mounting. Fully 
adjustable for all cars. Light in mounting 
base illuminates full length of rod. Extra 


brilliant ot top. 
Display card FREE 
with each 6. 





WRITE FOR SUGGESTED 


SMART, NEW, LUCITE 


Se gg 
CASCO “SPOTLIGHT MIRROR” 


vides for a cost-to-coast network of 
more than 500 stations. Starting at 
8 p.m. (EST), reports of both na- 





12, Wis. 


Milwaukee 
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FAN HUB 

REPLACEMENT ASSEMBLY 
TREMENDOUS NEW MARKET EVERY DAY 
Worn ovt fons of every make are replaced 
daily with the reliable CASCO Fan Hub 
Assembly. Merchandising package includes 
6 Fon Hub Assemblies—each 3 mounted on 


STANDARD: disploy cord. No. F-14 RETAIL $2.05 
No. S-41 Thru-the-Post . 
No. $-36 Thru-the-Door é 
RETAIL $18.50 
{Also available for 12 volts) 
| omiemeieneeneneennnenll 


ILLUMINATED 
FENDER GUIDE 


CASCO 2-SPEED 
6” RUBBER-BLADED AUTO FAN 
QUIET! DEPENDABLE! 
Fans hove chrome-plated metal trim and 
swivel orm. Motor case is die-cast, has uni- 
versal mounting brackets for quick, easy 
installation. 
No. F-11 (6 volt) RETAIL $8.75 
No. F-12 (12 volt) RETAIL $9.75 


Order No. A-31 
RETAIL $2.75 





NEW! casco 
ON-THE-POST SPOTLIGHT 
MOUNTS COMPLETELY ON OUTSIDE OF 





man, art director; Henry Turn- 
bull, who recently joined the 
agency, and Edward Zern, copy 
director. 


Edits Adcrafter 


Appointment of Donald R. Brown 
as editor of The Adcrafter, publica- 
tion of the Adcraft Club of Detroit, 
has been announced by Ben R. 
Donaldson, president. Brown will 
also assist Harold M. Hastings, sec- 
retary-manager in club activities. 

Brown formerly was a district 
sales supervisor of the Larrowe di- 
vision of General Mills, Detroit 
office. 


Pa 


* Bd * 
Bond Joins S-W - 

George B. Bond has been ap- 
pointed to the new position of sales 
promotion manager of the Alemite 

“ lubrication equip- 
ment and Stew- 
art- Warner In- 
strument division 
of Stewart-Warn- 
er Corp., F. A. 
Hiter, senior vice- 
president of Stew- 
art-Warner and 
head of Division 
One of the com- 
pany, has an- 
nounced. 

Bond’s duties 
will include coordination of ad 
programs with sales programs, 
and creation of merchandising 
campaigns, presentations and ma- 
terials for distributors and job- 
bers in the automotive, farm and 
industrial markets, Hiter said. 

Prior to joining Stewart-Warner, 
Band was ad manager of the Sears 
retail store in Gary, Ind., ad man- 
ager of Arnold, Schwinn & Co., 
bicycle manufacturer, and account 
executive for the Bozell & Jacobs 
ad agency. 


George B. Bond 


* * 


Goodyear Drive Cited 


The committe of judges for the 
1952 American Public Relations 
Assn. achievement awards has se- 
lected Goodyear Tire & Rubber’s 
“Better Roads” campaign as the 
winner in the_ transportation 


FITS ALL SPOTLIGHTS 

Double thick, polished bevel giess encased 
in heavy gouge brass, chrome plated shell, 
swiveled on ball ond socket to die cost 
mounting orm. Atteches to bock shell of 
spotlight. Ne. $-10 RETAIL $3.00 


Dependable Products for 


Casco Products Corp., Bridgeport 2, Connecticut 


CAR. CONTROLLED BY DASH SWITCH 
This chrome beouty has all the light power 
ond maneuverability of more expensive 
spots—yet con be installed in minutes. 

Ne. $-240 RETAIL $14.00 
(Also eveilable for 12 veits) 


Over @ Quarter Century 


in March. 


classification, and will give Good- 
year the silver anvil trophy when 
the annual awards are presented 


Goodyear’s campaign started in 
October, 1951, with full-page 
newspaper ads in which Paul 





after it received a Packard franchise recently. One of the first things the firm did 
was plan a hard-hitting sales campaign directed at all potential Packard customers 


its building to provide more room for the 


service department, and is moving its used-car business to an adjacent lot. Above, 
planning the campaign are (from left): Joseph SanFelice, sales manager; Charles 


of the dealership, and Salvatore Gallo, 


Litchfield, chairman of Goodyear, 
set forth facts showing how the 
national welfare is threatened by 
congestion on the highways. 

Following this initial news- 
paper announcement, a series of 
four-color advertisements ran in 
the Saturday Evening Post, Col- 
lier’s, Time and Newsweek. Good- 
year’s television show backed up 
this campaign. 





(ashinon 











REPLACEMENT 
CONVERTIBLE 


Ask about 
our new 
reduced prices 





Find out about the NEW 


ARO REGAL 


Lowest priced 3-ply top on mar- 
ket; made of genuine Haartz 
sport topping material: Tan, 


Black on Tan, Black on Black. PRICE” 


PRICE 
(Plus Tax) 





Write or wire for money making deal 


ARO TOP SALES CO. 


1089 Commonwealth Ave, Boston, Mass. 


World’s Largest and Oldest Makers 
of Replacement Convertible Tops 


D © © 


R 
TOOLS 


USER 
tat fi Ocak, iE LMS >) 
Door Handle Ferrule 
Tool for GM cars and 
trucks. Tightens loose 
outside door handles 
by cutting new lips on 
old ferrules — or in- 
otalling new ferrules. 
DEALER COST 


Door Handie Flange 
Depressor aids in re- 
moving door handles 
and window control 
levers Adjustable — 
fits all sizes. RUB- 
BER PROTECTED. 
Leaves hands free. 
Pick included with 
each tool 

DEALER COST 

$2.25 


IMMEDIATE 
DELIVERY 


furgich onder’ dinmat 
01 

Write today for free 

catalog of over 200 

HOUSER service 

items. 
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AUTOMOTIVE NEWS, OCTOBER 27, 1952 


U. S. Takes Action on Future Studies .. . 


Long-Range Transport Program 


WASHINGTON. — A tentative 
long-range program for the exami- 
nation and analysis of the coun- 
try’s major transportation policy 
problems was approved last week 
by Jack Garret Scott, undersecre- 
tary of commerce for transporta- 
tion. 

Scott’s approval came after con- 
sultation with other Government 
agencies on recommendations of 
the Commerce Department’s newly 
formed transportation council. 


The program’s purpose, it was 
stated, is to assist the Secretary 


of Commerce in his responsibili- 
ties for coordinating transporta- 
tion policy within the executive 
branch of the Government and 
for providing leadership for the 
Administration in the transporta- 
tion field. 

Scott said it is intended that the 
studies and research to be con- 
ducted will form a factual basis 
for recommendations for legislative 
and administrative action, directed 
toward the accomplishment of the 
following primary objectives: 

1. The establishment and main- 
tenance of a privately owned, fi- 





nancially healthy and well-coordi- 
nated transportation system, which 
is efficiently and economically op- 
erated, at the lowest reasonable 
total economic cost to the general 
taxpayers and transportation users. 

2. The assurance of the provi- 
sion of efficient modern trans- 
portation facilities and services, 
which will be adequate for the 
needs of commerce and defense, 
at just and reasonable rates, and 
without undue or unreasonable 
discrimination. 


3. The recognition and preserva- 





| tion of the inherent advantages of 
| the various types of transportation, 
and the prevention of unreasonable 
discriminatory practices as between 
them. 


4. The limitation of transport 
regulation to the degree clearly re- 
quired by the public interest and to 
that which is administratively man- 
ageable, consistent with sound 
managerial discretion of the car- 
riers. 

5. The limitation of governmental 
assistance to transportation to 
those situations wherein such assis- 
tance is clearly justified by na- 
tional transportation policy and re- 
quirements, and is consistent with 
|the general state of the nation’s 
economy and the public budget. 

6. The imposition of charges 
upon the users and beneficiaries 


35 


of transportation facilities which 
are provided by government, in 
whole or in part, but only when 
and to the extent that such 
charges are fair and equitable, 
are clearly justified by all of the 
facts and circumstances, and are 
consistent with national trans- 
portation policy. 

7. The retention by the states of 
their primary powers in the trans- 
portation field which can be more 
effectively and efficiently exercised 
by them than by the Federal Gov- 
ernment and which do not consti- 
tute undue burdens upon or ob- 
structions to interstate or foreign 
commerce and do not conflict with 
the exercise by the Federal Gov- 
ernment of its paramount authority 
over such commerce. 


New Passenger Car Registrations, 14 States for September, 1952-1951 


Car registrations by states are 
released here weekly, a1 com- 
plied by R. L. Polk representa- 
tives In state capitals. 
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New Commercial Car Registrations, 14 States for September, 1952-1951 


Truck registrations by states are 
released here weekly, as compiled 


by R. L. Polk representatives in 
state capitals. 


Chevrolet 


International 
Kenworth 
Peterbilt 


Studebaker 
Sterling 
Willys-Overiand 
Miscellaneous 


White- 


Truck registrations by states are 
released here weekly, as compiled 
by R. L. Polk representatives in 
state capitals 
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PLYMOUTH—Concord — 2-dr. sed., $1,- 


The following advertised delivered prices 
are based on factory retail prices sug- 
gested by the factories under authority 
of the Office of Price Stabilization. These 
prices include federal excise taxes and 
factory handling charges, plus dealer de- 
livery and handling charges. They do 
NOT include transportation charges, state 
and local taxes or optional equipment. 

ALLSTATE — Four—2-dr. sed., $1,395. 
Six—2-dr. sed., $1,657. (Sold only by Sears 
stores.) 


AUSTIN—Somerset — 4-dr. sed., $1,795; 
stat. wag., $1,895; conv., $1,945; A-40 


sports conv., $2,295; A-90 sports sed., $3,- 


395. (Delivered at U. S. ports.) 
BUICK—Special __ 4-dr. sed., $2,208.76 
(Deluxe, $2,255.32); 2-dr. Deluxe sed., 


$2,196.88; cl. cpe., $2,114.65; Riviera, $2,- 
295.43; conv., $2,634.17. Super—4-dr. sed., 
$2,563.17; Riviera, $2,477.56; conv., $2,- 
868.59; stat. wag., $3,295.73. Roadmaster 
—4-dr. sed., $3,200.36; Riviera, $3,300.05; 
conv., $3,452.56; stat. wag., $3,976.73. 
(Dynaflow standard on Roadmaster, op- 
tional at $192.50 on Special and Super. GM 
power steering optional at $198.90 on 
Super and Roadmaster. 


OCADILLAC—Series 62—4-dr. sed., $3,- 


666.26; cl. cpe., $3,571.33; Coupe deVille, 
$3,994.57; conv., $4,143.72. Series 60 Spe- 
clal—4-dr. sed., $4,304.88. Series 75—8- 
pass. sed., $5,407.54; lim., $5,620.93. 


(Hydra-Matic standard on Series 62 and 
60, optional at $198.36 on Series 75. GM 
power steering optional at $198.43 on all 
models. ) 

CHEVROLET—Styleline Special — 4-dr. 
sed., $1,670.43; 2-dr. sed., $1,613.62; cl. 
epe., $1,620.26; bus. cpe., $1,529.55. Style- 
line Deluxe—4-dr. sed., $1,761.21; 2-dr. 
sed., $1,707.32; cl. cpe., $1,726.26; Bel-Air, 
$2,006.05; conv., $2,128; stat. wag., $2,- 
297.12. Fleetline Deluxe—2-dr. sed., $1,- 
707.32. (Powerglide optional at $178.35 on 


Deluxe models.) 


CHRYSLER—Windsor—4-dr. 
517.98 (8-pass., $3,361.71); 


$2,- 
$2,- 


sed., 


cl. cpe., 





495.06; Town & Country wag., $3,220.15. 
Windsor Deluxe — 4-dr. sed., $2,746.60; 
Newport, $3,106.85; conv., $3,230.09. Sara- 
toga—4-dr. sed., $3,240.09 (S-pass., $4,- 
196.60); cl. cpe., $3,212.12; Town & Coun- 
try wag., $3,950.21. New Yorker—4-dr. 
sed., $3,555.21; Newport, $3,994.14; conv., 
$4,117.61. Imperial—4-dr. sed., $3,864.49; 
el. cpe., $3,851.25; Newport, $4,249.17. 
Crown Imperial—S-pass. sed., $6,921.52; 
lim., $7,044.49. (Fluid-Matic optional at 
$131.81 on Windsor, standard on other 
series. Fluid Torque standard on Crown 
Imperial, optional at $166.51 on other 
eights, at $124.70 on Windsor Deluxe and 
at $256.51 with Fluid-Matic on Windsor. 
Power steering standard on Crown Impe- 
rial, optional at $198.90 on other special- 
transmission models. ) 


DeSOTO—Deluxe—4-dr. sed., $2,352.52; 
cl. cpe., $2,339.41; 8-pass. sed., $3,162.24; 
earry-all sed., $2,591.85. Custom—4-dr. 
sed., $2,572.43; cl. cpe., $2,551.23; Sports- 
man, $2,910.07; 8-pass. sed., $3,382.14; 
suburban, $3,753.57; conv,, $3,015.99; stat. 
wag., $3,209.39. Fire Dome 8—4-dr. sed., 
$2,759.79; cl. cpe., $2,738.14; Sportsman, 
$3,097.83; 8-pass. sed., $3,567.27; conv., 
$3,203.04; stat. wag., $3,397.11. (Tip-Toe 
Shift with Fluid Drive standard on Cus- 
tom, optional at $131.97 on Deluxe and 
Fire Dome 8. Tip-Toe Shift with Fluid 
Torque Drive optional at $256.67 on Fire 
Dome 8. Power steering optional at $198.90 
on all models.) 


DODGE — Meadowbrook Special — 4-dr. 


sed., $2,088.25; cl. cpe., $2,046.50. Mea- 
dowbrook—4-dr. sed., $2,181; cl. cpe., $2,- 
151.75; stat. wag., $2,250.75. Coronet— 


4-dr. sed., $2,365; cl. cpe., $2,336; Diplo- 
mat, $2,577; conv., $2,710.50; stat. wag., 
$2,648. (Gyro-Matic optional on all models 
except Meadowbrook station wagon at 


Current Prices on New Cars 


$130.10. Gyro-Torque optional on all Coro- 
net models at $233.50.) 

FORD—Mainline 6—4-dr. sed., $1,689.47; 
2-dr. sed., $1,640.59; bus. cpe., $1,536.33; 
stat. wag., $2,018.40. Mainline 8—4-dr. 
sed., $1,766.09; 2-dr. sed., $1,716.20; bus. 
epe., $1,612.53; stat. wag., $2,094.07. Cus- 
tomline 8—4-dr. sed., $1,857.85; 2-dr. sed., 
$1,808.95; cl. cpe., $1,818.50; country sed., 


$2,264.74. Crestline 8—Victoria, $2,119.73; 
conv., $2,229.42; stat. wag., $2,401.24. 
(Ford-O-Matiec optional at $184 on all 
models. ) 


FORD OF BRITAIN—Prefect 4-dr. sed., 


$1,344; Anglia 2-dr. sed., $1,183; Consul 
4-dr. sed., $1,693; Zephyr six 4-dr, sed., 
$1.890. (Delivered at U. 8S. Ports.) 


HENRY J—Corsair Four—2-dr. sed., $1,- 


400. Corsair Deluxe Six—2-dr. sed., $1,- 
686.18. 

HUDSON—Pacemaker Six — 4-dr. sed., 
$2,310.87; 2-dr. sed., $2,264.13; cl. cpe., 


$2,310.87; bus. cpe., $2,115.72. Wasp Six— 
4-dr. sed., $2,465.84; 2-dr. sed., $2,413.28; 
cl. cpe., $2,465.84; Hollywood, $2,811.58; 
conv., $3,047.50. Commodore Six — 4-dr. 
sed., $2,673.59; cl. cpe., $2,646.69; Holly- 
wood, $2,999.86; conv., $3,246.77. Hornet 
Six and Commodore Eight—4-dr. sed., $2,- 
768.86; cl. epe., $2,741.99; Hollywood, $3,- 
095.15; conv., $3,342.05. (Hydra-Matiec op- 
tional at $175.71 on all models.) 


JAGUAR—XK-120—Super Sports, $4,039; 


hardtop, $4,065. Mark VII—4-dr., $4,170. 
(Delivered at U. S. ports.) 
KAISER—Deluxe—4-dr. sed., $2,512.79; 


2-dr. sed., $2,459; bus. cpe., $2,271; 4-dr. 
Traveler, $2,618.55; 2-dr. Traveler, $2.,- 
565.67. Manhattan—4-dr. sed., $2,649.63; 
2-dr. sed., $2,596.76; cl. cpe., $2,617.91; 
4-dr. Traveler, $2,755.36; 2-dr. Traveler, 
$2,702.50. (Hydra-Matic optional at $178.55 
on all models.) 





LINCOLN—Cosmopolitan—-4-dr. sed., $3,- 
517; cl. cpe., $3,621.50. Capri—4-dr. sed., 
$3,660.50; spt. cpe., $3,865.50; conv., $4,- 
025. (Hydra-Matic standard on all models.) 

MERCURY — Custom — 4-dr. sed., $2,- 
248.50; 2-dr. sed., $2,191; spt. cpe., $2,- 
313; 6-pass, stat. wag., $2,775 (8-pass., 
$2,823.50). Monterey—4-dr. sed., $2,330; 
spt. cpe., $2,449; conv., $2,605.50. (Mere- 
O-Matic optional at $189.81 on all models.) 

MORRIS and MG—Minor — 4-dr. sed., 
$1,595; 2-dr. sed., $1,445; conv., $1,475. 
MG-TD conv.—standard, $2,115; Mark II 
Deluxe, $2,360. 


NASH—Rambler Super—suburban, §$2,- 
002.60. Rambler Custom—Country club 
sed., $2,094.35; conv., stat. wag., §$2,- 


118.90. Statesman Super—4-dr. sed., $2,- 
178.35; 2-dr. sed., $2,143.55. Statesman 
Custom—4-dr. sed., $2,331.70; 2-dr. sed., 
$2,309.50. Ambassador Super—4-dr. sed., 
$2,557.20; 2-dr. sed., $2,520.75. Ambassa- 
dor Custom—4-dr. sed., $2,716.45; 2-dr. 
sed., $2,695. (Hydra-Matic optional at 
$178.85 on Statesman and Ambassador. ) 


OLDSMOBILE—Deluxe 88 — 4-dr. sed., 
$2,327.09; 2-dr. sed., $2,261.62. Super 88 
—4-dr. sed., $2,461.71; 2-dr. sed., $2,- 
395.25; cl. cpe., $2,344.92; Holiday, $2,- 
673.39; conv., $2,852.59. Classic 98—4-dr. 
sed., $2,785.82; Holiday, $3,021.75; conv., 
$3,228.84. (Hydra-Matic optional at $178.35 
and GM power steering at $198.90 on all 
models. ) 


PACKARD—200—4-dr. sed., $2,548; 2-dr. 
sed., $2,494. 200 Deluxe—4-dr. sed., $2,- 
695; 2-dr. sed., $2,641. 250—Mayfair, $3.- 
318; conv., $3,476. 300—4-dr. sed., $3.116. 
Patrician 400—4-dr. sed., $3,797. (Ultra- 
matic standard on Patrician 400, optional 
at $189 on other models. Power steering 
optional at $195 on all models; power 
brakes at $39.45. 


768.39; bus. cpe., $1,625.36 Suburban, §2,- 
177.81; Savoy Suburban, $2,301.88. Cam- 
bridge—4-dr. sed., $1,837.34; cl. cpe., $1,- 
799.18. OCranbrook—4-dr. sed., $1,928.50; 
cl. cpe., $1,897.86; Belvedere, $2,231.21; 
conv., $2,343.83. 

PONTIAC—Chieftain 6—4-dr. sed., $2,- 
014.64; 2-dr. sed., $1,956.36; stat. wag., 
$2,615.09. Chieftain 8—4-dr. sed., $2,089.62; 
2-dr. sed., $2,031.45; stat. wag., $2,772.46. 
Chieftain 6 Deluxe—4-dr. sed., $2,118.53; 
2-dr. sed., $2,060.28; conv., $2,444.21; Cgt- 
alina, $2,304.30 (super deluxe, $2,370.43); 
stat. wag., $2,689. Chieftain 8 Deluxe— 
4-dr. sed., $2,193.51; 2-dr. sed., $2,136.32; 
conv., $2,517.66; Catalina, $2,379.99 (super 
deluxe, $2,446); stat. wag., $2,772.46. 
(Hydra-Matiec optional at $178.50 on all 
models. ) 


ROOTES—Hiliman Minx—4-dr. sed., $1,- 
533; conv., $1,840; stat. wag., $1,938. 
Hillman Minx Deluxe—4-dr. sed., $1,645; 
conv., $1,890. Humber — Hawk sed., §$2,- 
295; Super Snipe sed., $3,369; Pullman & 
Imp. lim., $5,110. Sunbeam-Talbot—sed., 
$2,685; conv., $2,911 . Rover 75—sed., $2,- 


697. (Delivered at U. S. ports.) 
STUDEBAKER—Champion Custom — 4- 
dr. sed., $1,768.70; 2-dr. sed., $1,734.90; 


cl. epe., $1,762.99. Champion Deluxe—4-dr. 


sed., $1,861.70; 2-dr. sed., $1,827.91; cl. 
cpe., $1,856. ion Regal—4-dr. sed., 
$1,946.48; 2-dr. sed., $1,912.70; cl. cpe., 


$1,940.78; Starliner, $2,220.35; conv., §$2,- 
272.84. Commander Regal—4-dr. sed., $2,- 
120.82; 2-dr. sed., $2,085.60; cl. cpe., 
$2,114.86. Commander State—4-dr. sed., 
$2,207.62; 2-dr. sed., $2,172.41; cl. cpe., 
$2,201.67; Starliner, $2,487.52; conv., $2,- 
547.92. Land Cruiser—4-dr. sed., $2,364.91. 
(Automatic optional at $231.24 on Cham- 
pion and $243.08 on Commander and Land 
Cruiser. ) 

WILLYS-OVERLAN D—Aero—Lark 2-dr. 
sed., $1,740.67; Wing 2-dr. sed., $1,989.33; 
Ace 2-dr. sed., $2,074.34; Eagle, $2,155.04. 
Four—stat. wag., $1,862.22 (four-wheel 
drive, $2,304.03). Six—stat. wag., $1,948.75. 
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British Auto Show Opens; 
63 Makes on Display 


LONDON. — Field Marshal Earl Aston Martin, Austin, 
Alexander, Britain’s minister of de-| Bristol, Daimler, Ford of England, 
fense, opened the 37th International | Frazer Nash (A.F.N. Ltd.), 
Motor Exhibition at Earls Court} Hillman, Humber, Jaguar, 





Jensen, 


Wednesday (Oct. 22). Jowett. 

The sponsor, the Society of Also, Lagonda, Lanchester, Lea 
Motor Manufacturers and Trad- | Francis, MG, Morgan, Morris, 
ers, expected nearly 300 cars of Riley, Rolls-Royce, Rover, Singer, 

Standard, Sunbeam-Talbot, Tri- 


both British and foreign make on 
display. A total of 63 manufac- 
turers were represented. 

For the first time, a number of 
racing cars are shown. 

The 18 U. S. makes exhibited in 
London are Buick, Cadillac, Chev- 
rolet, Chrysler, DeSoto, Dodge, Ford 
(also Ford of Canada), Hudson, 
Kaiser- Frazer, Lincoln, Mercury, 
Nash, Oldsmobile, Packard, Plym- 
outh, Pontiac, Studebaker and 
Willys-Overland. 

Thirty-two British manufacturers 
are showing a total of 197 cars. The 
domestic exhibitors exhibited A.C., 
Allard, Alvis, Armstrong-Siddeley, 


umph, Vauxhall and Wolseley. 

Eight French manufacturers 
with exhibits include Citroen, 
Delahaye, Ford S.A.F., Hotchkiss, 
Panhard, Peugeot, Renault and 
Simco. Italy is represented by 
Alfa Romeo, Fiat and Lancia. 

For the first time, Spain is repre- 
sented by the Pegaso firm. 

There is also an exhibit of trail- 
ers— known in Britain as “cara- 
vans.” Of the 52 models exhibited, 
20 are put on public view for the 
first time. 

The show will run through Nov. 
1 but was closed for a day Oct. 26. 



























EAGER CHEVROLET. INC. 


200 MAIN ST. FRANKLIN,N.J. 


HIGHWAY ADVERTISING SIGNS 
Enameled Steel Signs ¢ 4 9 5 0 
FULL SIZE — 8 feet x 4 feet 


WE DO NOT RENT OR LEASE SIGNS 
YOU BUY OUTRIGHT 
YOU CHOOSE YOUR OWN WORDING 


Write today for literature and detailed information. 
Special Discount to Dealer Associations 


COMFORT SPECIALTY co. 


200 South Seventh Street St. Louis 2, Mo. 








Display the ’53 Models 
on a MACTON Turntable! 





Set up your own NEW CAR SHOW! 
mag ® Costs about 1 cent per hour to operate 


® Collector rings for interior lighting 
® Drive on runway ®@ 4500 Ib. Capacity 


$495" 


F.O.B. Port Chester 
Write for catalog No. 9 


MACTON MACHINERY CO., INC. 
LOCUST AVENUE ¢ PORT CHESTER, N. Y. 


® Unconditionally Guaranteed for 1 year 
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Week Week Jan. 1 Jan. 1 
Ended Same Ended Oct., to to | 
Oct. 25, Week, Oct. 18, 1952 Oct. 27, Oct. 25, 
| 1952 1951 1952 to Date 1951* 1952* 
CHRYSLER 19,895 21,099 15,570 51,045 1,059,461 705,823 
Chrysler 3,514 3,377 2,845 8,775 142,735 89,760 
DeSoto 2,179 2,288 1,518 4,177 102,770 72,754 
Dodge 5,880 5,520 5,169 16,764 278,814 189,081 
Plymouth 8,322 9,914 6,038 21,329 535,142 354,228 
FORD ...... 26,626 20,338 27,479 100,208 1,011,476 768,386 
Ford 22,484 15,171 22,643 82,125 780,918 598,603 
Lincoln 151 570 123 1,486 24,381 26,465 
Mercury ..... 3,991 4,597 4,713 16,597 206,177 143,318 
GENERAL MOTORS .. 47,985 37,548 45,916 171,692 1,953,578 1,477,691 
Buick oe 7,708 7,202 7,707 27,813 351,815 264,923 
Cadillac 2,374 1,909 2,373 8,538 89,445 82,362 
Chevrolet 25,102 18,481 22,895 89,108 966,463 715,549 
Oldsmobile 5,744 4,865 5,836 20,754 248,504 187,980 
Pontiac .... 7,057 5,086 7,105 25,479 297,351 226,877 
KAISER-FRAZE R 1,888 1,147 2,060 6,695 90,137 57,873 
Kaiser . 1,888 1,147 2,060 6,695 90,137 57,873 
CROSLEY 4 ‘ate ; ; 4,355 1,593 
HUDSON i 1,586 1,129 3,672 87,382 64,681 
NASH .. 4,419 2,179 2,875 14,363 137,880 116,180 
PACKARD 591 1,823 307 3,235 63,620 46,564 
STUDEBAKER _ 4,390 4,102 4,342 16,010 195,127 127,046 
WILLYS-OVERLAND?* 1,744 444 1,666 5,771 22,940 45,122 
Total Cars, U. S. 107,538 90,315 101,344 372,691 4,625,956 3,410,959 
tIncludes station wagons. *Revised. : 7 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan, 1 Jan. 1 
Ended Same Ended Oct., to to 
Oct. 25, Week, Oct. 18, 1952 Oct. 27, Oct. 25, 
1952 1951 1952 to Date 1951* 1952* 
CHEVROLET 8,414 6,653 8,487 29,807 374,294 254,242 
CROSLEY ........ 5 18 , 609 208 
DIAMOND T .... 142 137 142 525 6,544 6,523 
DIVCO ..... 60 89 60 216 3,851 2,473 
DODGE ........ 4,088 3,224 4,045 14,962 139,895 133,097 
FEDERAL 27 49 28 109 2,204 1,355 
FORD 6,422 4,425 6,453 23,399 278,392 177,548 
GMC .......... ba 2,658 2,694 2,850 10,376 107,952 93,106 
INTERNATIONAL 2,569 1,960 2,554 9,045 137,673 106,501 
MACK . es 2 260 235 253 853 12,171 8,511 
ae 328 375 332 1,209 11,933 14,183 
STUDEBAKER 1,340 1,384 1,326 4,761 43,206 47,048 
NII, ins deschwiviasiieniasnsess 230 406 227 820 13,504 10,046 
WILLYS-OVERLAND. . 2,689 2,210 2,646 8,563 79,666 85,910 
MISCELLANEOUS . 331 331 331 1,180 13,608 12,161 
Total Trucks, U. S.... 29,498 24,190 29,734 105,825 1,225,502 952,912 
Total Cars, Trucks 
rr 137,086 114,505 131,078 478,516 5,851,458 4,363,871 
Total Cars, Trucks 
Canada salut iae 7,632 6,181 8,489 29,214 344,789 326,420 
Grand Total 


Cars and Trucks 
U. S. and Canada 


Drive, — a Nash, 
N.B.: All U. 


of Southern workers for plants in 
the Detroit area. 
. * * 

Aime: every day bus loads pull 

into Detroit with workers 
signed up down South. However, 
plant sources report, such people 
often work only a day or two be- 
fore they decide to go back home 
again. 

The reasons these workers give 
for leaving are many, but the 
common ones involve dissatisfac- 
tion with weather conditions, 
lonesomeness, or disillusionment 
about the amount of work they 
expected they would have to do. 

Factory personnel people have 
tried various methods to cut down 
the number of “quits” of these 
Southern workers, but to no avail. 
Even the improvising of a multi- 
tude of “red tape” in employment 
separation details has failed to 
ease the situation. 
* + * 

A BANWHILE, the industry has 

to be satisfied with the best 
production it can get under the 
circumstances. It can, however, find 
some solace in the fact that cur- 
rent weekly output is running ahead 
of comparable 1951 levels. 

There is little apprehension in 
the industry, meantime, about the 
immediate future as regards coal 
supplies. As one official said last 
week: 

“The only things higher around 
our plant than our production 
plans are the coal piles outside. 
It has become traditional to 
spend the summer months get- 


*Revised. a x. nee Autocar, Corbitt, 


Output Holds Fast Pace 


Week’s Total of 137,036 Vehicles Is Second 
Highest Mark This Year 


(Continued from Page 1) 


144,688 120,686 139,567 507,730 6,196,247 4,690,291 


Marmon H., Brockway, Four-Wheel 


’ totals include cars and trucks for military orders. 





ting ready for what Mr. Lewis 

may do in the winter.” 

General opinion seems to be that 
the coal strike will not affect auto 
production through the rest of 
this year—unless, of course, the 
strike curtails steel output. 

~ + * 


Most makers apparently plan to 
continue output at the highest 
possible rates at least through No- 
vember, and the only barrier they 
forsee is high absenteeism around 
Thanksgiving Day. 

Plans are to produce as many 
vehicles in November as will be 
built in October—about 479,000 
cars and 132,000 trucks for a to- 
tal of 611,000 vehicles. 


Prospects are still considered ex- 
cellent that there will be 4,350,000 
cars and 1,150,000 trucks built this 
year for a total of 5,500,000 ve- 
hicles. 

During 1951, U. S. plants turned 
out 5,330,594 cars and 1,416,382 
trucks—a total of 6,746,976 units. 


2 Canada Auto Firms 


Share Defense Orders 
OTTAWA.—Defense contracts to- 
taling $2,487,556 were awarded last 
week to two auto companies in 
Canada, it was announced by the 
Defense Production Department. 


Chrysler Corp. of Canada re- 
ceived a $2,382,643 order for the 
manufacture of automotive parts, 
while a $104,913 contract for dump 
trucks went to Ford Motor Co. at 
Windsor, Ont. 













Award for Nash— 


Nash was formally presented with an 
award by the Sports Car Club of America 
during the recent fifth annual Watkins 


ete: “Wii 


Glen (N. Y.) sports-car Grand Prix. The 
award was made in recognition of Nash 
as the American manufacturer which had 
done most during the past year in the 
interest of sports cars in this country and 
abroad. Presentation of the cup was made 
by Walter Von Schonfeld (left), editor of 
Auto Sport Review. L. E. Stewart, Nash 
sales-promotion manager, accepts the cup 
while seated in the Le Mans Grand Prix 
d'Endurance class-winning Nash-Healey. 


Auto Stocks 








Oct. Oct. 1952 

22 15 High Low 
Chrysler 80% 81% 86 681% 
Crosley 1% 1% 3% 1% 
GM 58% 59% 61% 50 
Hudson 16 15% 16% 12% 
K-F 4% 4% 7 3% 
Nash 20% 20% 21% #£17% 
Packard 4% 4% 5% 4% 
Stude. 343, 36% 39% 31% 
Willys 9% 9% 10% 85 
Average 25.44 25.87 


Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 








Advertisement 


The Way to Sell 
America’s Biggest 


Automotive Market 


More than half the nation’s con- 
sumers live in the Country-Side 
Market—in trade centers of less 
than 10,000 population, in cross- 
roads villages, down country lanes 
or on farms. In this market, cars 
are indispensable; nearly 60 percent 
of the families who live here own 
one or more. In the City-Side Mar- 
ket, 60 percent of the families don’t 
own cars. 

In parts and service volume, too, 
the Country-Side Market holds an 
enviable position. Of the $6 billion 
spent annually to maintain motor 
vehicles, this market accounts for 
more than half. This business is 
a steady source of profit, and ex- 
plains why the majority of Ameri- 
ca’s independent repair shops as 
well as car dealers are located here. 

The tremendous importance of 
automotive equipment to Country- 
Side families, both farm and non- 
farm, makes the Country-Side Mar- 
ket the biggest automotive market 
in America. Helping automotive 
advertisers reach and sell this mar- 
ket is the job of Farm Journal and 
Pathfinder, one the largest, most 
successful farm magazine in Amer- 
ica, the other the only dual-appeal 
magazine which majors in the non- 
farm interests of Country-Side 
families. Together they form an 
unbeatable combination for influ- 
encing and selling 4,000,000 of the 
best automotive customers in Amer- 
ica’s automotive market. Now auto- 
motive advertisers can buy them 
that way—a 4-million package buy 
at a package price—the Countrv- 
Side Unit. 


DEALERS! 


WE 
WHOLESALE 
USED CARS 


Dick CONNELL 


12240 JOS. CAMPAU 
DETROIT'S OLDEST 
CHEVROLET DEALERSHIP 
TW 1-0600 
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The Successful Slate at Ariz. Parley— 

The Arizona Automobile Dealers Assn. has elected the following officers for the 
coming year (from left): Joe Mauzy (Ford), Bisbee, secretary-treasurer; C. W. Burns 
(Buick), Phoenix, president, and O. B. Custis (Buick), Flagstaff, vice-president. 


20 


Tucson Jaycees Greet Lloyd— 


q 





These gun-totin' members of the Tucson (Ariz.) Junior Chamber of Commerce were 
the welcoming committee for J. Saxton Lloyd, NADA president, when he was in that 
city to address the annual convention of the Arizona Automobile Dealers Assn. 


‘ol Profits of Auto Makers 
37% Below °50, FTC Says 


WASHINGTON.—The 1951 
profits (after taxes) of 17 motor 
vehicle makers was down 37 per- 
cent as compared to similar figures 
for 1950, according to a Federal 
Trade Commission survey made 
public last week. 


The FTC survey, which com- 
pared profits and rates of return 
to stockholders for prewar and 
postwar years, gave a report of 
215 companies grouped into 25 
industries. 



























ALL-METAL 
PARTS BINS 


@ SLIDING SHELVES 
@ SNAP-IN DIVIDERS 
@ SHIPPED READY FOR USE 















IMMEDIATE SHIPMENT 
ON ALL BINS BUILT TO 


1953 PLANOGRAPHS 
All Styles — All Models 


OWS 


METAL PRODUCTS, INC. 


1806 ROCKWELL AVE. 
CLEVELAND 14, OHIO 

















In 1950, FTC said, the 17 motor 
vehicle manufacturers, composed 
of the four largest companies and 
13 other companies reporting (not 
including Ford), showed a profit of 
$1,093,000,000. Similar figures for 
1951 show a profit after taxes of 
$693,000,000. This represents a cut 
of $400,000,000, or 37 percent. 

However, the profit before taxes 
figures for the same years show a 
different story. Before taxes, profits 
for the 17 auto companies was 
totaled at $2,256,000,000 for 1950, 
and $1,812,000,000 for 1951. While 
this is still a decline of $444,000,000, 
the amount represents a drop of 
only 20 percent. 

Meanwhile, the rate of return to 
the stockholder after taxes for 1940 
was nearly as great as the figure 
for 1951. In 1940, according to FTC, 
money from the 17 companies was 
returned at the rate of 17.3 percent. 
After sensational gains up through 
1950, the 1951 figure dropped back 
to 18.7 percent. 

The rate of return for 1950 was 

listed at 31.7 percent. 

The FTC survey also carried 
figures of 40 motor vehicle equip- 
ment makers, and the rate of re- 
turn to stockholders after taxes in 
1951 was actually below the similar 
figure for 1940. In 1951, the survey 
showed, money was returned to the 
stockholder at the rate of 14.8 per- 
cent. In 1940, the stockholder took 
returns at the rate of 16.1 percent. 

In a combined group of 57 auto- 
motive and automotive equipment 
makers, the rate of return was 
listed by the FTC at 17.1 percent 
in 1940. By 1950, this figure had 
changed to 29.6 percent. 

But, after the tax revisions for 
1951, the rate of return dropped 
again to 17.9 percent, just slightly 
above the 1940 figure. 


Upcoming 
(Continued from Page 2) 


tails of a proposed “external nerv- 
ous system” for turnpike drivers 
have not been made public, the 
Pennsylvania Turnpike Commis- 
sion has recently authorized $2,- 
000,000 to study the idea. 

It was explained that one of the 
major features of a signal system 
would provide “stimuli” to prevent 
drivers from dropping into a semi- 
hypnotic or drowsy state caused by 
the absence of traffic lights, pedes- 
trians and cross roads on toll super- 
highways. 





$3,000,000 Stalemate ... 





Supreme Court Denies 


K-F Appeal on Otis 


WILLOW RUN.—No further ac- 
tion has been announced yet to 
continue the five-year-old, $3,000,000 
suit against Otis and Co., Cleveland 
investment bankers, following last 
week’s U. S. Supreme Court action, 
Kaiser-Frazer Corp. said late last 
week. 

Earlier in the week, the Su- 
preme Court refused to review 
the decision of the Circuit Court 
of Appeals, which had reversed 
an earlier District Court decision 

in favor of K-F. 

However, the corporation said 
that a suit is still pending against 
Cyrus S. Eaton, principal stock- 
holder of Otis and Co., and William 
R. Daley, president of the Cleve- 
land investment banking firm. 

This refers to a $3,232,329 judge- 
ment against the two men in a 
Wilmington (Del.) court on the 


SAE to Examine 
Diesel Muscles 


On Cargo Jobs 


ST. LOUIS.—Diesel engines, 
especially their use in railroad and 
other cargo-handling service, will 
get star billing at the Society of 
Automotive Engineers national 
diesel engine meeting Oct. 30-31 in 
the Chase Hotel here. 

General Chairman R. O. Slattery, 
Shell Oil Co., said technical papers 
would outline progress in the use 
of spectrographs and electron mic- 
roscopes in studying satisfactory 
lubrication. Another will review 
problems rising from replacement 
of steam locomotives by diesel- 
electric units, while others will 
cover use of diesel engines by the 
Air Force and on fork lift trucks. 

Edwin J. Putzell jr., Monsanto 
Chemical Co., will talk Thursday 
evening on “Atomic Power—Is It 
Necessary?” according to Dinner 
Chairman Niels C. Beck, Parks Col- 
lege of Aeronautic Technology. 
Toastmaster will be R. R. Tucker, 
while an address is scheduled by 
SAE President D. P. Barnard, 
Standard Oil Co. (Indiana). 

Session chairmen include Arthur 
Heintze, Sinclair Refining Co.; 
Adam Ebinger jr., St. Louis Public 
Service Co.; A. J. Jeude, Busch- 
Sulzer division, Nordberg Mfg. Co., 
and L. A. Wendt, Shell Oil. 

Chairman of the reception com- 
mittee is H. C. Glidewell, East St. 
Louis City Lines. 


Herman to Build 


Truck Bodies 
In New Jersey 


ST. LOUIS.—Herman Body Co., 
builder of special truck bodies, is 
now affiliated with Jerry O’Ma- 
hony, Inc., Elizabeth, N. J., it was 
announced by Herman Plew, presi- 
dent of Herman Body. 

These new manufacturing facili- 
ties will enable Herman Body to 
distribute its products more widely 
throughout the East. Previously, 
the barrier of high shipping 
charges from St. Louis to the east- 
ern seaboard was a serious handi- 
cap. 

Herman Body plans to produce 
its full line in New Jersey as soon 
as possible. 


Thomas’ Hornet 


Wins 100-Miler 


MARTINSVILLE, Va. — Herb 
Thomas, driving a 1951 Hudson 
Hornet, won his sixth victory of 
the season here last week when 
he beat Fonty Flock’s Oldsmobile 
88 to the checkered flag in a 100- 
mile event sanctioned by the Na- 
tional Assn. for Stock Car Auto 
Racing. It was the 41st Hudson 
victory this season. 

Lee Petty came in third, driving 
a 1952 Plymouth, and fourth spot 
was taken by Tim Flock, currently 
leading the NASCAR point stand- 
ings, in a Hudson Hornet. The 
race took a heavy toll of cars, with 
only 18 of the 29 starters finishing. 


same grounds as the principal suit 
against Otis. Eaton and Daley 
failed to appear in the suit, and 
damages were assessed by the jury. 

As the case progressed up 
through the courts, a decision in 
favor of K-F was rendered by a 
U. S. District Court in July, 1950, 
and Otis & Co. was ordered to pay 
K-F $3,120,793 in damages for 
breach of contract. 

But last spring, the U. S. Circuit 
Court of Appeals reversed the Dis- 
trict Court’s decision in favor of 
Otis. 

The latest chapter was added 
last week, when the U. S. Supreme 
Court refused to review the Circuit 
Court decision, which, in effect, 
upheld the Circuit Court stand. 

The Securities and Exchange 
Commission, which has entered in- 
dependent fraud proceedings 
against Otis, said last week that 
the Circuit Court ruling upset the 
lower court’s decision on a different 
point, and did not specifically in- 
validate the claim of fraud. 

In the early charges and counter 
charges, both sides claimed fraud. 
Otis accused K-F of filing a false 
and misleading prospectus with the 
SEC, and K-F charged that Otis 
had started a_ stockholder’s suit 
the day the transaction was to be 
consummated so it could break the 
contract. 


| 
| 


| 





Obituaries 


Louis Shaw 
EXCELSIOR, Mo. Louis Shaw, 48, 
auto dealer, was recently when 
struck by a car 
* * * 


Samuel R. Bourland 
WEST MONROE, La.—Samuel R. Bour- 
land, who was in the automobile business 
here, died Oct. 14 A native of Shawnee, 
Okla., he came to West Monroe in 1937. 
* * * 
Robert W. Mann 


CARTHAGE, Miss. Robert W. Mann, 
17, owner and operator of Leake Motor 


killed 


Co. (Ford), died Oct. 9 
* * * 
R. F,. Freimuth 
PARIS, Tex.—R. F. (Rudy) Freimuth, 
52, retired Paris automobile dealer, died 
at his home Oct. 11. A_ veteran of 30 


years in the automotive field, Mr. Frei- 
muth owned the Dodge-Plymouth dealer- 
ship in Paris until early this year. He 
also had been a dealer in Longview, Tex., 
and had been in the auto-equipment busi- 
ness in Garland, Tex. 

* * + 


J. J. Lawson 
BRADENTON, Fla.—J. J. Lawson, 69, 
retired automobile dealer, died at his home 


here Oct. 9. 
* * * 


George L. Williams Sr. 
PETERSBURG, Va.—George Louis Wil- 
liams sr., proprietor of George L. Williams 
Motor Co. here, died Oct. 12 at his home. 
* * * 


John H. Ammon 
ROCHESTER, N. Y.—John H. Ammon, 
74, one of Monroe County’s earliest auto- 
mobile dealers and a former Penfield jus- 
tice of the peace, died Oct. 16 in Park 
Avenue Hospital. ‘ > 
* 


Mrs. D. C. Barnhart 
BETHESDA, Md.—Marion F. Barnhart, 
wife of D. C. Barnhart, assistant manag- 
ing director of NADA, died Oct. 19 at 
Suburban Hospital here, following a cereb- 
ral hemorrhage. Besides her husband, she 
is survived by a son, Robert M., 16. The 
Barnhart home is at 500 Northwest Dr., 
Silver Spring, Md. o ‘ 

* 


Charles W. Shepherd 
CARLSBAD, N: M.—Charles W. Shep- 
herd, 82, Ford dealer at Carlsbad and 
Roswell, N. M., for 39 years, died Oct. 17 
at his home. 


Murphy Motors, one of nation's largest 
DeSoto-Plymouth dealers, use LEE END LIFTS. 


Ed Nathan, Service Manager of Murphy Motors, Culver City, Calif., says: “We 
maintain a high volume of service work by using Lee End Lifts to expedite 
many quick repair and service jobs, which 
would otherwise tie up stationary lifts. Our 
men are able to complete more jobs per 
day and turn out better work using these 


portable lifts.” 


Lee End Lifts help speed completion of all 
types of under car work at lower labor costs. 
Works anywhere air pressure is available— 
indoors or out. Lifts either end of car to 53”. 
3000 Ib. capacity. Patented automatic safety 
latch. Stores in 2 ft. sq. Write for data and 


price sheet. 


AUTOMOTIVE EQUIPMENT 


MFG. CO. 


11000 So. Alameda St. 


Lynwood, California 


5500 Ib. capacity 
WH truck lift 
available. 


also 


designed for your 


Customers’ Specific Needs! 


CLEANERS & DYERS 


The HERMAN "FORWARD CONTROL” Delivery Body 


Trim, modern, with 


and larger capacity is paramount. Herman builds many special inter 


these bodies 


WRITE, WIRE, OR PHONE COLLECT 


HERMAN BODY 


room to spare interior 


COMPANY 


Used wherever shorter wheelbase 


ors for 


bookmobiles, display rooms, hatchery bodies, lunchwagons, et 


FRanklin 5300 


$T. LOUIS 10, MO. 





. 









(Continued from Page 25) 


$850. ‘46 FM 2-dr., $715; SM 2-dr., 
$625. 
DeSOTO—'49 Custom 4-dr., $1,225*. 
FORD—’51 Custom (6) 4-dr., $1,425; %- 
ton pickup, $1,095; Custom (8) 2-dr., 
$1,525. ‘'50 Custom (8) 2-dr., $1,375, 


$1,300, $1,295, $1,225; Deluxe (8) 4-dr., 
$1,050; 2-dr., $1,250, $1,210. ‘49 Custom 
(8) 4-dr., $1,100; 2-dr., $1,225*, $1,125, 
$1,100, $1,075, $1,050; Deluxe (8) 2-dr., 


$915. °'48 SD (8) 2-dr., $905, $850, $680, 
$650. ‘47 SD (8) 2-dr., $760. ‘46 SD 
(8) 2-dr., $685, $675. 


LINCOLN — '50 Cosmopolitan 4-dr., $1,- 
525°. 
MERCURY—’51 4-dr., $1,700. 


"50 2-dr., 
$1,175. ‘46 2-dr., $680. 
OLDSMOBILE—’'46 (78) 2-dr., $710. 
PACKARD—'52 (200) 4-dr., $1,900*. 
PLYMOUTH—’51 Cranbrook 4-dr., $1,420. 
’50 SD 4-dr., $1,250. °47 SD 4-dr., $635. 
PONTIAC—'51 Chieftain (8) 4-dr., $1,- 


795*; 2-dr., $1,680*%. ‘50 SL (8) 4-dr., 
$1,475*; 2-dr., $1,440*, $1,385*%, $1,375*; 
conv., $1,350*. 
STUDEBAKER 
$1,000°*. 


MANHEIM, PA. 


(Manheim Auto Sales and Auction Co. 
Sale every Friday. Prices are for sale of 
Oct. 10.) 

(Sold 115 units out of 202 offerings.) 


'50 Champion club coupe, 


BUICK—'52 Super Riviera 2-dr., $2,700*; 
RM 4-dr., $2,660*. ’'50 Super Riviera 
2-dr., $1,620*; 4-dr., $1,590*. ‘49 Spe- 
cial 2-dr., $1,235; Super 4-dr., $1,215*; 
RM 4-dr., $1,150*%. ‘48 Super station 
wagon, $740. 

CADILLAC—’52 (75) 7-pass. sedan, $4,- 
475*; (62) 4-dr., $3,995*. ‘51 (62) 4-dr., 
$3,290*; Coupe deVille, $3,670*%. ’506 





4 New Items that Ring the Bell! 
Look Like a Lot — Cost Little 


Here are 4 practical suggestions Auto Dealers can give valued Customers as 


a good-will reminder. 


hey cost little, they are imprinted with your name, 


they are appreciated. Order now to be sure of early delivery. 








Clip Mon BILL HOLDER 


A wonderful gift for man or woman. No bulk—size 
3g x 3/2. Sure-hold spring clip holds bills, Holder 
tailored from selected vinyl plastic with silk finish 
lining, your ad stamped in gold or silver on inside 


or outside cover, 
No. — 1428 A 


100 250 1000 

Each 32¢ 30c " 29% 28c 
No. — 1428 B Jumbo Alligator, extra inside pocket 
100 250 500 1000 

Each 36c 35¢ 34¢ 


38¢ 
No Federal Tax 





os 


os 


Master Mind MEMO 


The "Memo" book everyone needs! Made of choice 
calf vinyl plastic, with word '‘Memo" embossed on 

f 50-pa e perforated pad inserted in 
smartly stamped on inside or 


cover. Generous 
special pocket. Your a 
outside cover. Colors black or brown. 


Gold or silver stamping (Specify) 


Black or Tan Pinseal 
500 


Dame Fashion KEY CASE 


Watch your lady customers enthuse over 
this practical, stylish gift. It's practical, 
ruggedly constructed from top grade 
fashioned calf, 24 Kt. gold border around 
edges. Size |'/. x 2%. Colors—red, green, 
blue. 
Quantity 
Gold Stamped, each 18¢ 


1000 
15¢ 


100 250 500 
17e = =(16¢ 


Subject to 20% Federal Tax 





Ignition KEY CASE 


Small and neat. Easy on the pocket. Holds 3 
keys for _—— trunk and gas lock. Made of 


finest calf and cowhide. Heavy gold border 

around edges plus imprinting your ad all in 

24 Kt. Gold. lors—Red, blue, green. Pop- 

ular with ladies as well as men. 

Quantity 100 250 500 1000 
Each 15¢ 14¢ 13¢ 12¢ 


Subject to 20% Federal Tax 





1000 { 








" ne | 38es eB 
Each inserted in Glassine Envelope 
No eral Tax bas 
MANUFACTURING CO. 
P. ©. BOX 1259 ° NEWARK 1, N. J. 
Advertisement 





This Powerful Combination Sells 
4 Million of Your Best Customers 


Since 1929, the number of recog- 
nized automotive wholesaling 
centers has increased five times. 
There were 3,727 such centers in 
1950. This figure reflects the wide- 
spread distribution of car and 
truck dealers and repair shops. 
More than 60 percent of the na- 
tion’s 47,000 car and truck dealers 
and 70,000 independent repair shops 
are located in Country-Side Market 
towns where they can serve the 19 
million families who live in trade 
centers of less than 10,000 popula- 
tion, in crossroads villages, down 
country lanes or on farms. 

Why are so many dealers located 
there? Because the Country-Side 
Market is the biggest automotive 
market in the country. After all, 
more than half the nation’s popu- 
lation lives in places of less than 
10,000 population and on farms. 
These families own more than half 
the nation’s cars. To these fam- 
ilies, farm and non-farm, the auto- 
mobile is more than a convenience 
—it is a necessity. These families 
are also multiple owners—they own 
a higher proportion not only of cars, 
but trucks and tractors as well. 

Further evidence of the impor- 
tance of Country-Side customers to 
dealérs everywhere was revealed in 
a survey by Farm Journal, Inc., 
publishers of Pathfinder and Farm 
Journal magazines. Every tenth 


dealer from coast to coast was 
polled. Dealers in even the largest 
cities reported that a full fifth of 
their business came from out-of- 
town customers, both farm and 
non-farm customers; in smaller 
cities this figure approached 60 
percent. 

Just as there are these two types 
of customers in the Country-Side 
Market, so are there two important 
publications reaching and influenc- 
ing Country-Side Market families. 
Farm Journal, America’s largest 
farm magazine, influences farm 
families in the Country-Side Mar- 
ket as no other magazine does. 
Pathfinder is the only dual appeal 
magazine which majors in the non- 
farm interests of Country - Side 
Market families. 

Like the people of the Country- 
Side Market, Pathfinder and Farm 
Journal belong side by side. Now 
automotive advertisers can buy 
them that way—a 4-million pack- 
age buy at a package price—the 
Country-Side Unit. 

Remember, too, with the Coun- 
try-Side Unit you get more than 4 
million of your best customers: you 
get coverage like a local newspaper 
among the best customers and 
prospects of the majority of your 
dealers. Here is national advertis- 
ing with local impact which dealers 
can understand and appreciate. 








conv., $3,100*. ‘49 (62) 4-dr., $2,070* | §M 2-ar., $875; conv., $865, $875. ‘47 
CHEVROLET—’52 Bel-Air, $2,160; SL De- FM 4-dr., $620. 
luxe 4-dr., $1,920*; 2-dr., $1,820, $1,775. | CHRYSLER—'52 Windsor 4-dr., $2,350*; 
’51 SL Deluxe 4-dr., $1,500. ‘50 Bel-Air, NY conv., $3,750*. ‘47 Windsor 4-dr., 
$1,480. '49 station wagon, $1,290. $645. 
CHRYSLER—’52 Saratoga club coupe, $2,- | DeSOTO—'49 Custom conv., $1,325*; 4-dr., | 
490*. °51 Windsor club coupe, $1,855° $1,150°. | 
$1,690". "50 NY 4-dr., $1,600*. 48 | DODGE—'50 Coronet club coupe, $1,375*. | 
Windsor club coupe, $660 49 Coronet 4-dr., $1,175*; Wayfarer | 
DeSOTO—’52 Fire Dome (8) conv., 2,- business coupe, $945. °47 Custom 4-dr., 
730*; 4-dr., $2,500*; club coupe, $2,350* $755; Deluxe 4-dr., $680. ‘46 %-ton 
’50 Custom 4-dr., §1,440* panel, $355 
DODGE '52 Diplomat, $2,190*; Coronet | FORD—'52 Custom (8) 2-dr., $2,200*. ‘51 
4-dr., $1,880%, $1,760*%; ‘%-ton pickup Deluxe (8) business coupe, $1,325; Cus- 
$1,210. ‘49 Coronet 4-dr., $1,150. tom (6) 4-dr $1,360; club coupe, $1,- 
FORD—’'52 Victoria, $2,295*; Custom (8) 315; 2-dr., $1,475. ‘50 Deluxe (8) 2-dr., 
2-dr., $2,050*. '51 «Victoria, $1,875", $1,145; station wagon, $1,305; Custom 
$1,585; Custom (8) 4-dr., $1,645*, $1,- (8) 2-dr., $1,375, $1,315. ‘49 Custom 
500*. ‘50 conv., $1,235*. (8) conv., $1,050; club coupe, $800; (6) 
HUDSON—'51 Super (6) 4-dr., $1,210. '50 2-dr., $985. °48 SD (8) 4-dr., $800. ‘°47 
PM 2-dr., $1,005. SD (8) club coupe, $725; 4-dr., $725. 
KAISER—'48 4-dr., $640 46 Deluxe (8) business coupe, $440; 
LINCOLN—’52 Capri 4-dr., $3,280*. ‘49 SD ¢8) club coupe, $475; 2-dr., $450. 
Cosmopolitan 4-dr., $1,050*, $925*. HENRY J—’51 (4) 2-dr., $800; (6) 2-dr., 
MERCURY—’52 Sportsman, $2,415*; Mon- $950. 
terey, $2,400*. ‘51 2-dr., $1,780*; 4-dr., | HUDSON—’52 Hornet 4-dr., $2,080*. ‘51 
$1,590. ‘47 club coupe, $700. Commodore (8) 4-dr., $1.535*; club 
NASH—'51 Rambler hardtop, $1,300; sta- coupe, $1,205. °48 Super (6) 2-dr., $930. 
tion wagon, $1,300; conv., $1,210. °'49| KAISER—'48 4-dr., $385. ‘47 4-dr., $400. 
(600) 4-dr., $800. LINCOLN—’49 2-dr., $995. '47 4-dr., $425. 
OLDSMOBILE — ‘52 (98) 4-dr., $2,690*, 46 4-dr., $305. 
$2,650*; (88) 4-dr., $2,500*. ‘50 (88) | MERCURY—’51 4-dr., $1,890*; club coupe, 
conv., $1,520*. ‘49 (76) club coupe, $1,- $1,925*. '50 club coupe, $1,410, $1,545. 
170. °47 (68) 4-dr., $720. "49 conv., $1,200*; club coupe, $1,195*. 
PACKARD—'49 4-dr., $850. NASH —'51 Rambler conv., $1,055. ‘50 


PLYMOUTH—'52 Suburban, $2,010; Cran- 


brook 4-dr., $2,000; club coupe, $1,740. 
"51 Cambridge 4-dr., $1,370. ‘50 SD 
4-dr., $1,285. 

PONTIAC—'52 Chieftain (8) conv., §$1,- 
905*. ‘'51 Catalina, $2,150*; station 
wagon, $1,900*. '50 SL (8) 2-dr., $1,515. 
"48 SL (6) 2-dr., $925. ‘47 Chieftain 


(8) 4-dr., $690. 

STUDEBAKER—'51 Champion conv., $1,- 
235*; 2-dr., $1,140*. °50 Champion 2-dr., 
$925°. 

WILLYS—’51 station wagon, 
Jeepster, $840. 


MASON CITY, IA. 


(Lapiner Auto Auction. Sale every Wed- 
nesday. Prices are for sale of Oct. 15.) 

(Decline continues on prices of late 
models, earlier models holding steady. 
Sold 129 units out of 174 units.) 
BUICK—’52 Super Riviera 2-dr., $2,555*, 

$2,460*. ’°51 Special Riviera 2-dr., $1,800. 


$1,070. ‘50 


"50 Super 4-dr., $1,505*; Special 4-dr., 
$1,210, $1,205. °49 Super 4-dr., $1,130. 
CADILLAC—’51 (62) 4-dr., $3,245*. ‘49 


(62) 4-dr., $2,095*. 

CHEVROLET—’52 SL Deluxe conv., $§2,- 
000*; 4-dr., $1,900, $1,840; FL Deluxe 
sedan, $1,660, $1,640, $1,610, $1,600, $1,- 
590, $1,565; SL Special 2-dr., $1,555, 
$1,550, $1,545, $1,530. ‘51 Bel-Air, $1,- 
715*, $1,700*; SI Deluxe sedan, $1,410, 
$1,345, $1,320. ‘49 SL Deluxe 2-dr., 
$1,025, $1,000. °47 FL aerosedan, $705. 

CHRYSLER—'50 Imperial 4-dr., $1,530*; 


NY 4-dr., $1,445*; Windsor club coupe, 
$1,350*. °’48 NY 4-dr., $795°*. 

DODGE—’50 Wayfarer 2-dr., $945. ‘49 
Coronet 4-dr., $1,105*. 

FORD — ’51 Custom (8) conv., $1,585*, 
$1,575*; 2-dr., $1,400*, $1,390, $1,365; 
Deluxe (8) 2-dr., $1,285*, $1,290, $1.- 
315*. °50 Custom (8) sedan, $1,115, 
$1,085, $1,065*, $1,040; Deluxe (6) se- 
dan, $990, $960, $955. °'49 Custom (8) 
sedan. $905*, $825*, $S00*. 

FRAZER—’51 4-dr., $1,150*. 

HUDSON—’51 Commodore (8) 4-dr., $1,- 
400°. °49 Super (6) 2-dr., $790. ‘'48 
Commodore (8) 4-dr., $600. 

KAISER — '51 4-dr., $1,085*. ‘48 4-dr., 
$360. 

MERCURY—’'52 4-dr., $2,365*. ‘49 2-dr., 
$1,105*. 

NASH—’51 Rambler station wagon, §1,- 
245*, $1,160*. ‘50 Ambassador 4-dr., 
$1.045*; Statesman 2-dr., $860. 

OLDSMOBILE — '51 (98) 4-dr., $2,.015*. 
"50 (88) 4-dr., $1,445*. ‘46 (78) club 
coupe, $600*. 

PACKARD—'50 (8) 4-dr., $1,140*. ‘'48 


(8) 
$730*. 
PLYMOUTH—’51 Cranbrook 2-dr., $1,295. 


4-dr., $805*. ‘46 Clipper (6) 2-dr., 
. 


"50 Deluxe 4-dr., $960. °46 SD business 
coupe, $480. 

PONTIAC—'51 SL (6) 4-dr., $1,550. °50 
SL (6) 4-dr., $1,330. °'49 Chieftain (8) 
4-dr., $1,165*, $1,100*. ‘48 Chieftain 
(8) 4-dr., $825*; SL (6) 4-dr., $705. 
"47 SL (6) 4-dr., $675. 

STUDEBAKER—’50 Champion 4-dr., $1,- 
020. 

DANVILLE, VA. 
(Danville Auto Auction, Sale every 


Wednesday. Prices are for sale of Oct. 15.) 
(Activities appear firm and steady. 

* Sold 49 units out of 90 offerings.) 

BUICK — '51 Super 4-dr., $1,850*; RM 
4-dr., $1,930*. ‘'50 Special 4-dr., $1,180. 
’40 Special 2-dr., $145. 


CHEVROLET—’51 FL Special 4-dr., $1,- 
085; SL Deluxe 4-dr., $1,510. ‘50 SL 
Deluxe 2-dr., $1,290. ‘49 FL Deluxe 
2-dr., $970. °47 SM conv., $580; FM 
2-dr., $805. 

FORD—’'52 ranch wagon, $1,955*. °51 De- 
luxe (8) 4-dr., $1,170; 2-dr., $1,360. ‘50 


Deluxe (8) 2-dr., $1,110, $1,225; Custom 


(8) 2-dr., $1,230, $1,250. ‘49 Custom 
(8) 2-dr., $670, $710; 4-dr.. $1,105, $900. 
"48 SD (8) 2-dr., $830, $765. °47 SD 


(8) 2-dr., $590, $585. 
$655. $625, $660, $505. 


46 SD (8) 2-dr., 
’41 conv., $125. 


MERCURY—’52 4-dr., $2,300*. ‘51 4-dr., 
$1,610*. ‘50 4-dr., $1,280*. ‘48 conv., 
$735, $815. 

NASH—’49 (600) 4-dr., $605. 

OLDSMOBILE—’51 Super (88) 4-dr., $2,- 
100*. 

PACKARD—’'39 hearse, $190. 

PLYMOUTH—’50 Deluxe club coupe, $1,- 
045. °49 SD 4-dr., $1,020. ‘47 station | 
wagon, $440. ’39 Deluxe 4-dr., $175. 


PONTIAC—’47 Chieftain (8) 4-dr., 
WILLYS—’49 Jeep, $545. 


OAKLAND, CALIF. 


(Pollock’s Used-Car Auction. Sale every 
Wednesday. Prices are for sale of Oct. 


15.) 
(All models down some 
especially ’51s and ’52s.) 


BUICK —-'52 RM conv., 


$430. 


in price— 


$2,920*; 4-dr., 


$2,810*. ‘50 RM 4-dr., $1,655*, $1,525*; 
conv., $1,900*; Super Riviera, $1,955*. 
"49 RM 4-dr., $1,300*; 4-dr., $1,260*. 


48 Super conv., $900; 2-dr., $805, $810. 
’'47 RM conv., $660; Super conv., $840. 
’46 Super conv., $680; 4-dr., $740; 2-dr., 
$570. 

CADILLAC—’52 (62) 4-dr., $4,285*. ‘51 
(62) club coupe, $3,460*; Coupe deVille, 


$3,825*. '50 (62) conv., $3,400*; (61) 
4-dr., $2,750°. ‘48 (61) 4-dr., $1,620*. 
CHEVROLET — '52 Bel-Air, $2,295*; SL 


Deluxe 2-dr., $2,045*. '51 station wagon, 
$1,985*; SL Deluxe 4-dr., $1,300; Bel- 
Air, $1,800*. '50 FL Deluxe 2-dr., $1,- 
330; 4-dr., $1,310; SL Deluxe 2-dr., $1,- 
310. ‘49 SL Deluxe 2-dr., $1,115. ‘48 





Statesman 4-dr., $1,020, $1,250, $1,090. 
OLDSMOBILE—’ 52 (88) 4-dr., $2,200*. '51 


(98) 4-dr., $2,400*; Super (88) 4-dr., 
$2,180*. ‘'50 (88) 2-dr., $1,655*; (98) 
4-dr., $1,710*, $1,725*. ‘49 (98) conv., 
$1,240*; 4-dr., $1,400*. ‘48 (98) 4-dr., 
$1,080*. °47 (78) 4-dr., $605, $620; (66) 
4-dr., $530. °46 (98) 4-dr., $675. 
PACKARD—’51 (200) 4-dr., $1,985*. °49 
4-dr., $900. ‘47 4-dr., $575. 
PLYMOUTH — ‘50 Deluxe 4-dr., $1,160; 
2-dr., $1,115; SD conv., $1,255. ‘48 SD 
4-dr., $630. '46 Deluxe 4-dr., $570. '40 
club coupe, $195. ’38 2-dr., $180. 
PONTIAC—’52 Chieftain (8) 2-dr., $2,- 


375*; 4-dr., $2,300*. '51 Chieftain (8) 
4-dr., $1,960*. ‘°50 station wagon, $1,- 
625*; Chieftain (8) 4-dr., $1,450. ‘49 
Chieftain (8) conv., $1,240. °47 conv., 
$690. ‘46 SL (8) 2-dr., $645; 4-dr., 
$400, $625. 


STUDEBAKER—’51 Commander (8) 2-dr., 
$1,545, $1,650*; club coupe, $1,600. ’50 
Commander (8) 4-dr., $1,310. '48 Cham- 
pion conv., $780; 4-dr., $915; %-ton 
pickup, $625. °47 Champion club coupe, 
$615. ‘'41 %-ton pickup, $300. 

MISCELLANEOUS "52 Hillman 
$865. ‘°51 Austin station wagon, 
"50 Austin 4-dr., $700. °47 GMC 
panel, $510. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of Oct. 16.) 
(Demand and prices on par with last 
week. Retail sales reported to be good. 
Sold 87 units out of 121 offerings.) 
BUICK—’52 Super Riviera 2-dr., $2,700*. 
"51 RM 4-dr., $1,900*; Special 2-dr., 
$1,700. '50 RM 4-dr., $1,600*; Special 
sedanet, $1,400*; 4-dr., $1,325*. °49 RM 


Minx, 
$800. 
%-ton 


sedanet, $1,075*. °47 Super 4-dr., $625; 
Special 2-dr., $450. ‘46 Super conv., 
$400. °41 Special sedanet, $305. °'40 
Super 4-dr., $200. 
CADILLAC—’51 (62) conv., $3,875*. 
CHEVROLET—’52 SL Deluxe 4-dr., $1,- 


825; 2-dr., $1,794*. °50 SL Deluxe conv., 


$1,135; 4-dr., $1,185, $1,150; 2-dr.. $1,- 
200, $1,125; SL Special 4-dr.. $1,085. 
‘49 FL Deluxe 4-dr., $1,095; 2-dr., $1,- 
015, $900. ‘48 FM conv., $605; 2-dr., 
$850; club coupe, $600; sedan delivery, 
$550. ‘47 FL 2-dr., $710; FM 2-dr., 
$680, $600; SM 4-dr., $700. °46 SM 
4-dr., $610. 


DODGE—’'50 Meadowbrook 4-dr., $1,150*. 

FORD — '52 conv., $2,075*; Custom (6) 
2-dr., $1.725. °51 Custom (8) 2-dr., 
$1,460; Deluxe (8) 2-dr., $1,265; Deluxe 
(6) 2-dr., $1,210. '50 Custom (8) 2-dr., 
$1,120; Deluxe (6) 4-dr., $1,025; 2-dr., 
$975. °'49 Custom (8) 2-dr., $1,025, 
$945; Deluxe (8) 2-dr., $900. ‘48 (8) 
2-ton dump, $725. °47 Deluxe (8) 2-dr., 
$690. $650; SD (6) 2-dr., $560. 


FRAZER—’48 4-dr., $525*. 
HUDSON—’48 Commodore (6) 4-dr., $640. 
"46 Super (6) coupe, $270. 


MERCURY—'46 2-dr., $490. 





OLDSMOBILE — '51 (98) 4-dr., $2,010°; 
(88) 2-dr., $1,700*. ‘50 (88) club coupe, 
$1,480*, $1,475*. ‘48 (78) 4-dr., $770° 
"47 (66) 4-dr., $570°*. 

PLYMOUTH—’'52 Cranbrook 4-dr., $1,950*; 
Cambridge 4-dr., $1,575. ‘°51 Cranbrook 
club coupe, $1,460; Cambridge 4-dr., $1,- 
340. ‘50 SD 4-dr., $1,250; club coupe 
$1,185. °49 SD club coupe, $880; 4-dr., 
$825. 

PONTIAC — '52 conv., $2,525*; 
(8) 2-dr., $2,180*%. ’51 
4-dr., $1,710*; Chieftain 
650. ’49 Chieftain (8) 4-dr.. $1,300* 
48 SL (8) 2-dr., $800. "46 SL (6) 
sedanet, $495. °40 4-dr., $135. 

STUDEBAKER—’51 Commander (8) 
Cruiser, $1,400*; Champion 4-dr., 
200*. °47 Commander conv., $785. 

WILLYS — '52 Ace, $1,400*. ‘49 station 
wagon, $790. ‘'47 Jeep, $700. 

MISCELLANEOUS—'46 International 
$170. 


323 Pa. Schools 


Chieftain 
Chieftain (8) 
(6) 2-dr., $1,- 


Land 
$1,- 


van 





Offer Driver 
Training Classes 


HARRISBURG, Pa. — Driver- 
training is being taught in 323 
Pennsylvania public high schools 
this year—38 more than last year. 


From the start of the Pennsyl- 
vania program in 107 high schools 
in the 1947-48 term, through 1951- 
52, 100,688 students have been en- 
rolled. 


In recognition of the state’s 
growing interest in training young 
drivers, the Assn. of Casualty and 
Surety Companies recently gave 
Pennsylvania its Award of Merit. 


State Public Instruction Supt. 
Francis B. Haas has delegated Ivan 
H. Stehman, chief of the division 
of highway safety education, to 
guide the expanding Pennsylvania 
program. 


Pacific Show Sets 


Space Drawing 


SAN FRANCISCO.—The drawing 
for display space by exhibitors at 
the 1953 Pacific Automotive Show 
will be held at 1 p. m. Nov. 21 in 
Civic Auditorium, Fred Aurel, show 
president, has announced. 


A sellout is indicated by the num- 
ber of applications already received 
for display space at the fifth an- 
nual event next Feb. 26-March 1, 
J. Leonard Gibson, executive man- 
ager of the show, reported after a 
show committee meeting. 


The Pacific display is sponsored 
by wholesalers from 11 Pacific and 
Rocky Mountain states. Members 
of the 1953 show committee are 
Aurel, of American Gear & Motor 
Service; Lou Cresta, of Cresta Bros. 
Auto Parts, Inc.; Marvin Freeman, 
of Chanslor & Lyon Co.; Guido 
Zanone, of Patterson Parts, Inc., 
and Ed Butler, Harry Sloan and 
Joe Muser, representing the Auto- 
motive Booster Club. 


The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 









Pa 
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© Grinds wet or dry 


@ Valve stem range “4” to 11/16” 
with three collets 


@ Five-inch grinding wheel 


@ Valve head capacity up to 3%”, 
within valve stem range 


@ V-type table ways requiring no 
adjustment for wear 


“Ruock-Out” 





SEE YOUR 
AUTHORIZED 
K. O. LEE 
DISTRIBUTOR 
OR WRITE 
FOR 
COMPLETE 
UTERATURE 


@ Zero to 90° positive-stop face 
angle settings—with minus 1° for 
any angle 


@ Collet-type work head with cone 
trolled rpm's 


@ Concealed coolant system 
@ Right-hand table traverse arm 


@ Precision built for accuracy! 


K. O. LEE COMPANY, ABERDEEN, SOUTH DAKOTA 
WET VALVE REFACERS + VALVE SEAT GRINDER SETS » VALVE SEAT INSERTS 
RESEATER SETS * ROD ALIGNERS * STUD WRENCHES © DRILLS » SANDERS 
POLISHERS * HAND GRINDER SETS « REAMER DRIVES * A.C. WELDERS 
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num. He said that in 1950 the trail- 
er industry used an estimated 14,200 
tons of the metal. 

“Trailer production that year was 





Defers Action on Changing Association Name... | 





Toledo Auction Reports 
$6,000 Check Fraud 


(Continued from Page 2) 


NUCDA is playing, could be noted 
in fact that two factory men were 
on the speaker’s program, others 
had representatives on hand and 
Packard had an open house for 
dealers in its suite. 

Thomas J. O’Neil, Ford director 
of product sales and organization 
planning, asserted that the used 
car represents the hot corner of the 
new-car business, and this fact will 
become more apparent as the in- 
dustry enters a long competitive 
period. 

Movement of the used car is al- 
ways the key to moving new cars. 











year, with 1,304,000 in the present 
quarter. 

Next year, he predicted, the in- 
dustry will build 5,000,000 or more 
cars and 1,200,000 trucks for a to- 
tal of 6,200,000 or more vehicles. 

When restrictions are dropped, 
he said, there will be a terrific 
drive for business, and too many 
dealers will not be prepared for it. 

One of the top necessities will be 
to sell used cars and trucks fast, 
O'Neil said. 

Estimating that it costs $3 a day 
to board a used car, he pointed out 
that at the end of 30 days the 
dealer will have $90 more in the 
car than he had when he got it. 

* a + 


N ADDITION, he said, there will 


| NUCDA Opens Goodwill Drive | 


the junk dealer to get such a title 
reinstated and resell the car for 
use on the streets. To prevent this, 
local and state associations were 
urged to seek the cooperation of 
proper state officials. 

2. A uniform automobile war- 
ranty for use of members. 


3. Publicizing of the NUCDA 
symbol. The directors were urged 
to provide mats of the symbol so 
that members could use it in their 
advertising. 

It was pointed out that this 
would have the double value of 
setting members apart as those 
dedicated to the fair-dealing 
principles of the association, and 
at the same time aid greatly in 


TOLEDO.— Doc Greiner, of 
Flying Dutchman, Inc., has re- 
ported that a man representing 
himself as George Wainer 
passed about $6,000 worth of bad 
checks at his autcion recently. 

Greiner said the man bought 
wrecked cars and floor-planned 
them for good ones with Aid In- 
vestment in Toledo. He described 
the man as about 45 years old, 
weighing about 220 pounds, six 
feet tall and “a fast talker.” 





Trailer Boom 
1952 Output Seen 19 Pct. 


Over °50 Total 
NEW YORK.—The nation’s trail- 
er-coach population, already total- 


63,125,” he said, adding that the 
estimated 1952 output of 75,000 
units will represent a 19 percent 
gain over the 1950 figure. 


Pointing out that annual trailer 
sales since 1930 have mushroomed 
from $1,300,000 to a present $142,- 
000,000,. Van Alstyne stated that 
more than 150 firms are currently 
engaged making the vehicles. 


The boom, he said, may be at- 
tributed largely to a rising demand 
from transient defense workers 
and servicemen who are using trail- 
ers to beat the housing shortage. 
Between 80 and 90 percent of the 
nation’s mobile home owners, Van 
Alstyne said, use the vehicles for 
year-round residence. 
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trolled stop, was introduced to the 
Detroit trade last week. 

Firestone’s new tire eliminates 
the inner tube, replacing it with a 
safety diaphragm which encases a 
reserve supply of air. In the event 
of a blowout, a safety valve closes 
the diaphragm. 

Then the valve releases its re- 
serve air slowly to the outer cham- 
ber, with the result that the car 
holds the road until a stop can be 
made. 

Other reenforcing agents of the 
new tire are an inner lining of 
puncture sealant and a tread de- 
signed to meet the change in the 
center of gravity accompanying a 
blowout. 


—) 
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Dodge Dealer 


Bailey, Cleveland, classified adver- 
tising manager of the Cleveland 
Plain Dealer; Hamilton Shea, gen- 
eral manager of the National 
Broadcasting Co. in Cleveland, and 
Louis B. Seltzer, editor of the 
Cleveland Press. 
os 7 * 
N THE recommendation of the 
public - relations committee, 
headed by Yale Simons, Detroit, 
the board adopted this broad pub- 
lic-relations program: 

1. A movement to remove worn- 
out vehicles from the road by urg- 
ing all members to write the word 
“junk” across the face of all titles 
of cars which are sold as junk. 

In some states it is possible for 


ouncil Visits Plymouth Plant— 


San Joaquin Valley show for March 
24-Apr. 1. 

The Boise Automobile Dealers 
Assn. has not yet set a definite 
date for its show on the streets of 
downtown Boise, but expects to fol- 
low precedent by holding it in May. 

The show announcements were 
the 21st and 22nd so far. 


Horn Appoints Dagg 


J. J. Horn jr., general manager of 
Horn-Williams Motor Co. (Ford), 
Dallas, has announced the appoint- 
ment of Harold Dagg as new-car 
sales manager. Dagg has served in 
various capacities with Dallas auto 
companies since 1930. 





When the national Dodge dealer council met in Detroit recently, it made a tour of Chrysler Corp. and subsidiary plants. 
Members are shown above after inspecting the Plymouth factory, 


Progressive research and ex- 
tensive manufacturing facilities 
have established Houdaille- 
Hershey as a leading supplier 
of automotive, aircraft and 
other allied products. Among 
the many products manufac- 
tured by the eight Houdaille- 
Hershey plants are... 


AUTOMOTIVE 
Bumpers 
Bumper Guards 
Shock Absorbers 
Purifiers 
Torsional Vibration Dampers 
Brake Levers 
Fender Shields 
Air Cleaners 
Tire Covers 
Door Locks 
Hood Locks 
AIRCRAFT 
Purifiers 
Shimmy Dampers 
REFRIGERATION 
Evaporators 
Condensers 
DIESEL 
Purifiers 
Torsional Vibration Dampers 
Air Cleaners 
AGRICULTURAL 
Purifiers 
Air Cleaners 
GENERAL INDUSTRY 
Oil Purifiers 
Automatic Chip Conveyors 
Mobile Sump Cleaners 
Magnetic Filters 
Web-type Filters 
Purivac Insulating Oil Purifiers 
Mobile Coolant Filters 
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DETROIT DIVISION 





Address all inquiries to: 


Houdaille-Hershey 


Cc ORPOR 


ATtoOoN 


EXECUTIVE OFFICES: 


FISHER BUILDING e 


DETROIT 2, MICHIGAN 
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Body, Chassis Redesigned . . . 


‘03 Dodges 


Unveiled, 


Featuring New V-8 


HOOTING for a bigger slice of 
“’ sales in the market just above 
the lowest-priced field, Dodge un- 
veiled its 1953 line of cars to the 
public last Thursday. 

In addition to a “hold-the-line” 
pricing structure, the new Dodges 
feature a 140-horsepower V-8 
engine, a multitude of chassis 


changes and a smooth-flowing 
body treatment. 
Factory retail prices (not includ- 


V-8 engine, as explained by W. C. 
Newberg, Dodge president, are its 
hemispherical combustion chamber 
with centrally located spark plug, 
a lateral valve arrangement, and a 
“square design with exceptionally 
short stroke and bore.” 

Dodge competes in a market for 
sales with all Pontiacs, all Mer- 
curys, DeSoto sixes, Buick Specials, 
Hudson sixes, Oldsmobile 88s, all 





Here's Dodge's Bid for Fresh-Air Fans— 


The Dodge Coronet V-8 convertible is powered by the Red Ram 140-horsepower 
V-8 engine. Dodge says a new, shorter wheelbase offers greater maneuverability. On 
the convertible, Dodge says, the top not only goes up and down automatically, but 
also disappears from view. Instead of resting on a shelf, the top folds into a 


suspended bag, 


ing provision for Federal taxes and 
delivery and handling charges) for 
the 1953 Dodge cars are: 
* + oa 

IX-CYLINDER models: Meadow- 

brook Special club coupe, $1,- 
882; Meadowbrook Special four- 
door, $1,921; Meadowbrook, club 
coupe, $1,980; Meadowbrook four- 






How Red Ram Looks— 

This is the new 140-horsepower V-8 
power plant that is standard equipment 
on all of Dodge's 1953 Coronet models. 
Dodge says it produces more horsepower 
per cubic inch of displacement than any 
other auto engine in volume production 
today. Dodge retains six-cylinder engines 
in its Meadowbrook series. 


+ * + 


door, $2,007, and Meadowbrook 
Suburban, $2,072. 


1953 V-8 models: Coronet Dip- 
lomat (hardtop), $2,375; Coronet 
convertible, $2,499; Coronet Sierra 
(station wagon), $2,441; Coronet 
club coupe, $2,151, and Coronet 
four-door, $2,178. 


Dodge’s prices at the factory for 
its 1952 cars, all six cylinder models, 
were as follows: Wayfarer three- 
passenger coupe, $1,749.43; Way- 
farer two-door sedan, $1,886.73; 
Meadowbrook four-door, $2,007.53; 
Coronet club coupe, $2,078.48; Coro- 
net four-door, $2,093.58; Coronet 
Diplomat (hardtop), $2,415.08; Cor- 
onet convertible, $2,504.04; Coronet 
Sierra (station wagon), $2,698.85, 
and Coronet eight-passenger sedan, 
$2,843.75. 

+ t ed 

ODGE’S 1953 Coronet models 

will offer the new “Red Ram” 
V-8 engine, claimed by Dodge to 
offer more horsepower per cubic 
inch of displacement than any other 
automobile engine in production 
today. 

A six-cylinder engine has been 
retained for the Meadowbrook 
and Meadowbrook Special series. 
The Wayfarer is missing from 
the 1953 Dodge lineup. 

Outstanding features of the new 


Kaisers, Hudson sixes, Studebaker 
Commanders and Nash Statesmen. 
* * 


enoven the first eight months 
of this year, Dodge accounted 
for 20.5 percent of such sales, ex- 
actly the same share as Pontiac, 
while 4.3 percent went to DeSoto: 
9.6 percent to Buick; 10.7 percent 
to Oldsmobile; 3.2 percent to 
Kaiser; 6.2 percent to Hudson; 4.1 


percent to Nash; 7 percent to 
Studebaker, and 13.9 percent to 
Mercury. 


That Chrysler Corp. apparently 
wants Dodge to account for more 
of such sales is seen in the fact 
that some of DeSoto’s market aims 
have been moved up a notch on the 
price ladder. 

In addition to power and styl- 
ing, more than a dozen other 
major changes in the 1953 Dodges 
were listed last week by E. C. 
Dock, Dodge general sales man- 
ager. 

“Body beautification and the Red 
Ram engine are definitely high- 
lights of the all-new 1953 Dodge,” 
Dock said. “But there are many 
other significant features such as 
the wide choice of transmissions. 
And there is a new steering ease 
and maneuverability achieved by a 
more compact chassis design, a 
néw suspension system and an im- 
proved steering mechanism.” 

* * ” 


H® LISTED the choice of trans- 
missions as Gyro-Torque drive; 
Gyro-Matic; overdrive, and stand- 
ard drive. 
“For greater ease in handling, 











Press of the Thumb— 

A pushbutton deck-lid lock is an inno- 
vation on Dodge's 1953 models. Trunk-lid 
hinges are counterbalanced and mounted 
at outer edges of the lid to provide a 
maximum of usable trunk space. The lid 
can be closed without locking. 


7 ” . 
especially to meet increased traf- 


fic and parking problems,” Dock 
stated, “we have redesigned the 








Dodge Specifications 


(four-door sedans) 


SIXES V-EIGHTS 
Wheelbase 119 inches 119 inches 
Overall Length 201% inches 201% inches 
Overall Width 73'/2 inches 732 inches 
Overall Height 62 inches 62 inches 
Type Engine L-head Overhead 
Valve V-Type 


Maximum Brake 
Horsepower 

Compression 
Ratio 

Tire Size 


103 at 3,600 rpm 140 at 4,400 rpm 


7.1 tol 
7.10x15 


7.0 to! 
6.70x15 





chassis with a new compactness 
and still managed to increase 
further the amount of passenger 
headroom and hiproom.” 

Some of the 1953 Dodges rest on 
a shorter wheelbase than their 1952 
predecessors. On Coronet four-door 
sedans, for example, there is a re- 
duction of 4% inches. 

Overall height of the Meadow- 
brook four-door sedan for 1953 is 
62 inches, as compared with 65 
inches for 1952. 


* * * 


N IMPROVED control-arm ar- 

rangement on the front sus- 
pension system of the 1953 Dodge 
is said to resist tilting on turns. 
New, softer two-inch wide rear 
springs get the credit for a more 
comfortable ride. 

On its Coronet models, another 
innovation cited by Dodge is center- 
balance steering. The result is said 
to be less wheel effort, greater 
steering accuracy and greater ab- 
sorption of road shock. This center- 
balance steering is achieved, Dodge 
explains, by equal length tie rods 
and a symmetrical idler arm which 
centers the linkage between the 
wheels. 


Both Newberg and Dock claim 
the new Dodge has an “action 
appearance.” They point to lower, 
longer and more smoothly flow- 
ing lines than on any previous 
Dodge models. 

Driver and passenger visibility 
has been considerably improved by 
a one-piece curved windshield and 
a larger wrap-around rear window. 


* * * 
RNAMENTATION on the new 
Dodge has been completely 


changed. The hood is one piece 





From the Back— 


Rear-end styling of the 1953 Dodge has 
a low, sleek look. The backup light on the 
rear of the car simulates the gas filler cap 
at the left rear. Note the wrap-around 
rear window. 


* * * 


without a center-strip. Grille styl- 
ing, while different from 1952, still 
has a family resemblance. 

“To promote greater engine 
efficiency on V-8 models,” says 
Dodge, “the hood medallion com- 
bines identification with the func- 
tional feature of an air scoop to 
supply cooler air for the car- 
buretor.” 

Rear styling offers a continental 
appearance. The gasoline filler pipe 
cap is mounted directly below the 
left-hand corner of the truck lid. 

In keeping with the trend to 
sports cars, Dodge will offer wire 
wheels and a continental-type rear 


tire mounting on its 
hardtop at extra cost. 
a * * 
ie of the 1953 Dodge V-8 
equipped with Gyro-Torque 
drive will only have to change their 
engine oil twice annually in normal 
driving, according to B. B. Settle, 
Dodge service director. 

In practically every other make 
of car (DeSoto and Chrysler ex- 
cepted) with a torque converter. 
he said, the hydraulic converter is 
containesd in a separate reservoir. 

However, Settle said, in the 
Dodge there is a common oil 
supply for both the air-cooled 
torque converter and the engine, 
adding that a pressure relief 
valve maintains oil pressure 
within the converter and allows 
excess oil to return to the engine 
crankcase. Fins on the converter 
casing dissipate the heat. 

However, the combined oiling 
systems requires 12 quarts of oil, 
as compared with five in models 
without the torque converter. 

Although he maintained that the 
oil needs changing only twice an- 
nually, Settle recommended a new 
oil filter every 5,000 miles. 





Doors Open Easy— 


One motion and a minimum of effort 
opens the doors of its 1953 models, says 
Dodge. Door handles are of the pull-out 
type, which Dodge thinks will be liked by 
women carrying packages or children. 


Body Makers Ask 
Improved Chassis 
On School Buses 


GREENSBORO, N. C.—A pro- 
gram for working with truck man- 
ufacturers in order to obtain chas- 
sis better adapted for the mounting 
of school bus bodies was decided on 
at a meeting here of the School 
Bus Body Manufacturers Assn. 

To carry out the program, a com- 
mittee representing the engineering 
staffs of each member company 
was appointed to discuss with truck 
industry representatives certain 
technical problems. 

A typical problem, according to 
H. W. Dailey, secretary of the asso- 
ciation, is the making of a tight, 
weather-sealed joint in attaching 
the school-bus body to the cowl of 
the standard chassis. 

Unlike other commercial bodies, 
the truck chassis are delivered to 
the trade without cabs, and the de- 
sign of the cowl is of great impor- 
tance in assembling chassis and 
body, it was said. 

Other points to be discussed with 
the chassis manufacturers include 
the size range of standard chassis 
to accommodate the trend for larg- 
er school buses; the relation of rear 
and overhang to load distribution, 
and steering-wheel location in ref- 
erence to the driver’s seat. 2 

It was the body manufacturers’ 
consensus that, though there is an 
increasing demand for the “pusher” 
or integral type of school bus, this 
type appeals mostly to urban com- 
munities. 





Nobody Calls Them Station Wagons Any More— 


This is the 1953 Dodge Coronet V-8 “Sierra,” which Dodge says has been designed 
for both work and play. The rear seat folds forward into the floor to form a level 
loading platform 68% inches long. With the tailgate down, Dodge says, there is 
91% inches of level floor space. Width of body at tailgate is 494% inches. 


Diplomat) Hutchinson Cites 


$40 Billion Lag 
In Road Upkeep 


DETROIT.—B. E. Hutchinson, 
vice-president of Chrysler, esti- 
mates it would cost around $40,- 
000,000,000 to “clean up the existing 
backlog of highway and street de- 
ficiencies” in the United States. 


Hutchinson, who addressed a 
joint annual convention of the Na- 
tional Assn. of Taxicab Owners and 
the Cab Research Bureau here last 
week, said: 

“Failure in the past to provide 
foreseeable requirements for 
streets and highways has drained 
off millions of dollars of highway 
funds through increased main- 
tenance costs on adequate and 
obsolete facilities. 


“The tremendous financial losses 
resulting annually from_ several 
million collisions is estimated .at 
$3,500,000,000, or as much as is spent 
on road and street construction. It 
costs almost as much to maintain 
existing poor roads as it would to 
provide adequate new ones.” 


Hutchinson termed the highway 
and street situaion a sorry com- 
mentary on the enterprise of a 
nation which in a relatively few 
years has telescoped into develop- 
ments which elsewhere and in other 
times have taken centuries. “High- 
way transportation,” he _ stated, 
“represents in America the great- 
est single aggregation of economic 
activities in man’s history. Indus- 
tries and related business enter- 
prises which sustain it, such as 
automotive, petroleum, rubber, 
trucking— generate about one- 
seventh of all gainful employment.” 


“Yet,” he said, “ever since the 
gasoline engine created the im- 
perative need for more and more 
poved roadways, legislative pro- 
grams to deal comprehensively 
with the problems have lagged. 
Also despite the fact that auto- 
motive trnasport has revolution- 
ized American living, and given 
tremendous impetus to the eco- 
nomic growth of our land, the 
automobile and the fuel it con- 
sumes have been and still are 
the constant target for highly 
discriminatory taxation.” 

He said revenue derived from 
taxes on motor vehicle fuel should 
go into improving the highways, 
“but billions are now diverted into 
general funds, while the balance 
available for expenditure on the 
roadways remains pitifully inade- 
quate.” 


Jamieson to Head 


Pontiac on Coast 


PONTIAC—General Sales Man- 
ager H. E. Crawford of Pontiac 
Motor announces the appointment 
of J. C. Jamieson as Pacific region- 
al manager. From his San Fran- 
cisco office, Jamieson will coordi- 
nate activities of Pontiac’s four 
western zones at Denver, San Fran- 
cisco, Los Angeles and Portland, 
Ore. 

He succeeds Tom A. White, who 
has been transferred to the central 
office here. 

Jamieson goes to the Pacific 
Coast from Chicago where he was 
midwest regional manager. 


Parts 


(Continued from Page 1) 


low and will shrink even further 
unless they can get more first- 
quarter steel to increase their pro- 
duction. 
1” 7 * 
[a= industry told NPA that its 
first-quarter steel allotment—60 
percent of what it was in the third 
quarter—is entirely inadequate. It 
appealed for 40 percent more steel. 
NPA’s Motor Vehicle Division is 
preparing an appeal for 22,000 more 
tons of high-alloy steel for the first 
quarter. 

Manufacturers reported that 
sales of parts boomed in August 
and September, and that the de- 
mand is still high since the sup- 
ply of new cars can’t satisfy all 
those who want to trade in their 
aging cars for new vehicles. 

Exports of parts in 1952 are keep- 

ing pace with the $220,230,000 vol- 
ume in 1951. The export outlook for 
1953 looks very good, NPA said. 
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Steel Showdown Due 


Auto Makers Optimistic, but New NPA Chief 
Warns of First-Quarter Pinch 


AUTOMOTIVE NEWS, OCTOBER 27, 1952 


(Continued from Page 1) 


depend largely on what develops 
at that meeting. 

However, despite the gloomy 
pronouncements heard in some 
quarters in Washington, auto 
makers said in Detroit that they 
were optimistic about steel pros- 
pects for the first quarter of 1953. 


Moreover, except for the impli- 
cations in the coal strike, they 
think steel will be in such good 
supply by the end of this year that 
Government planners will be beg- 
ging them to take allotments over 
and above their requirements in 
order to keep mills rolling. 

* a * 
[Nbustrr opinion on steel is 
directly in contrast with an ap- 
praisal of future supply made last 
week by R. A. McDonald, new NPA 
administrator. 

McDonald said that the supply 
situation was such that NPA 
would have to continue its tight- 


fisted policy in doling out steel 
for a while yet. 

NPA’s Motor Vehicle Division is 
fighting hard to support the indus- 
try’s request for enough additional 
Controlled Materials Plan _ steel 
tickets to permit a full month’s 
production, or about 400,000 cars. 
But some NPA officials are resist- 
ing this request. 

A widely circulated report within 
NPA is that the auto industry, in 
the fourth quarter, is operating 
with a wide-open throttle and now 
finds itself with only enough steel 
to make 630,000 units in the first 
quarter. 

a * 

AWS representatives have been 

telling NPA, the Defense Pro- 
duction Administration and the Of- 
fice of Defense Mobilization that, 
by the end of the year, the industry 
will have cashed all of its fourth- 
quarter tickets. 

NPA apparently miscalculated 
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the steel industry’s capacity to 
catch up with production lost in 
the two-month steel strike. The 
agency expected a large carry- 
over of fourth-quarter tickets 
into the first quarter. 

The auto industry is the first to 
disprove such a carryover since it 
has shown its ability to place all 
fourth-quarter tickets before Jan. 1. 

Now it finds itself facing the 
possibility of living with its 60 per- 
cent allotment, plus any conversion 
and foreign steel it can get, in the 
first quarter. If such a situation 
prevails, auto production will have 
to be cut to the bone. 

* * + 


OME Government officials argue 

that the auto firms are overly 
greedy, and already are getting 
more steel than manufacturers in 
other consumer durable-goods in- 
dustries. 

These officials contend that the 
auto companies have been able to 
get more rapid delivery of steel 
after the strike, and have been 
chewing it up to expedite output 
of their new 1953 cars. 

They insist that the auto people 
have not made efforts to stretch 
out their supply of materials so 
that some of it could be used in 
the first quarter. 

Actual steel allotments for the 
first quarter permit production of 
only 630,000 cars and 160,000 trucks, 
although copper and aluminum is 
available to support 1,150,000 cars 
and 300,000 trucks. In contrast, 
fourth-quarter 1952 production is 


Quotas 


(Continued from Page 1) 


ously No. 3, is now No. 2. GMC is 
fourth. 
* +. cd 

DJUSTMENTS in _ percentages 

for passenger car makers were 
announced several months ago, but 
the materials redistribution was 
much smaller than for truck manu- 
facturers. 

Robert Cass, who leaves NPA 
as director of the Motor Vehicle 
Division Nov. 10, estimates 1953 
truck production at _ 1,200,000 
units. Most trucks produced in 
any one quarter under CMP has 
been 285,000. 

NPA has authorized output of 
315,000 trucks in the first quarter, 
but steel allotments have been pro- 
vided for only about 160,000 units. 
If more steel is given to the indus- 
try in the first quarter, production 
should hit 300,000 units, NPA 
officials believe. 

Newly-announced truck percent- 
ages follow: 

LIGHT TRUCKS 


Make Pet. 
Chevrolet ... 85.18 
Eee coated rctecciadae aeete 51 
Dodge .............. 13.42 
BE Sires cicdiacsNianis cae bia Saks Vonecc ta 21.14 
tse cies Sec rent aneene 74.32 
I a esiaisaicncitgaussicsaivinns nacticnas cXpcaeth 8.70 
I si os dis cxszs Akad 18 
ID ca. pxcinssixesecsrsuctoriad 4.65 
I gs vicsyshndss sistonmnssetaviagenien 8.95 

MEDIUM TRUCKS 

Make Pct. 
Chevrolet .... bo eeestan ool 33.92 
Diamond-T .................. Jetset 
MI scassacecseasvsnsdes isco ieeeet ee 
Dodge a 
oy seh ses en eee 05 
cet ci reccs 27.46 
re ache Sees faced 10 
MNS pourra sclaiariatenciecsuepeeae 6.87 
RE osc eed alc cuceeee ames 12.40 
ey 2a ete 26 
I eae ae paccticecicoattans sornsibiaos 26 
Studebalker ............0.......cccscceses 5.21 
Se ee avscesess cottesacacaisbons 30 

HEAVY TRUCKS 

Make Pet. 
Autocar ........ 1.70 
MIS. ois dicnasaatatdansadiniavseades 13 
Brockway ........ 1.65 
Brown ............... Eine 14 
iced th gi basgtacaae 16 
Diamond-T ...... ee 
BOOED ..........00:..:. sdiinapidaicavce ee 
BIG cscsscscncess ea 
aoe sisrss.yccaccivestas . 1380 
oer in0s Betws Rola A eae 13.30 
Freightliner ............................ 18 
BED csccscenssss. A - 68 
BIE sosncwskosn-s20. einer 12.72 
Hendrickson .......................... PR | 
EE scisccetases eee | 
Kenworth ..... Te 
Mack .. es 9.15 
Oshkosh ..... 18 
NG, salsa dsii ca icady 31 
ee 2.70 
oe sae eeaas 40 
Neh 14 
Ward La France .................. 10 


expected to hit 1,275,000 cars, the 
largest numbe since CMP began. 
+ * * 


| (ge eee around NPA discloses 

more optimism than pessimism 
about the industry’s chances of 
getting more steel. Officials don’t 
want to be quoted on the subject, 
however. 

If the mills report that the 
majority of fourth-quarter tick- 
ets have been placed and that 
mills have open space, NPA will 
have no recourse other than to 
grant more steel allotments in 
the first quarter. 

Stories about steel availability 
are confusing, but the whole situa- 
tion should clear up in a few days. 
The auto industry will learn the 
facts at first hand when it sends 
its truck and car industry advisory 
committees to Washington this 
week. 

The truck meeting is slated for 
today, and the car committee will 
convene tomorrow. NPA expects 
both sessions to be plenty hot. Top 
NPA executives undoubtedly will 
sit in and hear the industry’s case 
for more steel. 

* + * 

ENATOR HOMER FERGUSON, 

Michigan Republican, has writ- 

ten to Defense Mobilizer Henry 


41 


Fowler about the auto industry’s 
steel predicament. Fowler has been 
in close contact with NPA, which 
he formerly headed, to see what 
can be done. 

President Truman is _ under- 
stood to be planning a Detroit 
speech. This would put him on 
the spot, as undoubtedly he would 
have something pertinent to tell 
auto workers who face the loss 
of their jobs if the industry can- 
not get more steel to keep going. 


Not only is the auto industry 
pressing NPA for more steel, but 
other industries are doing so as 
well. Never before has NPA been 
under such heavy pressure for any 
material. 


The clamor for early abandon- 
ment of CMP has been gaining mo- 
mentum in recent weeks. Govern- 
ment officials, however, doubt that 
this is possible before June 1, 1953. 
Steel, copper, aluminum, nickel, 
cobalt and tungsten, they say, will 
continue scarce for many more 
months. 

An important dissenter is Secre- 
tary of Commerce Charles Sawyer. 
He said last week that decontrol 
might come sooner than antici- 
pated because of the catching-up 
in the steel supply. 
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Mechanics Prefer 
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Cold-Weather Rush Starts 
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. It’s All 
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Because Mechanics Like to Use It . 


. . It’s so Easy to Handle . . . Sold in 


50-foot rolls... You cut the lengths you need... (Minimum Order—20 ft.) 


Large tubing with 
Large Adapter 


Brass turn-buttons hold 
adapter tight to tailpipe 


All-Neoprene Adapters Thick Where Thickness Counts . 


Over Tubing for Tight Fit. 


Regular tubing 
with adapter 


Slip first ring of tubing into 
slot in adapter collar, like this: 


Won't blow 
off under 
pressure 





. . Easily slipped 


SOLD ENTIRELY BY MAIL ORDER TO KEEP COST DOWN TO YOU— 
AT THESE PRICES: 

LARGE SIZE TUBING (2) in. inside Diameter, 2 15/16 in. 

O.D.) $1.09 per ft. (Recommended for dealers in cars 


over 120 h.p.) 


REG. SIZE TUBING (2 in. I.D., 214 in. O.D.), 79¢ per ft. 
(For dealers in cars under 120 h.p.) 

ADAPTER FOR LARGE TUBING—$3.99 each. 
(12 in. long, 16 in. circumference at open end.) 

ADAPTER OR REG. TUBING— $3.89 each. 
(11 in. long, 16 in. circumference at open end.) 

(2% — 10 days; Net — 30 days) 
(Special discounts, only in quantity lots, to manufacturers of exhaust ventila- 
tion systems and firms installing such systems.) 
YOU TAKE NO CHANCES IN ORDERING BY MAIL... IF NOT 
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RETURN TO OUR FACTORY, SHIPPING 


CHARGES COLLECT, FOR FULL REFUND. 


SEND ORDER ON YOUR PURCHASE ORDER BLANK 
OR LETTERHEAD TO: 


CrusuproorF Tusinc ComPANY 


POST OFFICE BOX 796, CLEVELAND 22, OHIO 


Offices — 860 Leader Building 
Phone: Superior 1-3353 
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for Drivers 


Fla. Safety Group Backs Lower Insurance Rates 
For Motorists with Good Records 


DAYTONA BEACH, Fla.—Flor- 
ida motorists with safe driving rec- 
ords would have their insurance 
rates reduced under a proposal out- 
lined by the Governor’s Highway 
Safety Conference. 


A resolution adopted by the 
conference noted that one Florida 
firm already has reduced premi- 
ums for drivers who have safe 
records, and suggested that other 
companies investigate the possi- 
bilities. 


“It is contrary to the American 
principle of fair play,” the resolu- 
tion stated, “to penalize the inno- 
cent for the wrong-doing and er- 
rors of others.” 


A teenagers’ safety conference 
meeting urged insurance companies 
to consider the individual driving 
records of youths before automatic- 
ally increasing the premium on cars 
driven by them. 


The governor’s conference also: 


1. Urged the 1953 Legislature to 
set up the conference as an inde- 
pendent State agency and appro- 
=" $60,000 a year for its opera- 
tion. 


2. Asked next Legislature to 
define the admissibility of chem- 
ical tests in courts as evidence 
of driver intoxication. 


3. Urged uniform signs and speed 


ee ACRYL 


limits for school zones throughout 
the state. 

4. Asked the Legislature to broad- 
en the authority of the State Road 
Department in the realm of regu- 


lating the speed limits on state 
highways. 

5. Gave awards to cities and 
counties which had no traffic 


deaths during 1951. The awards 
went to the cities of Bartow, Lake 
City, New Smyrna Beach, Quincy, 
DeLand, Chattahoochee, Belleglade, 
Marianna, OpaLocka and Panama 
City, and the counties of Gilchrist, 
Lafayette and Okeechobee. 


Declaring that “the place to 
solve the highway safety problem 
is at the driver’s license bureau,” 
Walter Hays, president of Ameri- 
can Casualty and Insurance Co., 
Orlando, said that unless states do 
something about the accident toll, 
the problem might be taken out of 
their hands and put on a national 
level. 


Higginbotham Builds 
Higginbotham Buick Co., of 
Houston, has awarded a contract 
for the erection of an 8,000-square- 
foot sales and service building at 
107 Seventieth St. The one-story 
building will be of steel and ma- 


sonry. 
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HELP WANTED 


ACCOUNTANT - OFFICE MANAGER for 
Chevrolet-Buick dealership. Must have 
thorough knowledge of GM accounting 
system and be capable of directing daily 
work of two assistants. Send all quali- 
fications, age and experience in first let- 
ter. This is a permanent position with 
an old established dealership. Write or 
contact the Miles City Motor Co., Miles 
City, Mont. 


PARTS MANAGER for 300 car GM deal- 
ership in Alaska, handling Pontiac, Cad- 
illac, Olds and GMC trucks, Good salary, 
permanent position. Must furnish excel- 
lent references. Wells Alaska Motors, 
Inc., Box 870 Fairbanks, Alaska. 


EXPERIENCED AUTO PARTS SALES- 
MEN. We offer an unusual opportunity 
for aggressive salesmen, interested in 
earning $6,000 a year and up, selling 
direct to new car dealers and fleets. 
Ours is an old established company, the 
management having had years of experi- 
ence in this field, and due to sales ex- 
pansion have openings in all parts of the 
United States. A sound financial arrange- 
ment and a different sales program will 
enable you to succeed in your protected 
territory. A company car furnished men 
who can qualify. Write in detail to Lee 
Rodgers and Co., Box 182, West Rich- 
field, Ohio. 


AUTOMOTIVE DISTRIBUTOR REQUIRES 
salesman, experienced, selling replace- 
ment parts, accessories and body hard- 
ware to new car dealers. Territory 
Alabama, South Tennessee. Car neces- 
sary; all shipments prepaid. Traveling 
expenses, liberal commissions and bonus. 
Our sales organization knows of this ad. 
Write complete details to Box 1972, c/o 
Automotive News, Detroit 26. 


SALESMAN: Chrysler-Plymouth and In- 
ternational truck dealer in small city 
near Garrison Dam area. Must have ex- 
ceptional ability to sell new and used 
cars and trucks. Thirty to forty years of 
age preferred. Unlimited opportunity for 
the right man. Must be capable to take 
charge. Sober. Full support by owner. 
Send qualifications, references, personal 
history with photo. Over 100 new units 
last year. New building, the largest and 
best equipped small city garage in entire 
northwest. Hoffmann Motor Sales, Wash- 
burn, N. D. 


WANTED—Executive saiesman with pilot 
and administrative ability to represent 
one of the biggest transportation equip- 
ment manufacturers in the United States. 
Box 1931, c/o Automotive News, De- 
troit 26. 
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HELP WANTED 


SERVICE MANAGER for aggressive Ford 
dealership located in metropolitan Bos- 
ton. Must have ability to handle com- 
plete service operation and _ personnel. 
Excellent remuneration. If you are under 
40 and interested in a real opportunity, 
send a complete resume of your experi- 
ence and enclose a small photo of your- 
self to Box 1973, c/o Automotive News, 
Detroit 26. 


TRUCK MANAGER—Chevrolet. Fully ex- 
perienced truckman for New York City 
Chevrolet dealership. Must have proven 
background and experience. An unusual 
money making opportunity for the right 
man. Give full details of past experience 
in letter to Box 1971, c/o Automotive 
News, Detroit 26. 


POSITION WANTED 


assificat 





PARTS MANAGER for Chrysler Corpora- 
tion dealer or wholesaler. Several years’ 
experience and excellent references. Write 
Box 1974, c/o Automotive News, De- 
troit 26. 


FORMER CHRYSLER LINE dealer wishes 
to purchase interest in 150 car or larger 
GM, Ford, L-M or Chrysler line deal. 
Active participation. Box 1976, c/o Au- 
tomotive News, Detroit 26. 


NEW OR USED car sales manager, Six 
years’ experience with ‘‘Big Three’’ as 
buyer, appraiser and manager. 32 years 
old. Box 1988, c/o Automotive News, 
Detroit 26. 


WESTERN SALES OPENING? Seasoned 
merchandiser, background 18 successful 
years in automotive after-market distri- 
bution on both manufacturer and local 
distributor levels, wants west coast con- 
nection with parts, accessory manufac- 
turer. Now located San Francisco. Full 
details on request. Box 1975, c/o Auto- 
motive News, Detroit 26. 

AUTO PARTS DISTRIBUTOR. Qualified 
man now vice president director of pur- 
chases, auto parts, manufacturer and 
national distributor, Knows the parts 


business and the sources of supplies. 
Position must have future and require 
initiative. 
News, 


Box 1994, 
Detroit 26. 


c/o Automotive 












EXECUTIVE 
SALESMAN 


Vice-president of 800 unit Chrysler-Plym- 
outh-Fargo distributorship in Caribbean 
forced to leave tropics and return north. 
Desire sales position with "Big Three" 
dealer or top truck dealer in Chicago 
area. Perfectly agreeable to start as 
salesman to prove ability to produce if 
opportunity for advancement is there 
after ability is shown. Qualifications are: 
mechanical engineering degree, 3'/2 years 
in present location as brake department 
manager, general service manager, sales 
instructor and sales promotion manager. 
Have been offered eventual general man- 
agership of firm if able to stay. Formerly 
Caribbean area sales engineer for leading 
original equipment manufacturer, Age 31, 
married, family. Available approximately 
December Ist. Factory and local refer- 
ences, photograph and further details 
available through 


Box 1985, c/o Automotive News 
Detroit 26 






































DEALERSHIP, 


DEALERSHIP handling Mercury, 


FOR SALE—Direct dealership, 


FOR SALE. Leading 


100 UNIT DIRECT dealership, 


411 Curtis Bidg. 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: TWENTY CENTS 


(20c) PER WORD for each 


insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing 


readers. Count initials and groups of numbers as one word. Ads may be signed with your full name and 
. in care of Automotive News, Detroit 26, Mich.'' add 
per insertion for address and extra service as replies are forwarded, unopened, the 
same day received. Display Ads: $11.20 per inch, per insertion. 

WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


CT [eStats 


One Dollar ($1) 


POSITION WANTED 
BUSINESS 
Desire position in New England with GM 
dealer. Presently employed by 1,000 car 
Chevrolet dealer as business manager in 
western N. Y. Age 32, married, excel- 
lent references and experience. Please 
write Box 1990, c/o Automotive News, 
Detroit 26. 


DESIRE POSITION as office manager 
or assistant manager with well estab- 
lished automobile dealership, southeastern 
states, preferably Chevrolet or Chrysler 
line. DeSoto-Plymouth associate dealer 
seven years. Sold out. Wide experience 
in general office, clerical, bookkeeping, 
typing and sales. (Several years utility 
management.) Can relieve owner of 
many routine duties. Will consider sal- 
ary and incentive for possible interest 
in business. Middle age. Box 1977, c/o 
Automotive News, Detroit 26. 


GENERAL OR SALES MANAGER with 


training, ability and experience for en- 
tire operation. 48, married, no children. 
Protestant, Mason, will move anywhere. 
25 years in automobiles. Congenial em- 
ployer-employe relationship more impor- 
tant to me than money. Sound trade-in 
appraising, effective used car marketing, 
productive service and parts department 
incentives and customer relation good- 
will planning is my line. Am at present 
employed as manager of a 300 car 
Chrysler-Plymouth dealership in the east 
but want to change for personal reason. 
Box 1989, c/o Automotive News, De- 
troit 26. 


SALES MANAGER—Hard hitting, aggres- 


sive, exceptional background of success- 
ful sales production both prewar and 
postwar. Excellent health, good appear- 
ance. Capable of organizing and train- 
ing sales force to ebtain volume profit- 
able business. Buy, sell, appraise. Ex- 
ceptional closer, character and ability 
references. Box 1961, c/o Automotive 
News, Detroit 26. 


CHEVROLET PARTS MANAGER. Now 


employed. Would like to relocate in west 
or southwest with progressive dealership. 
13 years’ experience as parts manager 
of medium and large Chevrolet dealer- 
ships. Age 31, married. Best of refer- 
ences. Box 1964, c/o Automotive News, 
Detroit 26. 


DEALERSHIPS AVAILABLE 


COMMERCIAL CREDIT CO. dealership for 


sale, handling leading independent new 
units. Located middle Atlantic states’ 
fastest growing city. $50,000 will handle 
subject factory approval. Box 1980, c/o 
Automotive News, Detroit 26. 


POPULAR INDEPENDENT LINE. 


Old 
established dealership, exclusive contract 
in large Pennsylvania city. Finest loca- 
tion with ample building and used car 
lot, Complete stock and equipment. Long 
time lease available at fair rental. 
Owner wants to retire after 40 years 
in business. Remarkable opportunity for 
aggressive operator. Million dollar gross 
potential. All replies confidential. Box 
1981, c/o Automotive News, Detroit 26. 


HANDLING STUDE- 
BAKER. One of the largest dealerships, 
handling Studebaker; in the east, located 
close to New York City, having 1,000,- 
000 population trading area. 1951 gross 
business, $2,000,000 new and used cars. 
Established 41 years. Excellent show- 
room and complete service facilities. 
Reasonable lease. Terms can be ar- 
ranged. Box 1982, c/o Automotive News, 
Detroit 26. 


Texas 
town 9,000. Nets $2,000 month. Rea- 
sonable rent. $18,000 complete. Box 
1983, c/o Automotive News, Detroit 26. 


handling 
Chrysler-Plymouth. Located central Ohio, 
well established, Will sell at inventory of 
stock and equipment. Approximately, 
$45,000. Write Box 1992, c/o Automotive 
News, Detroit 26. 


independent dealer- 
ship in Texas. Very close to city of half- 
million in city of 12,000. Thirty miles of 
finest recreation area in south. Fishing, 
hunting year-round. Low overhead, excel- 
lent lease. Should pay out in six to eight 
months. Box 1940, c/o Automotive News, 
Detroit 26. 


DEALERSHIP, handling Dodge-Plymouth, 


with 270 car contract in an Iowa town 
of 45,000 population. Must sell on ac- 
count of death of partner. Very nice 
lease on new building. $48,500 cash. Box 
1956, c/o Automotive News, Detroit 26. 


BIG THREE DIRECT dealership. Located 


live west Tennessee city. Excellent build- 
ing and facilities. Well trained staff. 
Parts and equipment at inventory. Own- 
er has other interests. Replies kept 
strictly confidential. Box 1944, c/o Au- 
tomotive News, Detroit 26. 


handling 
DeSoto-Plymouth, southern Texas. Rich 
farming oil community. 60,000 popula- 
tion trade area. Best location. Extra 
large showroom and service department. 
Car lot. No real estate involved. $40,000, 
you walk in and I walk out. Must be 
seen to appreciate value and location. 
Must meet factory approval. Write Box 
1942, c/o Automotive News, Detroit 26. 





WHEN BUYING or SELLING 


AUTOMOBILE DEALERSHIP 
Consult a Specialist 


LEO J. KLEM 
Detroit 2, Mich. 


MANAGER - ACCOUNTANT. | COLORADO DEALERSHIP, 


DEALERSHIP 


WANTED—Active interest in small “ 


636 S. Sth St. 


150 Montague St. 


USED CAR BUSINESS for sale. 


confidential. Inventories accepted 
accountants and by the government. 


1831 E. 79th St. Chicage, lilinoi: 
ESse 


DEALERSHIPS AVAILABLE 


now handling 
Buick. Established eight years, south- 
western Colorado. Excellent location 
erage gross sales past four years—-$247,- 
000 per year. Average gross profit per 
year—$45,325. 50’x100’ concrete and steel 
building. 50’x100’ used car lot. Complete 
service and body shop facilities. $37,500. 
No used cars. Will lease or sell building. 
Factory approval necessary. Owner has 
other interests. Box 1991, c/o Automo- 
tive News, Detroit 26. 


AVAILABLE, 
Nash, 
of approximately 70,000 to 80,000 people, 
only Nash dealership in county. 
satisfactory facilities with long 
lease, versatile business consisting of new 
and used car sales, service, wrecker serv- 
ice, I.C.C. permit, storage, parking facil- 
ities, large gas and oil sales. Complete 
overhead can be carried without new car 
sales. Nearest metropolitan area located 
100 miles from this city, confining most 
of county’s business to this city. Fur- 
ther particulars write Box 1954, c/o 
Automotive News, Detroit 26. 


IF YOU WANT TO BUY or sell a Chrysler 


Corp., General Motors or Ford deal, we 
can get you quick action. Complete, con- 
fidential service, including financing. 
Business Investments, 825 Circle Tower, 
Atlantic 3141, Indianapolis 4, Ind. 


INCORPORATED DEALERSHIP handling 


the highest class of the independent 
lines. Gross $650,000 or better a year. 
Established for years. Fully equipped 
shop and used car lot. Steam heated 
shop and showroom. Must qualify with 
factory. Located best town in N. Y. 
state, 200 miles N. Y. C. Reason for 
selling, illness. Box 1967, c/o Automotive 
News, Detroit 26. 


DEALERSHIP, handling Oldsmobile, exclu- 


sive. Averaging 100 new cars retail. Good 
building and equipment, low rent, 
signable lease. County seat city, central 
Illinois. Long established. Will sell cor- 
poration. Box 1968, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED 








BIG THREE DEALERSHIP wanted within 


50 miles New York City. Hammond, 54 
Riverside Dr., New York City. WAtkins 
4-6754. 





Three’ dealership in rural-urban trade 
area. Former dealer. Have $15,000 cash. 
Prefer southeastern states. Box 1978, 
c/o Automotive News, Detroit 26. 





WANTED—Auto agency, ‘‘Big Three’’ only, 


or wholesale parts business. New York 
City area. Box 1979, c/o Automotive 
News, Detroit 26. 





CASH FOR 
FORD or GM DEALERSHIP 
Anywhere 
Sell Your Assets? 
400 Units Minimum 
Will Consider Partner 
Best of References, Factory Approval 


Box 1986, c/o Automotive News, Detroit 26 








DEALERSHIP WANTED 


Lincoln-Mercury or Mercury only, 200 car or 
over in city of 35,000 population or more. 
Prefer central, midwestern or southern region. 
Factory approval assured. Strictly cash deal. 
All replies absolutely confidential. Write 


Don Van Slyke 
Louisville, Ky. 








WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. All re- 
plies held in strictest confidence, 


DAVID JARET CO. 
Established Over 29 Years 


Brook! N. Y. 
ULster 2-5600 se 





BUSINESS OPPORTUNITIES 
Beauti- 


late model cars, 
ler St. in the heart of Miami, Florida. 
Lot can be leased and cars can be pur- 
chased at a very attractive price. Gen- 
erous terms, if desired. Box 1993, c/o 
Automotive News, Detroit 26. 


DEALER SERVICES 


INVENTORY SERVICE. Parts and acces- 


eastern half U.S.A. Talbot’s Inventory 
Service, 124 &. Woodward, Birmingham, 
Mich. Midwest 4-5856 or 4-5460. 





INVENTORY SERVICE 
Parts Accessories 


ALLIED INVENTORY CO.., mG. 





| DEALER SERVICES 





INVENTORY SERVICE 

Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased, Certified reports. 
Also special buy-sell service. Experienced 
organization—in business since 1939, Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 


Automotive inventory Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 








SHOPPING SERVICE 


We locate genuine parts for all makes of 
cars and trucks (fenders, bumpers, grilles, 
etc.). Parts are billed and shipped same day 
from authorized dealers, at garage prices. 
Our fee 5% from invoice, no results, no 
charge. We also delete your overstock. 
DISPATCHERS PARTS SERVICE 
5050 Joy Rd. Detroit 4, Mich. 
TExas 4-7450 





NEW LINES WANTED 
ESTABLISHED MANUFACTURER'S rep- 
resentative with excellent automotive 
manufacturing contacts and goodwill de- 
sires additional production or accessory 
lines. Box 1984, c/o Automotive News, 
Detroit 26. 


CARS FOR SALE 





KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 


In Continuous Operation Since 1943 
EVERY THURSDAY 


Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 
CORNER CAPITAL AND MORRIS STS. 
Market 8541 — Belmont 0¢5i 
IN THE HEART OF INDIANAPOLIS 








ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1950 and 1951 Chevrolets, 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 
229 S. HANSON ST., PHILADELPHIA 39, PA. 
|. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








—AUTO— 
AUCTION 


—AT— 


HORSEHEADS, NEW YORK 


EVERY FRIDAY 





— 


DANVILLE, PENNA. 


EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 
Tex Rickard 


Jos. E. Johnson 
Auctioneers 





ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 
Excellent Bodies - Good Motors - Heaters 
Upholstery Like New 
BUY NOW AT LOW PRICES 


1949 - 1950 
Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 


Morris Freedman, Mgr. 
SARATOGA 17-2300 SHERWOOD 7-1700 





; 
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CARS FOR SALE 










AUTO AUCTION 
TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A, and N.A.A.P.A. 





Ben Fishel 
Auto Auction 


SALE EVERY TUESDAY 
Rain or Shine 


DEALERS ONLY 


Hube Elliott and 
Hugh James 


Auctioneers 


TONEY LEVILL, MANAGER 


Phones 222-223 


2nd and Ohio —_ Cairo, Illinois 


O. K. AUTO 
AUCTION 


4305 Euclid Avenue 
Cleveland, O. 


EVERY 
Tuesday Noon 


For Reserved Numbers 
Phone Endicott 1-5757 


INSIDE SALE RAIN OR SHINE 


Auctioneers 
HAROLD STRAIT 
RAY AUSTIN 





BUYING or SELLING 


Your Greatest Dollar Value's at 


CARL E. MARKER'S 
FORT WAYNE 
AUTO AUCTION 
Indiana's Oldest Auction 
One of America's Best 
Sale Every Tuesday — 11:30 A. M. 
Open All Night Monday 
Phone E-1254 Phone E-5209 
324 West Main Street Fort Wayne, Indiana 
We Guarantee All Checks | 
Dealers Only 





CARS WANTED 


LATE MODEL BUSINESS coupe, Chrys- | 
ler product, large trunk. Tow Bar Sales, 
40 S, Clinton, Chicago 6, Ill. 


WANT LINCOLN CONTINENTAL. Me- 


chanical condition unimportant. Body 
must be excellent. Boyd-Tarrant Motor 
Co., Inc., Temple, Texas. 





WE WILL BUY 


New Untitled 
Chevrolet Cars 


and 
One-Half Ton Pickups 


“We guarantee that these cars will not 
be re-sold above OPS ceiling prices." 
Wire—Write—Phone 


Bob Jackson 


Jackson Chevrolet Co. 


Pueblo, Colorado 








Wanted for Export 
Immediate Delivery 
200 Used Taxis 
1949-1951 Models 


In Excellent Condition 
Box 1987, c/o Automotive News, Detroit 26 








PARTS FOR SALE 


PONTIAC PARTS. Fast service on grilles, 
fenders, doors, panels for Pontiac and 
GM cars, 1937-1952. Prompt shipment on 
any part. Stacy Trent Pontiac, 224-236 
West Hanover St., Trenton, N. J. Phone 
4-5194. 








PARTS FOR SALE 


PLYMOUTH - DODGE-DeSOTO-CHRYSLER | geRVI-CARS, 


—New. I am retiring from _ business. 
Parts will invoice for $3,000. Make me 
an offer. Phone or write me for list of 
parts. Samuel Clulo, Martins Ferry, Ohio, 
Phone 81. 





BUICK 
WHOLESALE 
PARTS 
ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
"Buick's Largest Dealership" 
NEW YORK 19, NEW YORK 








Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middie 
west. Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 








To All Hudson Dealers 
Former Dealer Has Large Parts Inventory 
Anything From ‘47 to ‘51 
Also Sheetmetal 
This inventory can be bought for 50% 
below cost. Also bins, filing indexes, show 
cases. Complete setup. Garage service 

equipment, etc. 
For More Information, Call 
WEbster 3-5311 
10330 Grand River Detroit 4, Michigan 


Oldsmobile 
Parts 


24 HOUR DELIVERY SERVICE 
2 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two 
Big Locations 


GAGE & DRUMMY INC. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-5600 


TRUCKS FOR SALE 


FOR SALE. Terrific saving. New, 1951 
Chevrolet Holmes Traffic King wrecker. 


Complete. Guaranteed. Ready for use. 
Bayer Chevrolet, Inc., 34-14 Steinway 
St., Long Island City, N. Y. AS. 
4-0700. 


TRUCKS WANTED 





USED JEEPS WANTED 
We Pay Top Prices in New 
York and New England 


Write or Phone Gaspee 1-4848 


ALBRIGHT MOTORS 
119 Snow St. Providence 3, R. |. 





BUSES FOR SALE 


NEW SCHOOL BUSES—Dodge, Reo, GMC, 
International Harvester, Ford, Chevrolet, 
Studebaker, White. Immediate delivery 
in sizes 48, 54, 60 and 66 passengers. 

Late model used buses. 1950 GMC, 1948 

Chevrolet, 1947 Ford, Pony Cruiser (25- 

passenger), Yellow Cruiser (29-passen- 

ger). National Bus Sales Co., Inc., 101 

a St., Philadelphia 4, Pa. BAring 


Schoo/ Buses 
NEW —/mmediate Delivery 
3 Ford F-6 
2 GMC Bee gues 
Dodge JS-212 
Oia; 5 S20 <:..; 
Reo E-121 54 
Chev. 6702 ... 48 
TRANSIT SALES AND 
SERVICE, INC. 


F. T. Mee, Jr. 
Danbury, Conn. 


54 
54 


Y 
1 54 
2 
1 


Tel. 8-5645 


BUSES WANTED 
WANTED—NEW SCHOOL BUSES, 48 or 
54 passenger. Advise fully of your of- 
ferings. Box 1970, c/o Automotive News, 
Detroit 26. 





SHOP EQUIPMENT FOR SALE 


Used— 
good 
man pick-up 


Harley-Davidson. 
rebuilt. More business, less cost, 
advertising with this one 


and delivery system. Harley-Davidson 
parts and accessories. Free bulletin. 

| Knuth’s (Factory Dealer), 1753 Mus- | 
kego, Milwaukee, Wis. 


SHOP EQUIPMENT WANTED 


| WANTED—W45 650 Holmes crane. 
and Burns, Plainwell, Mich. 


Burns 


MISCELLANEOUS 

ENGINB REBUILDING — Crankshaft 
grinding and metalizing. John P. Hugher 
Motor Co., Inc., 800 Commerce St. 
Lynchburg, Virginia. 

FOR PRESTIGE, use embossed business 
cards. 1,000 postpaid—$3.85. Write now 
for free samples. Business Cards, Box 
8066, Albuquerque, N. M. 


BIG AUCTION 
THURS., OCT. 30 


In and Near 
QUINCY, MICH. 
In Branch County 


65-ACRE FARM 
Will Be Sold at 10:30 A.M. 


ALL REGARDLESS OF PRICE 


One of the Best and Highly 
Improved. 


LOCATED 2 MILES WEST AND 2 MILES 
SOUTH OF CITY OF QUINCY 


MODERN RESIDENCE, lights, complete 
bath, garage, corn in field 


BARN, ample out buildings. Some Per- 
sonal. Farm Tools and House Items. 
You can not find another farm like 
it in miles of travel. Come early, look 
everything over as it all goes to the 
best bidder. 

THE QUINCY GARAGE AND CON- 
TENTS will go under the auction ham- 
mer at 2 O'Clock P.M. on date above. 
LOCATED in the HEART of the CITY. 
Established business of 45 years stand- 
ing. Bench tools, thousands of dollars 
worth of parts. Space will not permit 
detail description. Opportunities like 
this are rare indeed. 

TERMS OF SALE: Real Estate 25% cash 
at time of sale. Balance cash or equiva- 
lent when title passes and possession 
given. Personal property all cash on 
sale day. All invoices are to be held 
in trust with National Bank of Quincy 
pending transfer of title. 


KEEP THIS AD FOR REFERENCE 


Call at the Garage for inspection 
after 10 a.m. any week day. 


QUINCY BANK, CLERK AND CASHIERS 


Mr. and Mrs. O. A. 


BARROWS 


QUINCY, MICH. 


AS NEAR AS YOUR PHONE 


Automatic BraKing 


WITH BRAKE HOOK-UP 


ONLY .. °51* gus 


GUIDE 

CABLES 

Meets 1.C.C. Strength Requirements 
os e e 


COMPLETE with 
Guide Cables and 


BRAKE HOOK-UP 
Meets ALL 1.C.C. 


561 45 


eeeececcce 


Requirements! 


$19.50 
“° $42.50 


Type) 


QUICK-TOW, Bumper- 
to-Bumper Tow Bar 
TRI-KING 3-Point Hook-Up 


Intra-State Tow Bar 
(Folding “V" 





ALL MAKES TOWING 
EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 
—SPECIAL— 
Protecto Covers (Tailor Made) .... $6.95 
Carrying Bags $1.00 & $3.50 
SAFETY CHAINS, set of 2, only .... $2.50 
WE STOCK ALL TYPE PARTS 
FOR IMMEDIATE DELIVERY 
All Prices Include 8% Fed. Excise Tax 
7 . e 


TOW BAR SALES CO. 


Exclusive Factory Distributors 


AN 3-8888 . {Mo 4-4485 
DE 2-0700 Nite 1D0 3-8373 


40 So. Clinton St., Chicago 6, Ill. 




















— os 75 


AUTO PARTS PROMOTION 
MANAGER WANTED 


Here is an opportunity for a young man with enthusiasm and imagination to 
build a fine position with one of America's largest producers of automotive 


parts and accessories, as head of promotion and merchandising activities. Some 
knowledge of the parts business and methods of distribution are necessary 
but the chief requisites are creative and organizing abilities. If you have done 
promotional work for an automobile or truck company or for a distributor or 
jobber in this field, you may be just the man we want. Write, giving full de- 
tails of experience. 


Address Box 1958, c/o Automotive News, Detroit 26 





WE INVITE YOU TO ATTEND THE 
GRAND OPENING 


of the 


MIDDLESEX 
AUTO AUCTION SALES 


Highway 35—Woodbridge, N. J. 


—Entrance to N. J. Turnpike— 
Easily Accessible via Turnpike to Delaware-Penn. and N. Y. 


Initial Sale Starts Noon 
Thursday, Oct. 30, 1952 


And Every Thursday Thereafter 


® Unlimited Parking Area ® Guaranteed Checks 
* Entrance Fee—$7 
FOR DEALERS ONLY 


Pnones—Keyport 7-2744—Woodbridge 8-9276 


MORE MILES PER DAY THE "RED ARROW" WAY 
RED ARROW TOWBAR 


WILLIAMS AUTOMATIC BRAKE 


— PRICES — 
TOWBAR (with cables) ........ 


TOWBAR (with Automatic 


brake & cables 
(Prices include Federal Tax) 


*Williams Automatic 
Brake Kit . 


*Can be attached to Any 
RED ARROW Towbar in serviee 


THE ORIGINAL “VEE-TYPE" TOWBAR 


Proved with use — Improved with experience 


*® Quick Attachment 
(No wrenches) 


* Rugged Construction 
*® Proven Dependability 
* Driver Confidence 

*® Most Popular 

* Most Copied 

* Proven Safety 

*® Nationally Used 


51.22 


This is YOUR Towbar—incorporating features most requested through Field Surveys. 
Complies with 1.C.C. Requirements — Vehicles to 5,000 pounds. 


IF YOUR JOBBER CANNOT SUPPLY YOU WITH THE RED ARROW 
WRITE US FOR INFORMATION ON YOUR NEAREST DEALER. 


WOOD - WILLIAMS - COPP MFG. CO. 


5239 W. Michigan Ave. Ypsilanti, Michigan 
Phone 3240 





New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [] 
for which check is attached [_] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


ECS CTE ET OE TOT rer Ter a 
ME ita ph o04 oS GeEs ca ea hae eaapcnaeeanelabens CNG 6s 5a hecucesns xo 
TRADE CONNECTION: 

Car Dealer (] Truck Dealer [) Manufacturer [) 
Jobber 1 insurance [1] Financial 1) Supplier FD 
a OS Sk vs danas ba oaks ak meee Wd vais dalen twee tokwe see 

10-27-52 





Acceptance 


eae of Chrome... 





~ Sealed Power 
~  Chrome-Faced 
Piston Rings 

are used 


as original equipment by ( yes, twenty-three) 


leading 


engine manufacturers 


Sealed Power Piston Rings 


— ii eerie neeettticniammenenneeenneenae 





SEALED POWER CORPORATION ° MUSKEGON, MICHIGAN 


Sole manufacturers of KromeX Ring Sets, MD-50 Steel Oil Ring, Full-Flow Spring, Flex-S Flexible Oil Ring, and GI-60 Groove Inserts. 
Leading producer of Automatic Transmission Rings and Non-Spin Oil Rings. 





a 


